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An Agents’ Paper 
HE National Underwriter” was established as an agents’ 
periodical. Nearly a quarter of a century ago it was first 


issued as ‘““The Ohio Underwriter,” soon became ‘The 


Western. Underwriter” and of recent years has been 
“The National Underwriter’. : 


Throughout this period it has remained an agents’ paper and today 
it enjoys the confidence and good will of agent readers from Maine 
to California and from Florida to Manitoba. 


To the members of the National Association of Insurance Agents, 
assembled in convention at Louisville this week, ‘The National 
Underwriter’ extends greetings and best wishes. 


To furnish subscribers with a complete report of the Convention, “The 
National Underwriter’ will publish immediately at the close of the ses- 
sion a special number that will serve for both immediate study and 


permanent reference. The issue will be both handy and typograph- 
ically handsome. 
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“Ninety percent of wisdom consists in being wise 
at the right time.” Wisdom goes with the decision of character 
which strikes while the iron is hot. This is as true in fire 
insurance as in any other walk of life. 


The SPRINGFIELD furnishes indemnity against 


a wide variety of hazard, such as Fire and Lightning, Tornado, 
Sprinkler Leakage, Explosion, Riots and Civil Commotion, etc. 
The demand for these different kinds of insurance comes 
in pulses, and the wise agent looks into the future and antici- 
pates when, where and what kind of insurance is liable to be 
in active demand. 


Again, the wise agent, when his own experience 
has not fully qualified him to deal with complicated situations, 
goes to the company that is best equipped to give him sound 
advice and cordial cooperation in meeting the constantly vary- 
ing demands of his patrons. 


It is of course in order to push for all kinds of 
business at all times, but wisdom at the right time consists 
largely in meeting public demand. 





The time to make full use of your SPRINGFIELD connection is Now.] 





SPRINGFIELD 


FIRE AND MARINE INSURANCE COMPANY 
Home Office: Springfield, Massachusetts 


A. W. DAMON, President G. G. BULKLEY, Vice President F.H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


Western Department, Chicago, Illinois 
A. F. DEAN, Manager J.C. HARDING, Assistant Manager W.H.LININGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 


Pacific Coast Department, San Francisco, Cal. 
GEO. W. DORNIN, Manager JOHN C. DORNIN, Assistant Manager 


Agencies in All Prominent Localities Throughout the United States and Canada 


General Marine Managers: TALBOT, BIRD & Co.. Inc., 63-65 Beaver Street, New York 
The Springfield Has Been Aceumulating Geod Will for Seventy Y ears 
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GREAT CONVENTION OF 
LOCAL AGENTS NOW ON 


National Association Meeting at 
Louisville Attracts Big At- 
tendance of Producers 


FEATURES OF OPENING 


Leaders of Organization Are on Hand 
to Inject Ginger Into the Proceed- 
ings—Many Able Addresses 


BY C. M. CARTWRIGHT 

CONVENTION HEADQUAR- 
TERS, LOUISVILLE, KY., Oct. 15.— 
The annual meeting of the National 
Association of Insurance Agents opened 
today with a record breaking attend- 
ance filling the big auditorium of the 
hotel. to the overflowing point. After 
Flora Marguerite Bertelle, a local vo- 
calist, had sung a couple of Southland 
songs, L. L. D. Chapman of Toledo 
presented the association with a gavel 
made of native woods of the various 
states where there are state organiza- 
tions. Thomas C. Timberlake, who has 
been a member of the Louisville 
Board for fifty-two years, and who 
will celebrate his seventy-fifth birth- 
day this week, was presented to prove 
that Louisville really possesses the 
fountain of eternal youth. Mr. Tim- 
berlake is in active business and is one 
of the youngest men in the local fra- 
ternity. Robert F. Vaughan, a Louis- 
ville attorney and director of the 
Board of Trade, gave the address of 
welcome, the response being made by 
W. D. McLain, vice-president of the 
South Carolina Association. 


Three Seek Next Convention 


Indianapolis, Des Moines and Duluth 
are mentioned for-the 1920 convention. 
The two first have delegations actively 
working for it. It probably will go to 
Des Moines. P. J. Clancy of Des 
Moines, L. H. Stubbs of Cedar Rap- 
ids, and Eugene Walsh of Davenport, 
head of the Iowa delegation of thirty 
which expects to win the next meet- 
ing. 

It is a foregone conclusion that F. 
J. Cox of Perth Amboy, N. J., will be 
elected president and J. L. Case of 
Norwich, Conn., chairman of the ex- 
ecutive committee. 


Allen’s Address Makes Hit 


President E. M. Allen made a big 
hit in his address, emphasizing the 
Necessity of the agents being united 
and working toward just and equitable 
ends. He said that he had seen in 
his own section of the country the re- 
sults of wild agitators. He looks upon 
it as a good omen that the United 
States Chamber of Commerce has ar- 
tanged for an insurance committee and 
he has received assurances that the 
local agents will find representation 
on it. 

T. F. Southgate of Durham, N. C., 
Was appointed chairman of the nom- 
Mating committee and Glen H. John- 
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son of Syracuse, N. Y., chairman of 
the resolutions committee. 


Cox Urges Paid Secretaries 


The hard hitting chairman of the 
executive committee, Fred J. Cox, said 
that eventually each state should have 
a paid secretary. Until that is pos- 
sible the country should be divided in 
zones, with special agents of the na- 
tional association over each. There 
has been an increase of 36 percent 
in membership during the year. The 
operating expenses are now nearly $50,- 
000 a year. 


Mr. Cox scored the nonagency mu- | 


tuals, saying they are becoming most 
dangerous. Many agency companies 
are taking reinsurance from these mu- 
tuals, thus injuring their own agents. 
Another great danger confronting the 
agents is the concentration of large 
lines in the hands of big brokers who 
place the insurance in company head- 
quarters, thus disregarding the rights 
of agents. Mr. Cox referred to the 
resident agency rule of the association 
as the Monroe Doctrine of the national 
body. 

Senator Charles S. Thomas of Colo- 
rado is on the program for Thursday 
afternoon, taking the place of Gov- 
ernor Lowden of Illinois who could 
not be present. 


MeGregor Thrills Hearers 


The thrill of the Wednesday morn- 
ing session came in the address of T. 
H. McGregor of Austin, Tex., who 
spoke on “The Fallacy of State Insur- 
ance.” The text of Mr. McGregor’s 
address can give one an idea of his 
close reasoning and logical exposition, 
but only those who actually heard him 
speak can have any idea of the vitality 
of his delivery. Every word came out 
like a shot and every sentence was 
vibrant with power and strength. 

Mr. McGregor took his auditors 
back to fundamentals, urging them to 
exercise all their power in their own 
communities to safeguard the founda- 
tion principles upon which American 
government rests. As an example of 
the advance already made by those 
who are bent on destroying these prin- 
ciples he cited the example most fa- 
miliar to insurance men, the enactment 
of state workmen’s compensation laws. 

The crux of his argument was that 
if the state pays workmen compen- 
sation on a basis of wages why should 
not the state pay the wages themselves. 
Mr. McGregor’s splendid address was 
a fitting close to the Wednesday morn- 
ing session. 


Program Wednesday Night 


An interesting entertainment pro- 
gram was prepared for Wednesday 
night and given under the auspices of 
the Insurance Field. Two umpires, 
Charles H. Burras, manager of the Na- 
tional Surety of Chicago, and Adolph 
Reutlinger, local agent at Louisville, 
acted as overseers of the festivities. 
Vocal selections were rendered by the 
triple quartet of the Louisville Board. 
The room in which the high jinks were 
held was decorated a la harvest home. 
A big bulletin board was used to post 
during the evening special dispatches 
to “The Piney Woods Clarion.” There 
‘was plenty of dancing, lots to eat, a 
few things to drink, a little card play- 
ing and the smokes were passed around 
freely. 

Secretary C. S. Miller in the after- 





; resolutions 








noon session fired a hot shot at the 
Insurance Federation in his report de- 
claring that strictly local agents’ as- 
sociations are able to cope with any 
legislative crisis without paid lobbyists 
or slush funds. He said that some 
hybrid organizations are mulcting 
agents to keep high salaried profes- 
sional workers in the field in years 
when there is no need for them. He 
said some state associations had passed 
favoring the federation. 
He expressed his surprise at such ac- 


| tion. 


The father of the association, C. H. 
Woodworth of Buffalo, former presi- 
dent and one of the best loved men in 
the organization, was introduced and 
made a few remarks in the afternoon. 
He pulled Mrs. E. M. Allen, wife of 
the national president, to the platform 
and claimed she is responsible for Mr. 
Allen’s great success. She received a 
veritable ovation. 


Talks of Mutuals 


N. S. Riviere of Pittsburgh gave a 
talk on the competition of nonagency 
mutuals which is a live subject before 
the convention. 

Secretary Miller had addressed all 
the casualty companies asking whether 
they would observe the ownership of 
expirations by agents and he gave the 
answers from these companies. 

G. Arthur Howell of Atlanta, who is 
chairman of the casualty and surety 
commitee, made a report for the com- 
mittee that has been investigating un- 
fair casualty competition. 

Fred B. Ayer of Cleveland followed 
in this discussion. 

_The meeting closed with the discus- 
sion of fire prevention work by local 
agents. 


Manager Tuttle’s Address 


Charles R. Tuttle of Chicago, western 
manager of the North America, who is 
chairman of the western advisory com- 
mittee of the National Board, spoke on 
“Conservation and Agency Service.” He 
reviewed the conservation work done 
during the war and declared that the 
service rendered along conservation 
lines at that time had shown the public 
how important that work is and that it 
would not be possible now to return to 
the old basis. He told the agents that 
their own success in the future de- 
pended in large measure on the con- 
tinuation of that service. 

He outlined plans for the organization 
of conservation work in the various 
communities and told how the local agent 
could serve his clients, his company and 
his own interests by taking the lead in 


that work. 


Editor Allison Speaks 


Young E. Allison of Louisville, editor 
of the “Insurance Field,” had for his 
subject "Service and Salvation.” He 
devoted especial attention to the growth 
of the lines handled by the big eastern 
brokers and the menace to the American 
agency system in that development. He 
said that the remedy was to be found 
not in legislation but in the giving of 
a service by the agents which would be 
equal to that furnished by the brokers. 

He advocated the organization of a 
national bureau to handle such matters 
and the providing of sufficient financial 
support to put it on a solid basis, and 
said that with other things equal the 
agents could give better service to the 
companies than the brokers, whose first 
interest was naturally with the assured. 

Irvine C. Chester of Westerly, R. L, a 
local agent who has gained national 
prominence for his work in his home 


(CONTINUED ON PAGE 32) 





IN TWO 
PARTS— 


Part One 


WESTERN BUREAU IN 


SEMI-ANNUAL SESSION 


Denver Occupied the Stage as the 
Most Absorbing Topic of 
Interest 


CAUSING MUCH TROUBLE 


Reports of Committees Show Scope of 
the Important Work of the 
Organization 


BY GEORGE A. WATSON 
BRIAR CLIFF LODGE, N. Y., Oct. 
10.—With the 10 percent surcharge— 
so prolific a source of worriment to 
managing fire underwriters during the 
past 15 months—no longer an issue, 
conditions in the western territory, 
generally speaking, are satisfactory, 
save only at Denver, Colo., where a 
serious situation exists. Prompt and 
positive action in its settlement is re- 
quired, else it is feared the demoraliza- 
tion, now confined to the city proper 
will extend to other centers of the 
state, and may even spread over the 
lines into adjacent territory; a result, 
of course, that would be fraught with 
grave consequences, and should be 

guarded against at all hazards. 


Denver the Chief Topic 


The Denver problem formed the 
principal topic considered at the semi- 
annual meeting of the Western Insur- 
ance Bureau, held this week, just. as it 
did at the recent gathering of the 
Western Union. Members of the Bu- 
reau following the presentation of the 
report of the executive committee sub- 
mitted by its chairman, C. H. Coates, 
considered the Denver situation in 
executive session for several hours, 
finally deciding to refer the matter to 
the conference committee to be taken 
up by it in turn with representatives 
of the Western Union and the Pacific 
Board. 


President Williams’ Address 


President Walter D. Williams, in his 
short but comprehensive address, re- 
ferred appreciatively to the growing 
interest displayed by fire underwriters 
in matters of public concern other 
than those directly related to their 
own business, and asserted that a con- 
tinuance of this broad policy would 
do much to dispel “existing ignorance 
and misunderstanding on the part of 
the general public toward fire insur- 
ance affairs.” Despite the low loss 
ratio now being enjoyed by companies, 
Mr. Williams warned that managers 
be not lulled into a sense of false se- 
curity thereby, declaring that sufficient 
rates must be collected to meet the 
“rising costs of every nature which 
are beyond our efforts to control. 
Unless proper premiums were had a 
period of abnormal or even a return 
of normal losses would present a “very 
serious situation” to the companies 

(CONTINUED ON PAGE 2) 
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WILL DOUBLE CAPITAL 
GROWTH OF FIREMAN’S FUND 
San neni Company Had Great 


Strides During Last Few Years 
in Every Way 





The stockholders of the Fireman’s 
Fund have been called to meet Dec. 
10, to vote on the recommendation of 
the directors to increase the capital 
from $1,500,000 to $3,000,000. The Fire- 
man’s Fund has had remarkable growth 
during the last few years. The com- 
pany lost a tremendous sum in the 
San Francisco conflagfation, being lia- 
ble also for the Home Fire & Marine 
policies in addition to its own. Its 
total gross losses were $11,175,916, but 
with the reinsurance deducted left it 
a net loss of $8,545,562. The Fire- 
man’s Fund as a company was badly 
jolted so far as its resources were con- 
cerned. However, its stockholders were 
men of indominable courage and re- 
financed the institution. An assess- 
ment of $3,000,000 was levied on the 
stockholders and a financial program 
was mapped out to rehabilitate the 
company, put it on its feet and keep 
it going. The record made by the 
company in this great emergency pop- 
ularized it in every direction and its 
growth since that time has been phe- 
nominal. Last year its premium re- 
ceipts went to $13,644,647, they being 
$4,645,000 in 1909. 


Levison a Strong Man 


J. B. Levison, the president, is a 
man of great force, initiative and 
sagacity. He has injected new life 


into the company and it is forging 
ahead in great style. Its present cap- 
ital is $1,500,000, its assets $17,939,822 
and net surplus $4,017,108. The new 
capital will enable it to expand still 
further. The Fireman’s Fund collected 
in automobile premiums last year $1,- 
631,694. It occupies the leading posi- 
tion in this regard. Its net marine 
and inland premiums amounted to $6,- 
736,041 last year. 

The Fireman’s Fund, both at home 
and department offices, is managed by 
men of large calibre, thoroughly ex- 
perienced and progressive in their 
views. 

Shares Advance in Price 


At the close of the year the Fireman’s 
Fund will have capital of $3,000,000, sur- 
plus $6,000,000 and assets $22,000,000. The 
new stock will be sold to present stock- 
holders at $150 a share, the par value 
being $100. . 

The Fireman’s Fund stock, following 
the announcement of its increased capi- 
tal, began selling on the exchange in 
San Francisco at $465 a share. Those 
familiar with the stock market say that 
it is quite possible that the stock will 
advance to $600 a share before Oct. 20. 
The Fireman’s Fund paid 20 percent div- 
idends last year, which will ‘probably 
be continued. 


WESTERN'BUREAU IN =" 
SEMI-ANNUAL SESSION 


(CONTINUED FROM PAGE 1) 


that during the past two years have 
so largely increased their liabilities. 
He strongly recommended that this 
phase of the situation be taken into 
account when dealing with classes of 
“business that have been persistently 
unprofitable, and in territory that for 
years has been living at the expense 
of others.” 


Conference Committee Report 

The report of the Conference Com- 
mittee, presented by Chairman C. E. 
Sheldon, emphasized the happy rela- 
tions that exist between Bureau and 
Union members, and noted the adop- 
tion of certain practices that will make 
for greater promptitude and Certainty 
in the despatch of matters of common 
concern. 





| trade, the general and the technical 


ARGUMENT THAT 





SAVES BUSINESS 





A few agents have complained since 
the surcharge was removed that their 
commission account is going to suffer 
this year because policyholders will 
ask for the same amount of protection 
and agents will be called upon to fur- 
nish it and no more, so that a number 
of policies will be reduced 10 percent. 
In other words, some agents see in 
the removal of the surcharge, the loss 
of considerable business because pol- 
icyholders will demand a renewal of 
their ‘policies on the basis of 10 per- 
cent less. 

A number of successful agents are 
meeting the situation created by the 
abrogation of the surcharge in a more 
or less adroit manner. That is, in re- 
newing policies the surcharge is not 
mentioned at all. For instance, in in- 
terviewing a property owner about the 
renewal of a policy that has been in 
force and on which the surcharge has 
been collected, an agent can say some- 
thing like this ‘This policy that you 
have with us for $10,000 will expire 
on the 2ist of the month. It cost you 
$110. Of course you will want us to 
renew it for you.” Most policies on 
stocks and buildings renew automatic- 
ally so that ordinarily there is no 
hitch in this connection. The agent 


can then introduce his idea like this: 
“You are satisfied with this policy, 
aren’t you? That is, I mean you do not 
feel that we are charging you too 
much for what you are getting. You 
are willing to spend $110 for this 
$10,000 worth of protection, aren’t 
you? Well, then, I’ll tell you what 
I will do for you next year. You just 
continue to pay me a premium of $110 
and instead of giving you a policy for 
$10,000 of insurance protection, I will 
give you one for $11,000. How does 
that strike you? How can I do it? 
That isn’t the point. I will give you 
for the same money that you spent 
last year a policy in the same com- 
pany for $1,000 more. I guess this is 
the first time in a number of years 
anyone has offered to give you more 
for your money than you spent last 
year, isn’t it? Furthermore, you know 
you need some additional protection. 
Values have gone up a whole lot, even 
during the last year. Perhaps if I 
had asked you to buy a thousand dol- 
lars more of protection you would 
have balked at the expense, but now 
that you are getting it for nothing, it 
is not hard to take. Everything has 
increased in value, and the $1,000 ad- 
ditional will just about take care of the 
appreciation in your values.” 








Highly gratifying to the members of 
the committee on publicity and edu- 
cation, declared Chairman B. Auerbach, 
was the interest displayed in the printed 
matter of the Bureau by boards of 


press. All data of an informing char- 
acter dealing with fire prevention was 
gladly used by business and trade or- 
ganizations, and widely disseminated 
through their established channels. 
Woman’s clubs too, Mr. Auerbach said, 
were alive to the subject of fire pre- 
vention, especially in the home, and 
were devoting considerable time to a 
study on the matter. 

Under a recently adopted law in 
Minnesota the fire patrol tax in that 
state, according to F. M. Gund, chair- 
man of the patrol committee, has been 
increased from 2 to 2% percent, a pro- 
ceeding the underwriters felt was un- 
just and against which they had earn- 
estly protested. 


Grain Association Report 


Grain merchants and all others deal- 
ing with the Underwriters Grain As- 
sociation, Fred A. Rye stated, were 
more than satisfied with the workings 
of the organization, whose constant 
and intelligent system of inspection, 
and insistence that its standards of fire 
safety be maintained had so notably 
reduced the number and seriousness of 
fires in grain and terminal elevators. 
The grain men are anxious that the 
practice of insuring their property that 
has worked so well the past 15 months 
be continued, using this on the basis 
of public duty as well as a selfish con- 
cern. Mr. Rye called attention further 
to the removal of grain suction pumps 
in certain of the elevators, and to 
the accumulation of dust, with its at- 
tendant explosion possibilities. 


President James’ Address 


A feature of the meeting greatly ap- 
preciated was the address of Major Al- 
fred F. James, president of the North- 
western National Fire, on the relief 
work of the Red Cross in the near east 
during the war. Mr. James enlisted for 
service two years ago and had expected 
to go to France, but was persuaded to 
take up sorely needed work in Greece 
instead. For months he was second in 
command among the Red Cross forces 
operating in the Balkans, and interest- 
ingly told of general conditions in that 
sorely harassed section of Europe. 

Following the practice inaugurated at 
the gathering in Philadelphia in the 


quet Thursday evening, President Stev- 
ens of the Agricultural acting as toast- 
master. Impromptu talks were made by 
Seymour Edgerton, general counsel of 
the Bureau; Fred M. Gund, western man- 
ager of the Crum & Forster companies; 
John F. Gilliams, assistant secretary of 
the Camden Fire; Charles E. Sheldon, 
western manager of the American; B. L. 
Hewett,. associate western manager of 
the Boston and the Old Colony, and by 
Fred A. Rye, secretary of the association 
and its general “hitching post.” 
Attendance at the meeting equaled 
that of former years, about fifty mem- 
bers responding to roll call. It was de- 
cided to hold the annual gathering at 
Atlantic City, probably at the Marl- 
borough Blenheim Hotel, April 28-29. 


Denver Situation Acute 


The situation at Denver which is ex- 
ercising company men is not of new de- 
velopment, though it has_ recently 
reached an acute state, forced thereto 
by the action of the Home, Hartford and 
the Aetna in making arrangements that 
would compel a settlement of conditions 
ro longer to be patiently borne. Fully 
50 percent of the total premiums re- 
ceived from Colorado are upon business 
in Denver, hence the strife for income 
in the city that has been growing in 


WHEELER’S NEW POST 
JOINS STAFF OF HARTFORD 


Joint Manager of Missouri Inspection 
Bureau Becomes Assistant Gen- 
eral Agent at Chicago 


Clem E. Wheeler, who has been joint 
manager of the Missouri Inspection 
Bureau, has resigned to become assist- 
ant general agent of the western de- 
partment of the hartford Fire. He will 


can be relieved of his present work 
with the inspection Bureau. Mr. 
Wheeler has had a long experience in 
fire insurance rating work, the greater 
part of his career having been spent 
with inspection bureaus. 
Sketch of Career 

He entered the business in Cincin- 
nati in 1897 and in 1900 went with the 
Kentucky and Tennessee Board of Fire 
Underwriters where he remained for 
five years, and after a year of field 
work in Kentucky for the Milwaukee 
Mechanics he returned to the bureau 
for another four years of service. He 
subsequently went into field work 
again for the Hartford in Kentucky, 
resigning to become manager of the 
Kentucky Actuarial Bureau. In 1915 
he was sent to Milwaukee to organize 
a bureau taking over the work of the 
old Wisconsin Inspection Bureau, the 
Milwaukee Board of Fire Underwrit- 
ers, and the Superior Board of Fire 
Underwriters. He continued jurisdic- 
tion of Kentucky for about a year 
while handling Wisconsin. In Febru- 
ary of this year he was transferred to 
St. Louis succeeding H. M. Hess. 

As a result of Mr. Wheeler’s resig- 
nation a number of bureau changes 
will be made. Paul Terry who has 
been with the Kansas Inspection Bu- 
reau. succeeds Mr. Wheeler at St. 
Louis. William N. Hodges for the 
past four years assistant manager of 
the Wisconsin Inspection Bureau _be- 
comes manager of the Kansas Inspec- 
tion Bureau. 


POINTERS 


PROPER METHODS OF 
ARRIVING AT VALUES 


Question 
John Doe has 10,000 cords of pulp 
wood in his yard, or on tracks, which 
cost him $10 per cord, laid down. If 

















intensity for the past 15 years. No less 
than 36 general agencies exist; the great 
percentage of which have no authority 
outside the city limits, and who hold 
general agency commissions merely as a 
pretext for collecting added revenue upon 
their business. By virtue of this ar- 
rangement they are able to pay brok- 
erages in excess of those granted by 
purely local agents. The latter find it 
virtually impossible to get risks from 
the middle men. The suggestion has 
been made that Denver be made an ex- 
cepted city. This proposition finds little 
support, those best posted declaring that 
a remedy of this nature would be worse 
than the disease itself. 


Favors Local Organization 


Majority opinion favors the formation 
of a strong organization by the agents 
themselves, with a fixed brokerage al- 
lowance, and the imposition of severe 
penalties for violation of rules. Sev- 
eral conferences were had by the local 
men some weeks ago, prominent agents 
from Colorado Springs and Pueblo offer- 
ing to cooperate in any saving move- 
ment. Promising success at first, the ef- 
fort was later abandoned, the agents 
getting into a serious squabble, each 
accusing the other of bad faith. Com- 
pany men will now take a hand in the 
affair, representatives from the three 


great organizations having jurisdiction 
over Colorado—the Pacific Coast Board, 
Western Union and the Western Insur- 
ance Bureau—planning to meet in Den- 





spring, the Bureau members held a ban- 











he was to replace the same it would 
cost him $12 per cord. Should he carry 
insurance on this at $12 per cord? In 
case loss occurred, would the insur- 
ance companies settle with him at $10 
per cord, the original cost, or at $12 
per cord, the cost to replace same, 
John Doe having use for the pulp 
wood, would have to replace the same? 


Question No. 2 

Is it perfectly legal and legitimate 
for John Doe to carry insurance at 
$12 per cord, the replacement value, or 
would: he have to carry it at $10, the 
cost value to him? 

Answer 

In this case the assured should by 
all means carry insurance on the basis 
of $12 per cord. The adjustment of a 
loss would be based on the value of 
the property at the time of the joss 
and all of the fire insurance companies 
are encouraging property owners to 
insure their property up to the full 
value. It makes no difference what 
property costs originally, as the set- 
tlement is always made on the basis 
of the replacement cost. ; 

Answering question No. 2, it is of 
course, perfectly legal and legitimate 
to pursue this course and it is a policy 
that all companies make every effort 
to encourage. Under insurance some- 
times causes a concern or individual 2 





ver some time during the present month. 





serious setback. 








assume his new duties as soon as he’ 
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PITTSBURGH AGENCIES 
WRITE RIOT BUSINESS 


Strike Brings Rush of Customers 
to Offices With Very 
Little Soliciting 


STEEL CONCERNS BUYERS 


Companies Which Have Carried Own 
Insurance Realize Need for Bet- 
ter Protection 


PITTSBURGH, PA., Oct. 14.—Dur- 
ing the week preceding and the week 
following the declaration of the steel 
strike, Pittsburgh local agents did a 
land office business in riot, strike and 
civil commotion insurance. Consider- 
able business was written over the 
counter. As a matter of fact, there 
was not as much active soliciting for 
this class of business as might have 
been expected. The business that was 
written came fairly easy and there was 
no great effort on the part of Pitts- 
burgh agents generally to get out after 
strike insurance on a large scale. 


Steel Concerns Purchasers 


There is more than ordinary sig- 
nificance to the fact that a number of 
big steel concerns located in the Pitts- 
burgh district bought large amounts of 
strike and civil commotion insurance, 
although they had never before placed 
any insurance business with Pitts- 
burgh local agents. The great ma- 
jority of steel manufacturing plants 
carry their own insurance. The most 
of the steel manufacturers have in- 
surance funds and do not purchase 
indemnity from the regular companies. 
Naturally Pittsburgh agents going out 
after strike insurance entertained lit- 
tle hope that certain of their prospects 
would buy. They were surprised to 
discover that the very ones they had 
counted on least bought the easiest. 

Evidently these concerns recognized 
the serious possibilities of a prolonged 
strike and what might happen in the 
event the strikers became uncontrol- 
able and menacing. It was seen that 
the private insurance fund was not 
enough. The extent of the possible 
damage could not be estimated. Steel 
plants which had never before invested 
in insurance saw that it was the part 
of wisdom to avail themselves of the 
unlimited protection afforded by the 
regular stock companies. With many 
it was the first insurance purchased 
through Pittsburgh local agents. 


Featuring Full Coverage 


A few of the agencies in Pittsburgh 
have worked up some good talking 
Points on strike insurance. A num- 
ber have been featuring full coverage 
explosion insurance. They have been 
Presenting riot, strike and civil com- 
motion insurance to prospects whose 
explosion insurance was about to ex- 
Pire, pointing out that under the strike 
and riot policy the explosion protec- 
tion could be continued, but that in 
addition full protection against riot, 
Strikes, or civil uprisings is afforded. 
They have been presenting riot, strike 
and civil commotion insurance as a 
necessary form of protection not use- 
tul only in providing coverage against 
Possible damage in the present emer- 
gency, but a broad comprehensive 
orm of insurance designed to meet 
any unusual or dangerous situation that 
Might arise at any time. They have 
een arguing that strike and riot in- 
Surance is a new form of protection 











MILWAUKEE AGENCY’S GOOD RECORD 





HE companies in the Chris. 
‘[ Schrocder & Co. agency in Mil- 

waukee, claim that it wrote more 
explosion insurance during the war 
period than any other office in the 
west, including Chicago. It also wrote 
a large volume of use and occupancy 
insurance. The Schroeder office has 
a premium income amounting to 
$2,000,000 annually. Walter Schroeder 
can be given credit for building up 
this substantial business. The office 
was founded by Chris. Schroeder in 
1890 with his two sons, Edward and 
William, as partners. William died 
and Walter Schroeder was then taken 
as a partner. Later Ed Schroeder 
withdrew and organized an-agency of 
his own and he is still in charge of it. 


Character Sketch of Schroeder 


The official of one of the companies 
in the agency furnishes a character 
sketch of Walter Schroeder which is 
of interest from the human standpoint. 
He says: 

I find Walter Schroeder a most un- 
usual local agent. Just past 40 years 
of age, unmarried, a large man physi- 
cally, Mr. Schroeder is decisive, almost 
abrupt in his manner. He is a man of 
great capacity and possesses much re- 
serve power. He is on the job every 
morning before 8 o’clock and does not 
leave his office until after 6. During 
the time he is at the office he is going 
at top speed and sets a fast pace for his 
office associates. 


Is an Outside Man 


But he is essentially an outside man. 
His forte is in his ability to sell. He is 
one of the best personal producers of 
business in the west, and excels as a 
cold canvasser. His marked selling abil- 
ity is largely responsible for the stream 
of new business that is constantly pour- 
ing into the agency. No matter how 
much business is lost, Mr. Schroeder can 
always be counted on to replace it with 


a little bit extra thrown in for good 
measure, 

Contrary to the belief held by many, 
Mr. Schroeder was not born with a sil- 
ver spoon in his mouth. He did not 
have his business “handed to him on a 
silver platter.” His first business ex- 
perience was as the publisher of a court 
reporting journal which he issued while 
still in his teens. The venture was a 
money maker, and gave him a fine finan- 
cial start and he became associated with 
his father in the agency before he was 
20 years old. 


Mortgage Loan Department 


Much of the fire insurance business 
of the office is written in connection 
with the mortgage loan department 
which the agency operates. It conducts 
the largest real estate mortgage busi- 
ness in Milwaukee, underwriting large 
and small bond issues. The floating of 
these loans naturally carries with them 
a substantial amount of preferred busi- 
ness and contributes in no small way to 
the success of the agency. 
The Schroeder agency has none of the 
appearances of a successful and flourish- 
ing office so far as modern equipment is 
concerned. It is located on the ground 
floor of a four-story building that it 
owns in quarters that were formerly 
occupied by the Milwaukee National 
Bank. There is in evidence an old-fash- 
ioned board ceiling, a counter of the type 
used 25 or 30 years ago and an unusually 
large wall bookcase of the vintage of 
about 1890. But the people who are at 
the desks in the office (and there are 30 
of them) are not old fashioned and are 
extremely busy. Until five or six years 
ago Mr. Schroeder looked after even the 
smallest office detail himself. However, 
he now has a first lieutenant in the per- 
son of B. A. Lehnberg, who was for- 
merly a prominent Wisconsin field man. 
Aside from work Mr. Schroeder has 
no habits or hobbies except automobiles. 
He has always been very fond of driv- 
ing and for years has maintained five 


or six cars from a Pierce Arrow down 
to the smallest. 








are not yet certain that the rates are 
high enough. The insurance is being 
offered at a very low figure and the 
experience may demand an increase. 
For the present it may be purchased 
at a very attractive price. The de- 
partment stores were written in Pitts- 
burgh recently with the 80 percent 
coinsurance clause at 19% cents. 


C. E. Farley 


C. E. Farley, who has been connected 
with the Home Insurance Agency at 
‘Clay Center, Kan., has been appointed 
special agent in Kansas for the farm 
department of the Firemen’s of Newark 
and associated companies. He will have 
his headquarters in Kansas City. 


Alden Olson 


, Alden Olson, who has been connected 
with the home office of the St. Paul Fire 
& Marine, has been appointed special 
agent of the Fidelity-Phenix in Minne- 
sota, assisting State Agent Allen. 


Gilbert K. McClure 


Gilbert K. McClure, who has been an 
examiner at the home office of the North- 
western Fire & Marine at Minneapolis, 
kas been appointed special agent for 
the Fidelity-Phenix in Wisconsin, as- 
sisting State Agent A. P. Skowrup. He 
will make his headquarters in Milwau- 
Kee. Mr. McClure is a son of John 
McClure, general adjuster of the St. Paul 
Fire & Marine. 


September Fire Losses Higher 


According to the tabulation of the 
Journal of Commerce fire losses for Sep- 
tember aggregated $29,083,000 as against 
$13,500,000 for the same month last year. 
The increase this year is largely the re- 
sult of three heavy losses upon which 
there was no insurance. The fire loss 


CONFERENCE CHANGES 
RULES ON RIOT POLICY 


At a meeting of the explosion con- 
ference held in New York this week it 
was agreed to waive the triple rate 
requirements on riot and civil commo- 
tion policies except on individual risks 
where a strike exists or in communities 
where the police, fire or water depart- 
ment employes announce their purpose 
of quitting. It was further agreed to 
simplify the voting rule and to carry 
rates out to the third decimal. It was 


to the rate charged for property dam- 
age business written with the 50 per- 


cellable clause for the full term of the 
contract will be permitted on all pol- 
icies written for not less than 30 days 
nor more than one year. 

It was agreed to permit the writing 
of contents of public storage ware- 
houses, terminal elevators, railroad or 
steamship piers, cotton and public 
warehouses, compresses or on piers 
for short term periods, at the short 
rate practices for fire insurance. A 
highly important matter was the adop- 
tion of the following: “Pillage and 
looting may be directly assumed in 
policy contracts if so desired, but un- 
der a mandatory clause to be prepared 
and promulgated by the companies.” 

Forms prepared by company mem- 


of conference. A mail vote is now be- 
ing taken on question of reducing use 
and occupancy rates. 


We have several times referred to the 
fact that returned, “not wanted,” policies 
occasion a large bother and expense to 
agents and companies. They compel the 
cost of putting the daily report through 





since Jan. 1 totals $205,000,000 as against 
$213,000,000 for the first nine months of 
1918. The feature of this year’s experi- 
ence is the unusually large number of 





the company have-just issued. The 
Companies are experimenting. They 








serious fires reported from the Pacific 
| Coast. 


the records and statistical books of the 
office and an equal cost for the same treat- 
ment of the cancellation; there is more or 
less correspondence involved; the noncom- 
| pensated liability for days or weeks, some- 
+ Sees months, and possible losses under 


voted that where 20 percent is added 


bers must be in harmony with rules} 





MISSOURI CONVENTION 
IS HELD AT ST. LOUIS 


Plea for Passage of Fire Marshal 
Law Is Approved by Local 
Agents 


RATE RAISE IS FORECAST 


Commissioner Harty Declares Increase 
Is Needed to Meet Heavy 
Dwelling Losses 


ST. LOUIS, MO., Oct. 14—Resolu- 
tions urging insurance men to inaugu- 
rate a public campaign of education to 
minimize fire loss amd approval of a 
move to urge passage of the fire mar- 
shal bill, defeated at the last session 
of the Missouri Legislature, were 
adopted here today at the closing ses- 
sion of the annual convention of Mis- 
souri Insurance agents. 

Clifford Jones of the R. B. Jones & 
Sons Agency, Kansas City, was chosen 
president to succeed George D. Mark- 
ham, of St. Louis. J. W. Rodger, of 
St. Louis, secretary-treasurer pro tem, 
was reelected. 


Harty Predicts Rate Raise 


Insurance rates on dwelling houses 
in the state must be increased to meet 
the heavy fire losses, Insurance Com- 
missioner Harty said in a plea for sup- 
port of the fire marshal bill which will 
put fire control under state jurisdic- 
tion. The delegates also favored a 
clause in the bill providing for a li- 
cense fee for non-resident brokers. 

Interest in the convention centered 
in the legal fight which is certain to 
hamper the operation of the Work- 
men’s Compensation Act, scheduled to 
go into effect Nov. 1. When ques- 
tioned, Commissioner Harty announced 
he hoped to have a ruling “within a 
few days” outlining his position on the 
act which is now under attack from 
labor organizations before a referee. 


Seek Alternative Compensation Plan 


“It appears certain,” the commis- 
sioner said, “that the law will be in 
the courts until Jan. 1. I have talked 
with the attorney-general and other 
lawyers and it may be possible to 
work out some plan of alternative in- 
surance until the litigation is over. If 
it is not within my premises to make 


: isi ill notify the 
cent coinsurance clause the non-can- | SUCh 4, provision, I w J 


companies and they can adopt a policy 
of their own.” 

Other speakers were F. D. Eubank, 
employed in the rate department of the 
Missouri insurance department, and 
James F. Joseph, of Chicago, repre- 
senting the Conservation Association. 

Selection of 15 vice-presidents for 
the organization was left to a nomina- 
tion committee. A majority of the 60 
delegates left tonight to attend the 
national convention in Louisville, Ky. 

President George W. Markham 
opened the meeting but was unable 
to attend the other sessions owing to 
illness. About 25 were present. 


Offer Basis of Settlement 


Two stipulations for settlement in the 
action of the United States government 
to recover taxes for 1909, 1910 and 1911 
under the act of August 1909 have been 
filed by several Hartford companies upon 
the following basis: Travelers to pay 
$3,762; Hartford, $3,212; Phoenix of Hart- 
ford, $1,415; Connecticut Fire, $506; Aetna 
Fire, $3,519. The companies will assume 
in addition the cost of all suits. 


Within a few days the laws and legis- 
lation committee of the National Board 
will issue a bulletin summarizing all 
legislation affecting the fire insurance 





policies intended to be “not wanted.” 


interests offered during the year. 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Farle C. Smith, Inc. 


51 Maiden Lane 


New Y ork 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 


for writing, together with all essential information pertaining 


- Also surplus lines of agents PLACED with responsible companies. 


Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. 


Fulldetailsconcerning the “‘service”’ and references FURNISHED 
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CHICAGO 
DETROIT 
TORONTO 


ACTUAL RESULTS FROM 


Scientific Fire Loss Adjustments 


EXPLAINED FULLY IN OUR NEW BOOKLET 


“PROOF OF SERVICE” 


Mailed Free to Fire Insurance Brokers and Agents 


Standard Appraisal Co. 


56 Pine St., New York 


BOSTON 
PHILADELPHIA 
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WM. B. CLARK, President. 
A. N. WILLIAMS, . . Viee-President 
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W. ROSS McCAIN, Assistant Secretary 
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Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 
FORT WORTH 


The only exclusive hail insurance general agency in Texas. A low 


loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 


TEXAS 








CHANGES IN 





THE FIELD 








PLANS OF THE CAMDEN FIRE 





C. N. Roe Made General Agent and 
F. M. Yelton Special Agent in 
Two States 





Charles N. Roe of Detroit has been 
made general agent of the Camden 
Fire for Indiana and Michigan. 
Francis M. Yelton of Grand Rapids, 
who is now Michigan state agent for 
the Svea and Hudson, has been ap- 
pointed state agent of the Camden in 
the two states. Mr. Roe already con- 
ducts a general and local agency. He 
was formerly western general agent 
from the Crum & Forster companies, 
but six years ago went to Detroit. 
Messrs. Roe & Yelton will also have 
the Eastern Underwriters of the Cam- 
den in the two states. Mr. Yelton 
has had splendid insurance training. 
He got his early schooling as assistant 
to Fred W. Koeckert in 1906 when 
Mr. Koeckert was Indiana state agent 
of the old German of Indiana. 


E. J. Fager, Jr. 


Edwin J. Fager, Jr., of Harrisburg, 
Pa., who secured his training with the 
Continental and the General Adjust- 
ment Bureau, has joined the Boston 
and Old Colony companies in the spe- 
cial agency force and will assume 
charge over eastern Pennsylvania, 
Delaware, Maryland and District of 
Columbia. 








G. R. Goodsell 


G. R. Goodsell has been appointed 
special agent in western Pennsylvania 
for the Pittsburgh Underwriters. He 
will make headquarters at the offices 
of the association in Pittsburgh. Mr. 
Goodsell, who has been with the Pitts- 
burgh Underwriters for some little 
time and is a man of fine promise, suc- 
ceeds Walter E. Vollvecht, recently 
resigned to take the Pennsylvania field 
for the Yorkshire. 


H. E. Curry 


H. E. Curry, formerly manager of 
the insurance department of the Mis- 
hawaka Trust & Savings Company, at 
Mishawaka, Ind., has been appointed 
special agent of the National Union for 
Indiana and Illinois, beginning Nov. 
1. He will work out of the Indianap- 
olis office with Ross Ziegner, under 





| State Agent G, L. Ramey, who is plan- 


ning the opening of a service depart- 
ment in the City Trust building at In- 
dianapolis for the purpose of giving 
agents expert assistance in a rate mak- 
ing and engineering way. 





Stanley D. Turner 


Stanley D. Turner has resigned as 
state agent of the Granite State for 
Indiana, Illinois and Kentucky, to be- 
come state agent of the Svea and Hud- 
son for Indiana and Kentucky. Mr. 
Turner has had nine years’ experience 
in the field and prior to that was in 
local agency work. Mr. Turner has 
proven his ability as an agency organ- 
izer and builder of premium income. 
He has been active in various associa- 
tions of field men and is at present su- 
pervisor of the flock of the Indiana 
Blue Goose. 





McKee J. Lafon 


McKee J. Lafon resigned as special 
agent for the American Central in 
Kentucky and Tennessee to become 
special agent for the North America in 
Arkansas. 





L. S. Bryant 


L..S. Bryant has been appointed 
special agent in Nebraska for the 














North British Mercantile, working 





under State Agent Wood. Mr. Bryant 
is a graduate of the general offices of 
the company at New York City, hav- 
ing entered its employ as a young lad 
about twelve years ago. 





W. C. Duncan 


W. C. Duncan of Lincoifa, Neb., 
has resigned his position with the 
Union Fire to become special agent 
for Nebraska of the American Na- 
tional Fire, recently organized in 
Omaha. Previous to his connection 
with the Union Fire he was in the local 
agency business for fourteen years and 
for eight years was special agent for 
Nebraska of the National of Hart- 
ford. He will assume his new duties 
Oct. 15, with headquparters in Lin- 
coln. 





New York Underwriters Changes 


A number of field changes in mid- 
dle western territory are announced in 
the New York Underwriters. John 
R. Chatterton has been appointed 
special agent of the company in Iowa, 
assisting State Agent W. M. Palmer. 
He has been connected with the Iowa 
Inspection Bureau. R. E. McLain be- 
comes special agent of the company 
in Michigan. He was formerly with 
the Michigan Inspection Bureau. B. T. 
Holderan is appointed special agent 
of the company in Minnesota, having 
formerly been attached to the Chicago 
office of Marsh & McLennaa, as gen- 
eral inspector. 





V. E. Lingquist 


V. E. Lingquist of Chicago has been 
appointed general inspector in the 
western office of the special risk de- 
partment of the New York Underwrit- 
ers, co-operating with R. L. Tanner, 
western special agent of the company. 
Mr. Lingquist succeeds H. M. Alling, 
who recently resigned to go with the 
Chris. Schroeder & Son agency at Mil- 
waukee. He has been connected with 
the improved risk department of the 
Firemen’s Fund and was for several 
years with the National Imsspection 
Company of Chicago. 





Oscar D. Wiche 


Oscar D. Wiche, who has been state 
agent of the Imperial and Phoenix of 
London in Michigan, has resigned to ge 
with A. H. Dinning, independent adjuster 
at Detroit, Mich. 





C. S. Hoyt 


Charles S. Hoyt has been appointed 
state agent of the Aetna in South Da- 
kota. He succeeds Raymond W. Smith, 
who was recently transferred to St. Louis 
to travel in eastern Missouri for the com- 
pany. Mr. Hoyt is state ageat of the 
Columbia Fire Underwriters. 





E. B. Smith 


E. B. Smith, who was formerly con- 
nected with P. F. Zimmer, of Lincoln, 
Neb., has been appointed state agent of 
the American for North and South Da- 
kota with headquarters at Watertown, 
Ss. D. 





Vernon L. Zimmerman 


Vernon L. Zimmerman, an examiner i® 
the western department of the Fire As- 
sociation, has been appointed special 
agent-for North and South Dakota with 
headquarters in Fargo: He takes the 
place of Roy S. West, who was recently 
appointed but preferred to return to his 
work with the department. 





Ray O. Holzwarth 


Ray O. Holzwarth has been appointed 
special agent of the Norwich Union in 
New York, with headquarters in Syra- 
euse. He has been with the Under- 
writers Association of New York State 
and succeeds O. F. Gantz, who was re- 
cently called to the head office as 4S- 
sistant superintendent of agencies. 
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FRED. S. JAMES 


The Three Dimensions of Science— 


Length, Breadth and Depth. 


How do they apply to an insurance 
company? 


Length—How long has the com- 
pany been in business? 


Breadth—How great is its spread 
of risks and how broad 1s _ its 
servicer 


Depth—How great are its assets? 


Measure the Urbaine by this rule and 
what is found? 


That the company has been in 
business since 1838—over eighty 
years. 


That it spreads its liability over 
several countries of Europe and 
the states of the United States and 
that it spreads its liability over 
various kinds of fire risks. 


That its American assets exceed 
four millions and that these have 
been increased steadily by remit- 
tances from the ample funds at the 
home office in Paris, making it 
possible for the Urbaine to write 
big lines. 


United States Managers 


GEO. W. BLOSSOM 


FRED.S.JAMES & CO. 


WM. A. BLODGETT 





Agency Superintendents 


CARROLL L. DeWITT 


123 William Street 
NEW YORK 


P. A. COSGROVE 
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Pursuing Dangerous Course 


AtrreD M. BEst in commenting on 
the assessment levied by the NaTIoNAL 
MercHANTS & MANUFACTURERS INSUR- 
ANCE EXCHANGE of Chicago, an inter- 
insurance concern, calls attention to 
some malignant abuses among many 
of the interinsurance institutions. This 
concern has had to levy a 100 percent 
assessment. Mr. Best finds that the 
unpaid losses plus the amount owing 
the attorney in fact are over $25,000. 
This concern like others became prac- 
tically a surplus line proposition, writ- 
ing risks here and there coming from 
all classes. Mr. Best says, “Insufficient 
legal protection is primarily to blame 
for the losses which the members may 
sustain through the embarrassment of 
this concern. Illinois is overrun with 
lightweight reciprocal exchanges, many 
of which are certainly doomed to fail- 
ure. If the managers of the substantial 
reciprocal exchanges do not take this 
matter in hand, abandon their absurd 
contentions that their affairs are of 
no interest to the public—which is not 
true of any insurance institution—then 
the necessary revision of the laws will 


be done by legislators ignorant of the 
principles making for the safe opera- 
tion of such institutions and perhaps 
advised by more or less hostile com- 
peting interests. 

“There are now something like 125 
reciprocal exchanges operating in this 
country. The big crop of new ones 
in later years is due to the success that 
attended some of the older exchanges. 
Employes of the older exchanges 
started to organize new ones. Then 
men without much experience saw that 
the picking was good and they began 
to organize reciprocals. The trouble 
today with most of these concerns is 
that they are manned by inexperienced 
talent, are endeavoring to get business 
by hook or crook and are destined to 
failure. Some of these concerns are 
writing surplus lines all over the coun- 
try and are in a weaker condition than 
the week-kneed mutuals and Lloyds 
that scoured the country for surplus 
business. Most of these old surplus 
line outfits are gone. There will be 
a new crop of failures with these nu- 
merous concerns sowing to the wind.” 


Knowing One’s Business 


THE necessity for an automobile insur- 
ance agent, like every other kind of an 
insurance agent, to know his business, 
was illustrated recently through the ex- 
perience of a Cincinnati man of large 
means, the owner of two cars for which 
he wanted insurance. 

The word got out, and he was called on 
by a solicitor for automobile insurance, 
who stated his desire to write the cover- 
age and then asked what kind of cars 
they were. Then the owner asked what 
a fire policy would cost. 

“Three per cent,” responded the so- 
licitor. 

“Three per cent of what?” asked the 
owner; “3 per cent of the value of the 
cars, or 3 per cent of the amount of in- 
surance? And isn’t 3 per cent high for a 


fire policy?” 

The agent looked in his book. “It’s 3 
per cent for fire and theft,” he said. 

“But 3 per cent of what?’ demanded 
the owner. 

Then the solicitor went to the telephone 
and called up the office. When he was 
able to inform the owner that it was 3 
per cent on the face of his policy, the lat- 
ter had made up his mind that his visitor 
was not well enough informed to handle 
the transaction. So he sought advice from 
a friend who owned a car, and following 
the advice, went to the head of one of the 
big automobile underwriters of Cincin- 
nati, took out just the coverage he re- 
quired and paid the premium of $345— 
which the solicitor could have had if he 
had known his business. 


Farm Special Agents 


THERE is a big demand today for 
farm special agents. Some of the 
farm companies would put on a half 
a dozen or more good men if they 
could get them. The farm special 
agent commands a good salary these 
days. He is a first class solicitor and 
is demand. Most of the farm 
special agents graduate from the farm 
local field as soliciting agents but most 
of the latter class are making more 
money in soliciting business than they 
would on a salary as a farm special. 


in 


There would seem to be a most excel- 
lent opportunity for young men to 
study the farm business and become 
field men in this line. 


WHILE the purchasing power of the dol- 
lar is low at this ‘time, does not the 
agent who sells insurance now lay up a 
very much larger purchasing sum for 
his policyholder when the insurance ma- 


tures ten, twenty or thirty years hence 
when presumably the value of the dol- 
lar will have again become normal?— 
F, W. Fuller. 

















Mrs. T. R. Daniel, wife of the former 
state agent of the North British & 
Mercantile of Minnesota, died at their 
home in South Pasadena, Cal., a few 
days ago. They were preparing to at- 
tend the Northwest meeting in Chi- 
cago and from there go to Wisconsin 
to celebrate their golden wedding an- 
niversary. 

The field men of the Pennsylvania 
Fire in the west have presented D. W. 
Redfield, who recently retired as one 
of the managers, with a handsome 
easy chair. This was accompanied by 
an illuminated testimonial containing a 
tribute of affection and regard from 
the 20 field men. The office force pre- 
sented Mr. Redfield with a combination 
smoking table and tray. 


The statement that E. T. Tanner, 
Illinois state agent of the Security and 
Reliance, is the youngest man to serve 
as president of the Fire Underwriters 


PERSONAL SIDE OF THE BUSINESS 





Association of the Northwest is chal- 














It 
now develops that P. D. MacGregor, 
manager of the Queen, was president 
at the age of 33 and John Marshall, 
Jr., manager of the Fireman’s Fund, 

was president when he was 35. Mr, 
Tanner claims to be 38 years of age 
and therefore is outdistanced. It will 
be safe to say, however, that he is the 
youngest nonunion man who ever was 
president. 


lenged by good authority on ages, 


W. H. Stevens, president of the Ag- 
ricultural, will be the chief speaker at 
the banquet of the Insurance Society 
of New York, Oct. 28. His subject 
will be “Why Read?” 


Col. George E. Leach of Minneap- 
olis, who was formerly state agent of 
the Norwich Union, has been ap- 
pointed superintendent of agencies of 
the Minneapolis Fire & Marine, of 
which his brother, Walter C. Leach, is 
secretary. Colonel Leach commanded 
a regiment abroad during the war and 
was in the thick of the fighting. 








MEN AT HELM IMPORTANT FACTOR 











What makes a company valuable to 
an agent?—financial resources, facili- 
ties, service, promptness in the pay- 
ments of losses, standing and reputa- 
tion of the officers, or what? Nowa- 
days, companies are eager to exhibit 
financial statements showing large 
cash resources. The special agent de- 
siring to make a new agency connec- 
tion emphasizes the point that his com- 
pany is strong financially. 

An agent who has been in the busi- 
ness. for some time sooner or later 
learns that the character of the men 
at the head of the company means as 
much as the company’s financial stand- 
ing. What a company can and will do 
financially is regulated very largely by 
the officials of the company. If the 
men behind the guns have the proper 
vision and viewpoint, the financial con- 
dition of the company is almost cer- 
tain to be all right. 


Conservatism Helps Company 


At Detroit, Mich., there has been 
developed in the Michigan Fire & 
Marine a company that is typical of 
the best in American fire insurance. 
Here is a company that does not boast 
of its big carrying capacity, of the 
multiplicity of lines written or huge 
financial resources. It is what would 
be styled a conservative company. Yet 
the very conservatism for which the 
company has sometimes been criticized 
is really its strongest asset. What the 
Michigan Fire & Marine has done 
proves that American fire insurance 
companies can be built along the 
proper lines. The Michigan has been 
conservative from the first. During 
the early stages, it did not plunge in 
order to accumulate a volume. It 
moved along quietly from the start, 
never made a phenomenal showing, 
but built thoroughly and solidly. To- 
day it is pursuing about the same 
course as formerly. The progress be- 
ing made is a little faster, but there 
is still absent the inclination to specu- 
late or hazard too deeply. The com- 
Pany has been on the job since 1880. 
It has just passed the $2,000,000 mark 
in assets and will have about $250,- 
000 increase in premiums this year. 


President Is Business Executive 


The operating methods of the Mich- 
igan are an expression of the business 
ideals of the men controlling the com- 
pany’s operation. Dexter M. Ferry, 
Jr., president, is a business executive 
of the conservative type. He is at the 
head of the Ferry Seed Company, 





famous internationally, is vice-president 





of the Standard Accident, and a direc- 
tor of a number of the leading banks 
of Detroit. He was the only president 
of a fire company who went into mili- 
tary service during the war, he having 
entered the army as a captain and be- 
ing discharged with the rank of major. 

E. J. Booth, vice-president and man- 
ager of the company, started as a boy 
in the supply department. He has 
filled every desk at the home office of 
the Michigan and is familiar with 
every detail of the company’s affairs. 
He looks after the investment end of 
the company’s activities. 

H. E. Everett, the secretary, is in 
charge of the company’s underwrit- 
ing activities. He was formerly in 
the field in Ohio and Pennsylvania, 
and has come up from the ranks. 


Form Strong Triumvirate 


William T. Benallack, general agent, 
is in charge of the producing end, 
both as regards local and _ special 
agents. All three men seem particu- 
larly fitted for their work. They form 
a strong triumvirate. Mr. Benallack 
makes a visit to each of the com- 
pany’s general agencies once a year, 
establishes cordial relations, and makes 
the company’s representatives feel in 
close touch with the home office. Dur- 
ing the past three years the income 
of the company has increased as much 
as it did during the ten preceding 
years. Of late the company has been 
gaining considerable momentum. 

Unquestionably a company like the 
Michigan Fire & Marine fills an im- 
portant place in the fire insurance world. 
All companies could not operate as the 
Michigan does. ‘There is a need for 
the big companies writing large lines 
and there is a place for the company 
pursuing other agency and field meth- 
ods than those followed by the Mich- 
igan. But a company like the Michi- 
gan is the very backbone and sinew 
of American fire insurance, an integra 
part of the American agency system. 
It has been built on the character of 
the men who have guided its destinies, 
not by “cash in bank.” It is typical 
example of the good American com- 
pany. 


Humboldt’s Capital Increased 

The stockholders of the Humboldt Fire 
of Pittsburgh have voted to increase its 
capital from $400,000 to $500,000, the new 
issue being sold at $100 a share, the par 
value being $50. Therefore $100,000 will 
be added to the surplus. By the end of 
the year. the surplus will be $500,000. 
The Humboldt is one of Pittsbursh’s 





choicest companies. 
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FAMOUS for FAIR DEALING 
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‘* AMERICA FORE”’ 


* * * 


Security and Steadfastness— 


The American Agent’s best company is the 
one that deals most fairly with himself and his 
clients. 


With ample financial strength, backed by 
careful underwriting that makes it proof against 
conflagration, the FIDELITY-PHENIX i _is famous 
for fair dealing in its adjustment of claims and its 
payment of losses. By satisfying the Assured, 


the FIDELITY-PHENIX strengthens the Agent’s 
standing. 


Added to this, FIDELITY-PHENIX fair deal- 
ing means that the FIDELITY-PHENIX recog- 


nizes the integrity of the Agent’s territory and 
does not countenance overhead writing. 


* ’ 
FIDELITY-PHENIX 


Fire Insurance Company 








Cash Capital 








HENRY EVANS 








$2,500,000 Home Office: 80 Maiden Lane, New York President 
Canadian Department Pacific Coast Department Western Department 
W. E. Baldwin, Manager C. E. Allan, Secretary C. R. Street, Vice-President 
17 St. John St. Insurance Exchange Building 137 South La Salle St. 
MONTREAL SAN FRANCISCO CHICAGO 
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IT TAKES. | bs 
i Loostont. real practical and uniform ‘service to simplify an 


ae Agent's problems, ‘and the recognition of mutual responsibilities : 


and’ benefits. A one-sided business policy is shortsighted and... 
shortlived, There must be .due regard alike for the rights oft, 
i Policyholders, Agents and Stockholders. National Union Service - 
“embraces these considerations as a matter of fair play.and sen- 
sible business practice. Such service inspires confiderice which 
in turn. brings patronage. National Union Service is proved 
service. Not here and there, but to several thousand Agerits — 
for whom it fills the bill. 
co-operation, ample security and excellent facilities we assert 
. that as an asset,to any agency by every test that counts the ; 


: National Union is a company which good Agents should seek 


to represent. National Union Service will speak for itself when- 


Why not do it NOW? 
IT TAKES, 
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-—— THE AUTOMOBILE 


INSURANCE COMPANY 
OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 
$5,382,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RIS 
‘TORNADO WINDSTORM MAIL PAC GKAGE 
NTS LIGHTNIN TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
LLS COMMISSIONS USE AND a 
CARGOES AU’ fren INLAND MAR 
A LEASEHOL LAND TRANSPORTATION 


IN 
REGIS TERED MAIL 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 






































AETNA’S SALARY INCREASE 


President William B. Clark of the 
Aetna has been very liberal with the 
employes of that company, the di- 
rectors deciding on his recommenda- 
tion to grant a 10 per cent increase in 
salary dating back to April 1, July 1 
and Sept. 1. This action was taken 
by the Aetna some time ago to take 
care of the advancing cost of living. 

* * € 


MUCH BUILDING GOING ON 


Companies find that there are a num- 
ber of school houses, public garages 
and public buildings being erected 
throughout the country. In most 
cases school facilities are crowded be- 
cause no buildings were erected dur- 
ing the war period. All public build- 
ing was held back and now it is found 
necessary to _ carry _on the work re- 


a 





VIEWED FROM NEW YORK 


By G. A. WATSON 








gardless of cost. Owing te the increase 
in use of automobiles there is a demand 
for extra garage space. 

x * * 


REQUIRING MORE INSURANCE 


Inasmuch as shippers are having in- 
numerable troubles in getting damages 
from the United States Railway Ad- 
ministration for goods that have been 
injured in transit, they are more and 
more taking out adequate insurance in 
private companies and not relying on 
the railroads to reimburse them. 
Banks that are extending credit to 
shippers are also demanding that the 
goods be adequately insured. This is 
causing an increased demand for tran- 
sit policies that cover all perils of 
transportation. Where the freight 
lines are all busy these days shipping 
goods and hence the increase in pre- 


miums is heavy. 
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AS SEEN FROM CHICAGO 
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FIRE INSURANCE CLUB 


Alnert J. Loetsinger, mechanical en- 
gineer of the General Fire Extin- 
guisher Company, addressed the first 
meeting of the season held by the 
Fire Insurance Club of Chicago on 
Tuesday night. He accompanied his 
remarks with stereopticon views, ex- 
plaining in detail the workings of a 
sprinkler equipment. He told of the 
action of sprinklers under very un- 
usual conditions, such as the presence 
of salt water in the sprinkler pipes 
and the use of heads as steam jets. He 
outlined the action of the newest de- 
vice that the Gunnell Sprinkler Com- 
pany is developing, a dry pipe valve 
accelerator. This device is designed to 
bring water to an opened sprinkler on 
a dry pipe system after the sprinkler 
has operated more quickly than is pos- 
sible with the ordinary apparatus. A 
test was made at the Marshall Field 
warehouse in Chicago. Without the 
device water reached a sprinkler in two 
minutes and 37 seconds after it opened, 
while with the device but 37 seconds 
were needed. A two-minute saving at 
the start of a fire will unquestionably 
greatly increase the effectiveness of a 
sprinkler system. The lecture was con- 
cluded with moving pictures of an edu- 
cational nature, showing in story form 
the manufacture and operation of auto- 
matic sprinklers. 

It was announced that this season 
the club will hold two regular meet- 
ings a month. The first will be of an 
educational nature while the second 
meeting each month will be devoted to 
social activities. At the meeting to be 
held on Nov. 11, Fred C. Clarke, state 
agent of the Aetna in Oklahoma, will 
give an address on “Oil.” Ballots were 
submitted to those attending Tuesday 
evéning’s meeting for the purpose of 
voting on changes to the constitution 
and by-laws. It is proposed to change 
the name of the club to the Insurance 
Club of Chicago and to permit women 
to join the organization. It is also 
proposed to have a first vice-president, 
representing the fire insurance interest 
and a second vice-president represent- 
ing the casualty branch of the business. 
A two-thirds vote will be required to 
make these changes effective. 

i ak 


INSURANCE INSTITUTE PLANS 


H. A. Clark, chairman of the 
committee of the Insurance Institute 
of America, announces that the com- 
mittee will be composed of 15 instead 
of three members this year in order 
to create a wider interest in the In- 
stitute’s activities and to secure a 
larger enrollment. A meeting of the 
local directors of the Institute will be 
held next’ Monday and weekly meet- 


local 








ings will be held thereafter. Classes 
will begin Nov. 11 and will be held in 
the evening this year. A strong corps 
of instructors has been secured and an 
interesting program arranged. At this 
week’s meeting of Fire Insurance Club 
a resolution was passed which will 
permit anyone engaged in the fire in- 
surance business in Chicago to take 
one course in the Insurance Institute 
by paying the Institute fee only, and 
it will not be necessary to join the 
Fire Insurance Club in order to receive 
this instruction. The local committee 
of the Institute is composed of the 
following: 

A. T. Graham, George A. Morin, Allan 
Wolff, E. J. Schafer, William Otter, Ed- 
ward Boersma, Edward F. Reynolds, R. 
S. Horton, William E. MecCanless, John 
A. Gallagher, C. H. Turner, J. S. Goodwin 


and W. H. Price. 
* * s 
COOK COUNTY FIELD CLUB 
John G. Gamber, Illinois state fire 


marshal, addressed the Cook County 
Field Club at its meeting on Monday. 
Mr. Gamber scored the practice of 
the fire companies in writing buildings 
in doubtful sections of the larger cities 
of the state and permitting the gen- 
eral use of the vacancy permit. He 
said that the inspectors in his depart- 
ment often find buildings that have 
been deserted and are in a dilapidated 
condition, but that are nevertheless 
being carried on the books of some of 
the fire companies. He urged a more 
careful inspection of business and as a 
result of his suggestions it is likely 
that the Cook County Field Club will 
form a conservation association sim- 
ilar to the Illinois conservation asso- 
ciation, except that its activities will 
be confined to Cook County alone. 
There are a number of undesirable 
sections in Chicago that would be 
more carefully gone over if such an 
organization were created. 
* * * 
HOTEL TO BE OFFICE BUILDING 


The Old Colony Life of Chicago, 
which owns the Lombard Hotel and 
the small building facing on Jackson 
boulevard opposite the Insurance 
Exchange, between the Royal building 
and Medinah temple, in Chicago, will 
convert the hotel into an office build- 
ing at an early date. In fact, repre- 
sentatives of the Old Colony Life are 
now arranging to rent space for offices 
in the building. The Lombard hotel 
can be overhauled and converted into 
an office building without much diffi- 
culty so.that it can be ready for occu- 
pancy next spring. Eventually the Old 
Colony will build a new structure 


facing Jackson boulevard, which wil 
be “joined ‘to’ the Lombard hotel 


The 
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‘“Unexcelled Service to Agents and to Policyholders Altke”’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY | ORGANIZED 1853 


NEW YORK 


CASH CAPITAL $6,000,000.00 


La te. @ 


Riot and Civil Commotion 
Cover 


Full Protection Against Loss from 


Riot—Insurrection—Civil Commotion 
Including Strike—Explosion 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, Hail, Marine (Inland 
and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental Values, Riot and Civil 
Commotion, Sprinkler Leakage,Tourists’ Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 
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M. LOVEJOY, Vice ons i CHIN’ PrenOx. x Secretary 

ORGE -Pres' 

THOMAS C. TEMPLE, Secretary GEORGE C. LONG, JR., Secretary 
HENRY P. WHITMAN, Ass’t Secretary FRED C. GUSTETTER, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary F. MINOT BLAKE, Ass’t Secretary 


Surplus to Policyholders . . 
Total Losses Paid .... 


Cash Capital - 


$10,506,412 
+ + « 91,623,036 


Three Million Dollars 


“PHENIX 








Reinsurance Reserves . . - » « $7,601,014 
Reserve for Outstanding Losses and all 

other Liabilities . ..... +--+ « 1,598,770 
Net Surplus... « «0c: ce 0 0 ov 0 « « ChGM2 
Total Assets . . . . . $19,706,197. 
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ngpectorate ve operly gaug: 
Inspections * aad intel ly anticipates events before p Me 
tellgent this talent to companies, agents, 
ness public, herewith tendering pat to all State Insurance Officials » Legislative a —| Municipal 
Committees and all those who formulate insurance laws designed for the publie 


20 yeara in this field. —Disit et Fecit— W. PI EE R CE 


Office with Knight, Smith & Co. C. 
Independent Inspector and Fire Prevention Counseler 





Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 








@ WM.E. DICKELMAN HENRY J. WOESSNER HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 
Insurance Exchange General Agents ws. S. and Canada) Excess Lines Telephone V Wabash 
ng 








ECONOMIZE 


RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


J. G. HUBBELL, Mgr. 108 So. La Salle St., CHICAGO 








HAWKEYE SECURITIES FIRE 


INSURANCE CO. 
Inc. 1918 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 








location is a very desirable one in 
every way. 
* * * 
CHICAGO PREMIUM RETURNS 


Additional companies reporting their 
total premium writings for the year 
ending June 30 to the Chicago City Col- 
lector for taxation purposes. are 
shown below: 


1919 1918 
PS Pe ee eer es $ 37,230 $ 32,130 
AIMANCe, Pas 06% vss 08 os 78,136 68,728 
Baltimore Amer. ..... 17,866 16,371 
Cottam: Nav le sos s eso 50,481 55,367 
CORUIBONTAL! 5 5.0 side's 220,627 220,715 
WOSMOCS, PB. 6c'.scicsas 31,737 28,910 
ACCOUNTS. 4:0 v0 o's6.c'e0ie Ooee-: . sheers 
Prankiin - Pie 0.6. . sess 38,400 30,124 
Georgia Home ........ 20,867 25,840 
SeOnTy. CIAy, feist ace os 25,180 22,799 
ine. (oe. OF. Bind ccd 90,512 213,120 
Nat’l. Ben Franklin.... 67,458 63,198 
New Brunswick ....... 45,681 40,850 
oP BE aS a Reece es 27,295 19,714 
cg 1 ie 6)" RR eae 97,244 51,609 
Union, Canton 2... ss’ ys fs ee 
UMOG: BUCS oi 0. 6:0 cs 123,660 106,843 
WINItOd AMER. <:6..9-5.sic:2:0 25,948 21,249 
TCVBtONG TNE 6s 6 sis ce's 43, 304 36,780 


EXAMINERS’ MEETING 


The Examiners Association of Chi- 
cago will hold its first meeting of the 
season Thursday evening of next 
week at the Fort Dearborn hotel, fol- 
lowing dinner. The subject for discus- 
sion will be the tracing of a daily re- 
port from the time it reaches the office 





MR. OHIO SPECIAL AGENT 
Do you want a good live-wire assistant, to 
help you on your Ohio field? I have five 
years local agency experience, and desire to 
get in the field. Advise stating opportuni- 
ties, salary and company. Address 34-Y, 
care The National Underwriter. 














Reinsurance Clerk 
Wanted. 
Address 35-z, care The 
National Underwriter. 
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NEW YORK 
80 Maiden Lane 


SAN FRANCISCO 
Insurance Exchange Bldg. 
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-- “America Fore” --- 


American Eagle Fire Insurance Co. 
The Continental Insurance Company 
Fidelity-Phenix Fire Insurance Co. 


Brokerage Department 
at 207 West Jackson Blvd., Chicago 


in charge of M. E. MORIARTY 


Measure of Enlarged Service 
to Agents and Brokers 


Co-operating with this new department, these companies are fully prepared 
to handle business located anywhere in the United States, Canada and 
Cuba, through their brokerage offices hitherto established and operating in: 


MONTREAL 
17 St. John St. 








CHICAGO 
207 W. Jackson Blvd. 





‘Liverpool 


until it is filed away. This will involve 
comment on office systems, methods 
of handling dailies, the prevention of 
waste of time and so on. The exam- 
iners have now resumed their weekly 
luncheons at the Fort Dearborn hotel 
every Thursday noon. 

* * * 


COMPANIES TAKING SUBROGATION 


It is announced from New York that 
fire insurance companies are taking 
subrogation against the city of Chi- 
cago and expect to recover for losses 
paid during the recent race riots in the 
city. 

* * x 


HANDLE OUTSIDE BROKERAGE 


The brokerage manager is a new 
factor in Chicago. Some companies 
not having westérn departments are 
adopting in a way the service stations 
that some large companies have in 
New York, whose home offices are not 
in that city. More and more of the 
large business is going to big city 
agents and brokers. The headquarters 
of corporations are at the financial 
centers and the insurance to a large 
degree is being handled by insurance 
men of the big cities. . Companies, 
therefore, find that if they save any 
of this business they must have their 
facilities at hand for binders and tak- 
ing care of the offerings. They thus 
save some of the business for the 
local agents. The local agents get 5 
or 7% percent for countersigning the 
policies. The companies feel that a 
half loaf is better than none and hence 
have established facilities for handling 
so-called brokerage business. Further- 
more, these service stations are used 
for the benefit of local agents who 
have lines to place that they cannot 
handle regularly. 

Companies. not having western. de- 
partments are handicapped when it 
comes to dealing with brokers resi- 
dent in that city, who are placing 
business every day. The western de- 
partment offices, of course, can handle 
such business at once. The latest 
brokerage department to open is the 
combined one of the Henry Evans 
companies. All three of these com- 
panies have western departments in 
Chicago, but by having one man to 
represent all it will frequently happen 
that lines can be secured for all three 
companies at.one time, whereas, with 
the three different offices, it might be 
that only. one or two of the companies 
would have an opportunity to get the 
business. The Scottish Union & Na- 
tional, through State Agent T. R. 
Fletcher of Chicago, is handling con-- 
siderable brokerage business. The 
Niagara Fire has a similar arrange- 
ment with State Agent C. R. McCabe, 
Jr., in charge. The Milwaukee Me- 
chanics opened a brokerage office in 
Chicago with Harry Fox, its Chicago 
manager, in charge. Undoubtedly other 
companies will make similar arrange- 


)} ments later on. 


* *K * 


Col. Elliot Durand, the well known 
insurance broker, in the office of the 
Northern Assurance, in Chicago, died 


| Sunday of this week. 


* OK 


W. B. Flickinger, assistant manager of 
the North America in the west, ad- 
dressed the Rotary Club of Cedar Rapids, 
Ia., on Monday. He spoke on fire pre- 
vention. 

* * * 


Western Manager W. S. Warren of the 
& London & Globe, was 
stricken with heart trouble at his home 
last week and is still confined to the 


house. 


* * 


M. H. Blankenhagen, who was formerly 
with the Indiana Inspection Bureau, has 
just returned from service with the navy 
and has joined the western department 
of Fire Association. 
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WANT CONCENTRATED OFFICES 
Insurance Men in Cincinnati Discuss- 
ing Plans for a Building of 
Their Own 





CINCINNATI, O., Oct. 15.—Plans 
are beginning to take shape looking to 
the erection or procurement of an In- 
surance Exchange building in Cincin- 
nati, to segregate the fire insurance 
business particularly and with an eye 
to housing surplus lines in the same 
structure. As it is, fire underwriting 
especially is badly scattered, owing to 
lack of -space in or’ near the First 
National Bank building, which is the 
insurance center of the city. 

Movers in the project seem to be 
John F. Ankenbauer, secretary-treas- 
urer of the Cincinnati Association of 
Fire Underwriters, and Walter J. 
Carey, of Carey & Zimmerman, both 
with offices in the First National Bank 
building. Albert W. Schell, head of 
A. W. Schell & Co., insurance agents 
at the same location, also is interested. 


Want to Segregate Interests 


Owing to the location of an impor- 
fant branch of the Ohio Inspection 
Bureau in Cincinnati, and the presence 
here of a strong underwriters’ asso- 
ciation, it is regarded as particularly 
desirable that fire insurance interests 
be as closely segregated as possible. 
The Inspection Bureau needs more 
room, and is unable to obtain it. 
Numerous agents in the First National 





bank building are in the same position, 
and a number of agents that want to 
be in the same building with the In- 
spection Bureau and the Association 
are obliged to retain locations else- 
where, while at the same time facing 
higher rentals. 


There are also two Cincinnati fire com- 
panies, now located in Third street, that 
would welcome a change to a more cen- 
tral location. 


Y. M. C. A. Building Considered 


It was pointed out by Mr. Anken- 
bauer Saturday that a Fourth street or 
even a Fifth street location is not essen- 
tial. He is in favor of negotiating for 
the old Y. M. C. A. building at Seventh 
and Walnut streets, and already has 
taken up the matter informally with Mr. 
Schell, who, as a trustee of the Cin- 
cinnati Y. M. C. A., has a voice in the 
disposal of the building. This is a sub- 
stantial stone and brick structure, 90 by 
100 feet, six stories and basement. The 
outer structure needs no remodeling and 
the interior could be readily adapted to 
insurance office needs. 

The Y. M. C. A. is holding the property 
at $225,000 and is anxious to dispose of 
it. Mr, Schell was asked regarding the 
report and said the subject had been 
brought up by Mr. Ankenbauer, but he 
did not care to say anything at present. 
However, he expressed the belief that 
the building would make a very accepta- 
ble insurance location. 





Fairmont, W. Va., Observance 


Charles W. Evans, one of the well 
known insurance men of Fairmont, W. 
Va., and secretary of the Chamber of 
Commerce in that city, arranged for a 








real observation of Fire Prevention 
Day in his city. In this he had the 
able assistance of Fire Chief Watkins 
who detailed five men of his depart- 
ment for special inspection work dur- 
ing the day. Mr. Evans also obtained 
the services of Ralph E. Richman, edi- 
tor of “Fire Protection,” from Cincin- 
nati who made four addresses during 
the day, one of them to the Rotary 
Club. The Rotary Club is outlining a 
definite campaign of fire prevention 
activities which it is hoped will help 
make the fire record of Fairmont even 
better than it now is. The city of 
Fairmont has a loss which is not very 
far from $1 per capita annually over a 
period of fifteen years. There are very 
few shingle roofs in the city though 
there is no ordinance prohibiting their 
use. The city has just been assured 
of the erection of the largest brass 
manufactory in the United States and 
oo its population to increase rap- 
idly. 





Archer Identifies Bandit 


COLUMBUS, O., Oct. 14.—J. J. Archer, 
Jr., of the Columbus agency of Archer & 
Week, continues to improve at Grant 
Hospital, where he was taken after be- 
ing shot by an auto bandit. The police 
captured two men, one of whom Mr. 
Archer identified as the man who shot 
him. The other chap broke away in 
the shadow of the police station and 
escaped a fusilade of shots the officers 
sent after him, : 





Fireman Decorates Columbus Windows 


CCLUMBUS, O., Oct. 14——One of the 
features of Patriotic Fire Prevention 
week in Columbus was the decoration of 
merchants’ windows by Glenn A. Beall, 
young Columbus fireman, who is giving 
all his spare time to fire prevention and 


SAVNNUOUOUCUSUUSUUGUOUOUOUUGQOONUDUOUOQUQCEUGUSOOOQUOUEOUGUGUSDOUUGUOUOUQUGUOUDEUGUOOOOUUCCGOGUUEOOOOUEQUOREOCOGECGUGEOOOOUUOUGOGHOUGUOOOOUOGGUDROSOOOOOOCGENOEOQUOQOGUUGUGHOSUOUCUCUOOUNOSOOOOOUCUGUSESAOOOUCOOERESOOOCOEE 





to talking to school children. His win- 
dows showed in graphic arrangement 
the hazards of the home. One window 
had a life-size figure of a woman 
cleaning gloves with gasoline. The next 
window showed her in the hospital. Beall 
got a doctor to bandage the “patient” 
properly and all other exhibits were true 
to life. The windows set a lot of house- 
wives to thinking. The idea will be am- 
plified next year. 





Gets Two New Men 


The Great American Mutual Indemnity 
of Mansfield, Ohio, has recently made two 
important additions to its rapidly grow- 
ing home office force. Earl C. Pollock 
has been engaged as advertising mana- 
ger, while Louis C. Baxter has taken up 
inspection work for the company. Both 
men, because of their past experience, 
are admirably fitted for the work which 
the Great American will require of them. 
Before going with the company, Mr. Pol- 
lock was employed as secretary of the 
Richland County Automobile Club and 
previous to taking up his work with that 
organization was engaged in the news- 
paper business in various parts of Ohio 
for eight years. He is a member of the 
Chio City Editors’ Association. Mr. Bax- 
ter was recently discharged from ‘the 
army and prior to entering his country’s 
service was engaged in work similar to 
that which he is now doing. 


John A. Hoover of Dayton, state agent 
and adjuster for the London Lan- 
cashire, and representing a number of 
other companies in the Ohio field, is 
spending six weeks in the east after 
placing his daughter in college in New 
England. 


Theodore Stein, Jr., who purchased 
the Miesse & Coffin Agency at Indian- 
apolis, takes the automobile agency of 
the Liverpool & London & Globe in 
Marion county. He takes the Indiana 
State Agency of the Globe Indemnity and 
will push its business in Indiana. 
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NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 


Canadian Department 
W. E. Findlay, Manager 


22 St. John Street, Montreal, P. Q., Canada 


Boston Department 
Rice & Whitney, Managers 


71 Kilby Street, Boston, Massachusetts 


Pacific Coast Department 
Edwin Parrish, Manager 


334 Pine Street, San Francisco, California 


Atlantic Marine Department 
Wm. H. McGee & Co., Gen’l Agents 


15 William Street, New York City 


Newark Department 
Lyon & Lyon, Managers 


Niagara Building, Newark, New Jersey 


Pacific Marine Department 
Thomas S. Deering, Manager 


314 California Street, San Francisco, Cal. 
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A USEFUL AND DESIRABLE AGENCY COMPANY 


For Agents in Iowa, 
Kansas, Colorado, 
Wyoming and 
Nebraska 


—— 


FIRE, 
TORNADO, AUTOMOBILE, 


FARM AND CITY PROPERTY 
Home Office: 1406 Farnam St., Omaha, Nebraska 
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HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 
Vice-President Vice-President Secy-Treas. 


DIRECTORS 


ANTHONY MATRE 
President 






THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 
JAMES F. HOULEHAN JOSEPH BERNING ANTHONY MATRE 
DR. FELIX GAUDIN HUGH O'NEILL FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


INSURANCE EXCHANGE 


ASSETS OVER ONE MILLION CHICAGO » 











H. C. WHALEN, Pres. A. S. BUZZE, Secy. 
THE CENTRAL STATES FIRE 
INSURANCE COMPANY 


Wichita, Kansas 
Writing 
FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
. Entered 
KANSAS OKLAHOMA TEXAS 
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The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS ~ ~ - - - 


- « $1,765,472.60 
SURPLUS TO POLICYHOLDERS - - - 


1,096,744.07 


LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











CHARLES H: HARR ADEN 
Managing Underwriter 


H. S. BASSETT 
Secretary 


Buckeye National Fire 


Insurance Co. 
. . $149,508.34 


°H. M. BARFIELD 
President 


i} Surplus to Policyholders . . 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 











. Twin City Fire Ins. Co. 






Sa MINNEAPOLIS 
eeraen tl Capital $500,000 














Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 


BIERCE & SAGE Co., Michigan State Agents 


219-220-221 Hammond Bidg., Detroit 





Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented _ 


ORGANIZATION IS COMPLETED 





Fire Insurance Club of Milwaukee 
Elects Officers and Makes Plans 
for Coming Year 





MILWAUKEE, WIS., Oct. 14— 
The formal organization of the Fire 
Insurance Club of Milwaukee was 
completed Monday evening with the 
election of officers and directors. Irv- 
ing H. Ramaker of the Northwestern 
National was elected president; J. L. 
Swartout, manager of the Milwaukee 
department of the Wisconsin Inspec- 
tion Bureau, vice-president; L. R. 
Gustin, assistant manager of the Wis- 
consin Inspection Bureau, treasurer; 


& Son, secretary, and Arthur H. 
Schultz of the Milwaukee Mechanics, 
librarian. 

The following directors were 
elected: John H. Hamilton and Rich- 
ard Brandenburg of the Concordia, 
Robe Bird and Robert Meeker of the 
Milwaukee Mechanics, and Robert 
Lewis and Joseph Williams of the 
Northwestern National. 

Nearly 100 men attended this meet- 
ing and it is expected that the enroll- 
ment will be at least 125. 

President Ramaker will appoint 
committees, one of which will be dele- 
gated to arrange for a suitable meet- 
ing place, and application for member- 
ship in the Insurance Institute of 
America will be made at once. It de- 
veloped at the meeting that there is 
a wealth of talent in Milwaukee, 
among insurance men, to provide in- 
teresting speakers for at least the first 
year, although it is expected some of 
the managers of Chicago will be in- 
vited to address the club during the 
year. 

These progressive young men are 
wide awake to the advantages to be 
gained in this affiliation. Great enthu- 
siasm was evinced, and Vice-President 
Bird of the Milwaukee Mechanics, in- 
stigator of the movement, expressed 
himself as very much gratified with 
the manner in which the men have 
taken hold and predicts a very inter- 
esting year under the able leadership 
of President Ramaker and his asso- 
ciate officers. 





Detroit National Making Progress 


Steady progress is being made by the 
officers of the Detroit National Fire in 
the reorganization of that company’s 
affairs. Secretary and General Manager 
George K. March and his associates now 
have things well in hand and are mak- 
ing plans for expansion and improve- 
ment. At present the company is con- 
fining its direct writing activities to 
Michigan, but is licensed in a number of 
other states and before very long will 
commence to build up a new agency 
plant. Mr. March is a fire insurance man 
of long experience and is doing com- 
mendable work with the Detroit Na- 
tional. 





Prevention Display in Milwaukee 


MILWAUKEE, WIS., Oct. 14.—The Mil- 
waukee fire department, through its 
fire prevention bureau, staged one of 
the most illuminating of fire prevention 
shows in Milwaukee during the past 
week. Seven hundred street cars carried 
fire prevention slogans, a fire company 
paraded the streets calling attention to 
the clean-up program and interesting 
articles appeared in all of the city pa- 
pers. Show windows in stores on prom- 
inent corners had window displays show- 
ing the safe and unsafe way and in one 
of the most public buildings the fire 
department had a booth showing various 
kinds of approved extinguishers and a 
fire alarm box, with a fireman to dem- 
onstrate its use. In every public school 
in the city a four-minute talk was given 
by a fireman in uniform, and thousands 


4of pamphlets were distributed through- 











Prompt Service = 





‘Telephone, Cherry 5154 ° 


out the city. 4 


William C. Bradt of Chris. Schroeder ’ 


REACH INDIANA AGREEMENT 

Companies and State Authorities 

Come to Terms on Disputed 
Points on Rates 





T. S. McMurry, the rater connected 
with the Indiana department, accom- 
panied by President Lieber and Secre- 
tary J. W. Williams of the Manufac- 
turers Association of Indianapolis were 
in Chicago last week and came to an 
agreement with the insurance people 
as to disputed points on the rating 
situation and some of the rules in that 
state. The most important issue was 
over the question of what constitutes 
the legal rates.. The state contended 
that where a risk had been written at 
a cut rate before the law went into ef- 
fect or at least where the majority of 
the insurance was written at a cut that 
should be the legal rate. The com- 
panies contended that the legal rates 
were the manual rates resulting from 
the application of the schedule. 

Under the agreement reached it is 
understood that where 75 percent of 
the insurance on a risk is written at a 
cut rate, the agent can so notify his 
company and it can follow its own 
judgment as to whether it will take 
the line at the rate named. Such rate, 
therefore, is to be regarded as the go- 
ing rate, but the rating bureau in dve 
time can rerate the risk if there has 
been an increase in hazard. The new 
rate promulgated will be the legal rate. 
This virtually means that the going 
rates on these risks are the cut rates 
at which the risks were previously 
written. The insurance department 
contended that no rerating could be al- 
lowed on a risk unless there had been 
an increase in hazard since May 15, 
when the law went into effect. It was 
agreed that a rerating could be made if 
any change had been made since the 
risk was last rated. 


Big Hazard Removed 


One of the agents wrote in the other 
day to the Illinois Inspection Bureau 
notifying the manager that the railroad 
track had been removed between his 
town and another town and undoubtedly 
this would lesson the hazard. He asked, 
therefore, for a reinspection of risks 
along the railroad line. This was a new 
request that aroused much amusement in 
the office. 





Illinois Bureau Men Promoted 


J. N. Borah, one of the field men of 
the Illinois Inspection Bureau, has been 
put in charge of the Peoria effice with 
the title of inspector to succeed Fred 
Ticknor, who becomes special agent of 
the Springfield. R. E. Minner has been 
put in charge of the Champaign, IIL, 
office with the title of inspector. Both 
men have been connected with the bu- 
reau and are given advances. 





Much Money in Broom Corn 


Local agents in the broom corn dis- 
trict in Illinois were able to add greatly 
to their income because of the fine crop 
this year. There was plenty of short 
term business among the farmers, cover- 
ing their stock until it was purchased 
and shipped away. A few companies 
will write broom corn in the hands of 
farmers but will not cover it in ware- 
houses. Others follow just the opposite 
plan. Broom corn brought about $350 
this year. It was of a fine grade and 
values in warehouses ran high. 





Presidents Will Speak 


At the annual banquet of the Kanka- 
kee, Ill, local board, Oct. 28, E. T. Tan- 
ner, Illinois state agent of the Security 
and Reliance, the newly elected presi- 
dent of the Fire Underwriters Associa- 
tion of the Northwest, will make his 
initial bow after having been elevat 
to the exalted office. He will give one 
of the chief addresses at the banquet. 
Another president who willjspeak will 
be, W.,.A. Bartlett of, ~sburg, who, in 





/ September, was recleetéd- president of 
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the. Tlinoie Association of Insurance 
Agents. Still another president who 
will be heard from is T. M. Hogan, head 
of the Illinois Field Club, who is also 
most loyal gander of the Illinois Blue 
Goose, 





Milwaukee Board Elects 


MILWAUKEE, WIS., Oct. 14—The Mil- 
waukee Board, at’ its annual meeting 
Oct. 8, elected the following officers: 
President, James B. Leedom; vice-presi- 
dent, Walter T. Greene; treasurer, Wil- 
liam F. Lynch; secretary (re-elected), 
J. O. Myers. The retiring president, 
Charles L. Borst, was elected a member 
of the directorate for three years, to- 
gether with F. J. Lewis and John M. 
Schneider. 


Dickinson First Under Wire 


John L. Dickinson, local agent at De- 
troit, Mich., was the first agent in the 
middle west to write an airplane pas- 
senger for personal accident coverage 
under the new policy issued by the Trav- 
elers, covering for $5,000 principal sum 
and $25 weekly indemnity. The insurance 
is written in certificate form, a premium 
of $5 being charged for each certificate. 
The policy issued by Mr. Dickinson was 
written on J. E. Detterich, advertising 





Company or large agency operating in west- 
ern territory can secure the services of com- 
pensation and liability underwriter of 
twenty-three years’ experience. Capable of 
office management and rating matters. Rec- 
ommendation furnished upon statement 
of salary possible when merit proved. 

Address 32W care The National Underwriter 

95 William Street, New York 








WANTED: FARM SPECIAL AGENT 


For Indiana field, by leading Ameri- 
can company with well established 
plant. State experience, references 
and salary expected, confidential. 
Address 33-X care The Nat. Underwriter Co. 








LIGHTNING 
RODS 


IT 
INSURES 
THE BEST 





ST. LOUIS LIGHTNING ROD 
COMPANY 


DeKalb and Trudeau Streets 
ST. LOUIS, MO. 














manager of the Bearings Service Com- 
pany of Detroit, who made an airplane 
trip to Uniontown, Pa. The Travelers 
certificate form is issued to passengers 
enly, the pilots covering under a dif- 
ferent classification and each certificate 
expires at 4 a. m. following the day of 
issuance. 


Wisconsin Bureau Changes 


MILWAUKEE, WIS., Oct. 15—A num- 
‘ber of changes are announced by the 
Wisconsin Inspection Bureau. L. R. Gus- 
tin, until recently branch manager at 
Oshkosh and latterly superintendent of 
rating at Milwaukee, has been appointed 
assistant manager of the Wisconsin In- 
spection Bureau’ succeeding W. H. 
Hodges, who is transferred to the man- 
agership of the Kansas_ Inspection 
Bureau. W. H. Stredelman, who has 
been acting branch manager of the Osh- 
kosh office, has resigned to enter the 
‘local office of his father at Cincinnati, O. 
J. F. Reilly, who has been connected 
with the Milwaukee Board and Wiscon- 
sin Inspection Bureau for more than 13 
years, has been relieved of the duties of 
manager of the EauClaire branch office 
and has succeeded L. R. Gustin as super- 
intendent of rates. Mr. Reilly’s succes- 
sor has not been named. S. H. Ashton 
has been made branch manager at Osh- 
kosh. Before his connection with the 
Wisconsin office he was with the Michi- 
gan Inspection Bureau. 





Indiana Notes 


Ivan Escott, Indiana special agent of 
the Home, is taking a two weeks’ vaca- 
tion. 

At East Chicago, Ind., Joseph W. Dun- 
sing has been appointed agent of the 
Western of Toronto. 

The real estate office of Kayder & 
Ayers at Fort Wayne, Ind., has been ap- 
pointed agent of the New Zealand Fire. 

At Princeton, Ind., the Citizens Trust 
Company has bought the Kurtz agency, 
which represents eight companies. 


At Goodland, Ind., the agency of the 
North America has been transferred 
from A. T. McCurry to John T. Hampton. 

Members of the fire department of 
Logansport, Ind., have received an in- 
crease of $10 a month in wages, from 
$90 to $100. 

E. E. Blunt, who has been in the acci- 
dent and health business at Ft. Wayne, 
Ind., has secured the representation of 
four fire companies and will hereafter 
transact a general insurance business. 


Frank A. Gantert, who leaves the In- 
diana state agency of the North British 
& Mercantile to go to the New York 
office as assistant manager of the cen- 
tral department, leaves Indianapolis the 
latter part of this week to assume at 


once his new duties. He is finding that 
there are many ties of friendship hold- 
ing him to Indianapolis and the state 
field which it is hard to break. 

Houk & Winter, an_ old-established 
agency at Jamestown, Ind., has opened 
another agency at Danville, Ind. Mr. 
Winter, who has been doing farm field 
work for the Continental, will have ac- 
tive charge of the Danville office. 


In the recent fire at the plant of the 
American Car & Foundry Company at 
Terre Haute, with $100,000 loss, the wa- 
ter pressure was reported low, due to the 
fact that there was only a four-inch 
main on the property, an eight-inch 
main having been taken up. 


Wisconsin Notes 


Marinette has contracted with the 
American LaFrance Fire Engine Co. for 
a triple combinatidn motor truck unit. 


The Wisconsin Inspection Bureau has 
reinspected and published rates on the 
towns of Allenton, Hatley, Chilton and 
Hiles, Wis. ? 


Oconomowoc will purchase a motor- 
driven triple combination pumping en- 
gine, chemical and hose car at a cost of 
approximately $10,000. 

The No. 1 fire station in Milwaukee is 
now completely motorized, all horse- 
drawn apparatus having been replaced 
by motor-driven units. 

President James B. Leedom of the 
Milwaukee Board, who was elected to 
this position Oct. 8, had two occasions 
to “pass the perfectos” during the week. 
On Oct. 9 a bouncing baby girl arrived 
at the Leedom residence. 


A new agency firm has started at 
Kenosha, Wis. G. M. Morgan, formerly 
of Potsdam, N. Y., and William P. Boyle, 
of Canton, N. Y., have opened an office 
for the Travelers. Both men recently 
returned from the service. 

Harold S. Smith of Milwaukee, for- 
merly associated with the Blatz-Kasten 
agency, and more recently with the Bert 
F. Zinn agency, has entered the local 
agency and surety field on his own ac- 
count, operating as the Harold S. Smith 
Insurance Agency. 

_The Monday luncheons of the Wiscon- 
sin Blue Goose conducted by Most Loyal 
Gander Hillis C. Rhyan of the Niagara 
at Milwaukee are proving a great suc- 
cess. About 25 ganders gather every 
week and enjoy these functions. Any 
visiting gander is cordially welcomed at 
the luncheon. 

The celebration of Fire Prevention 
Day at Cshkosh, Wis., Oct. 9, was no- 
table in that the Kiwanis Club of that 
city arranged a special fire and acci- 
dent prevention program for its weekly 
luncheon and had as guest of honor and 
principal speaker James F. Joseph of 
Chicago, secretary of the western ad- 
visory committee of the National Board. 
The attendance award at the luncheon 
was a Pyrene fire extinguisher presented 





by a local member of the club. 














STATES OF THE NORTHWEST 











SHOWS NEED OF REAL SERVICE 


Commissioner Sanborn of Minnesota 
Shows How Agents Must Get 
at Real Values 


Commissioner Sanborn of Minne- 
sota in his recent bulletin calls at- 
tention to the fact that where the 
coinsurance clause is in effort local 
agents should be very careful as to 
advising the assured as to actual values, 
owing to the great increase in prices. 
In speaking of a recent case in his 
state, Commissioner Sanborn speaks 
as follows: 

The attention of the department has 
again been drawn to the operation of the 
coinsurance clause in the event of a loss. 
This time a school district is on one end 
of the contract and several fire insurance 
companies on the other. 


During the early part of 1917 plans 
were drawn for a school building and in 
the month of May of that year bids were 
advertised and one in the amount of 
$90,000 was received and accepted. Con- 
struction work started and continued for 
fourteen months or until July of 1918, 
when the building was turned over to 
the school district according to contract. 
The board’s first concern was the protec- 
tion of the interest of the community by 
placing insurance upon the property and 
therefore entered into negotiations with 
several local agents, having first been 
interested in the attachment of the co- 
insurance clause, because of the reduced 
rates. These local agents, assisted by 
special agents of some of their compa- 
nies, first inquired as to the actual cash 
value of the property. Upon being in- 
formed that the contract price was $90,- 
000, this amount was fixed as the actual 
cash value, $86,500 being applied to the 
building and $3,500 to the contents, the 
policies were written, containing the co- 





insurance clause, and in the aggregate 
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One minute from the 
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P. J. CLANCY, President 
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Re-Insurance Fire Company 


DES MOINES, IOWA 


$500,000 Capital 


Open for business January Ist, 1920. Re-insur- 
ance contracts now being negotiated with Stand- 
Correspondence solicited. 

'. Address: above officers, Fleming Building, Des Moines 







FRANK HATHORNE, Secretary 











SAMPSON & DILLON 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bidg. 
DES MOINES - - - - - IOWA 


2 


HENRY E. SAMPSON 


Por six years Assistant of Iowa 
and Special Counsel of the iss 
of Insurance 


SIDNEY J. DILLON . 
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New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 


Head Office: | 


40 Clinton Street, 
Newark, N. J. 


Arthur Hoyt, Vice-President. 
J. B. Guthrie, Secretary 


C. P. Stewart, President. 
F. L. Brokaw, Treasur 





WESTERN DEPARTMENT: 
Insurance Exchange Bldg., Chicago, Ill. 
H. H_ Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., San Francisco, Cal. 
Seeley & Co., Managers. 








PITTSBURG UNDERWRITERS 


Soe EARS Ne flanger Commonwealth Bldg., Pittsburgh, Pa. 
UNDERWRITTEN BY 


Allemannia Fire Insurance Company Superior Fire Insurance Company 
National-Ben Franklin Insurance Company Republic Fire Insurance Company 
ALL OF PITTSBURGH, PA. 


Combined Capital, $1,800,000 Assets, $9,911,358 
Surplus to Policyholders, $3,899,135 


FRANK D. Ryo Columbus, Ohio, State Agent for Ohio . 
UPHAM, Mgr., Indianapolis, Ind. 
ELIEL & LOEB ¢ COMPANY, General Agents for Illinois and Indiana 
FISH & SCHULKAMP, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 











| was apparently intended as a service to 





ational Biberty 


Susurance Gor att 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK itt 1859 
STATEMENT JANUARY 1, 1919 
° . $1,000,000.00 
$9,609,646.00 Net Surplus e e $2,395.41 7.89 
Liban, including Capital - 7,214,228.11 Surplus to Policy Holders -  3,395,417.89 
HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


amount of $72,000, being divided as fol- 
lows: $69,200 on building and $2,800 on 
contents. 


Contract Price Used 


It is therefore seen that the contract 
price was taken as the actual cash value 
in spite of the fact that during the four- 
teen months from the time of awarding 
the contract and the time at which the 
building was ready for permanent insur- 
ance, the enormous increase in both labor 
and material had caused an appreciation 
in the value of at least 33% per cent. 
The value of the property, therefore, at 
the time of writing the insurance was 
not $90,000, but $120,000, and insurance 
in the amount of 80 percent of this value, 
or $96,000, should have been written and 
not $72,000. 


Status When Loss Came 


Cn Aug. 5, 1919, a loss occurred, the 
amount of which was agreed upon as 
$41,097.20, divided as follows: Building 
$39,245, contents $1,852.20. The actual 
cash value of the building at the time of 
the fire was left to appraisers to deter- 
mine, this having been agreed upon. Two 
reliable contractors were appointed, one 
being the man who built the building, 
and the other a recognized authority on 
building valuation. Their findings were 
that the actual cash value of the build- 
ing at the time of the fire was $125,000. 
The value of the contents having been 
previously agreed upon as $3,500. Under 
the coinsurance agreement $100,000 in- 
surance should have been carried on the 
building, whereas only $69,200 was car- 
ried and therefore the following appor- 
tionment of the loss on building was nec- 
essary: 


Property valued at....... ++ +++ $125,000.00 
80% insurance required....... 100,000.00 
Insurance in force........... - 69,200.00 


Deficiency in insurance......$ 30,800.00 
Loss by fire adjusted at....... 39,245.00 
I on tot om og — 
nsu 
69, 200/100, oo0ths “of on isuer $ 27,157.54 
Assured’s  defic ciency assumes 
or 800/100,000ths of the loss 12,087.46 
It is therefore quite obvious that what 


the insured resulted in a disservice and 
an already heavily indebted school dis- 
trict instead of being fully compensated 
for its loss, was forced to assume a fur- 
ther obligation of $12,000. 


Cost of Construction Advanced 


The entire amount of $12,087.46 is not 
chargeable to the negligence of the 
agents writing the insurance but about 
$9,000 is chargeable because of the fact 











INCORPORATED 1720 


Roya EXCHANGE ASSURANCE 


LONDON, ENGLAND 


» UNITED STATES BRANCH 


RICHARD D. HARVEY 
92 WILLIAM STREET, NEW YORK 


UNITED STATES MANAGER 











*SECURIT Yx 


Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 


has had 86 years of successful business experience, and is now doing in 
Towa, Tes Company bee Ohio and Indiana. It‘s a good company for the agent, because in busiess to 
“writing a general business, it accepts practically all A some of farm risks. 


We want agents in the apes aeetes @ and wane. gammaaeca 
h desiring to represent 


ng from agents 
JAMES W. BOLLINGER, Pres. E, E. SOENKE, Secy. 











FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 
LEAKAGE, RIOT AND 
of WatartoaiT.¥! EXPLOSION INSURANCE 


STUART MORGAN, State Agent, M Bast Lansing 
APU & EVANS, % sate Denver 


A é 








that during the fourteen months which 
elapsed between the time of awarding 
the contract and the time at which the 
building was completed, the cost of con- 
struction had advanced about 33% per- 
cent, whereas from July, 1918, to August, 
1919, the cost of construction had in- 





tance that in writing risks where the 
coinsurance clause is to be attached, 
agents should be certain of the actual 
cash value of the property at the time of 
writing the policy. If the assured is un- 
certain as to the actual cash value of his 
property, a competent appraiser should 
be employed. 


Should Have Ample Coverage 


On all policyholders of this state, who 
are enjoying (?) a reduction in the rate 
of premium on their contracts, by reason 
of the attachment of the coinsurance 
clause, we wish to impress the necessity 
of placing such additional insurance on 
their property as will conform to the 
increased value of such property and 
thereby eliminate the possibility of be- 
coming a coinsurer in the event of a loss, 
If you are not desirous of placing such 
additional insurance on your property as 
will conform to the increased valuation 
of such property, then you should con- 
sult your agent with the idea in view of 
having the coinsurance feature of your 
policies eliminated and pay the addi- 
tional premium necessary. 


Aberdeen Agency Sold 

ABERDEEN, S. D., Oct. 14.—The T. C. 
Gage agency, one of the oldest and 
largest in the city, has been sold to the 
Pepper-Gorder Company. The Gage 
agency was established some thirty years 
ago when Aberdeen was a small frame 
village. The Pepper-Gorder Company 
also purchased the agency of C. F. 
Easton. 

The Pepper-Gorder Company is com- 
posed of E. W. Pepper, who for a num- 
ber of years traveled the Dakotas for 
the Hanover and later the Queen of 
America, and J. E. Gorder, who was man- 
ager of the late Gage agency for some 
eight years prior to his association with 
Mr. Pepper. Albert J. Knaak, state agent 
of the Phenix of Hartford, and William 
S. Byler, special agent of the Home Fire 
& Marine of California, are also asso- 
ciated with the agency. 








Advertise Fire Prevention 


Local agents in Huron, S. D., set a 
notable example in the way of institu- 
tional advertising by carrying a four- 
column advertisement in a daily paper 
there on two different days last week in 
preparation for Fire Prevention Day. 
The advertisement was headed “What 
Does the Fire Whistle Cost You?” and 
set forth the necessity for fire preven- 
tion and some practical suggestions as 
to methods. 





Application for entry into North and 
South Dakota has been made by the Mer- 
cantile and the Commonwealth. 





Gilbert Buffington of Stillwater, Minn., 
has gone to Duluth to enter the insur- 
ance agency of the James H. Harper 





creased about 12 percent. 
| It is therefore of the utmost impor- 


Company. He recently returned from 
military service. 











IN THE MISSOURI VALLEY 








uy 





FINE BOARD OF DIRECTORS 
New Federated Fire Reinsurance of 
Mason City, Ia., Has Many Insur- 
ance Men Interested 





‘The Federated Fire Re-Insurance of 

Mason City, Ia., received its char- 
ter Aug. 14. The company is incorpor- 
ated with a capitalization of $500,000 
with an equal amount of surplus. The 
stock is selling so rapidly that the 
officers are now working to increase 
the capital to $1,000,000. 

The president, E. é Dunn, is one of 
the moving spirits in the organization 
| of the Federated Fire Re-Insurance. 
For years he has been a director of 
the Columbian National Fire of De- 
/ troit and one of its officers. He is 
also a director of the Hawkeye Secur- 
ities Fire of Des Moines. He is: also 
vice-president of the City National 
Bank of Mason City, Ia., and direc- 
tor of several other large corporations. 
He is an insurance expert, a high 
grade business man and is recognized 
by the big insurance concerns in the 
east. 

W. S. Hazard Jr,, the first vice-presi- 




















“dent, has had over 20 years’ experience 


in the insurance business. He is a 
financial and insurance expert with a 
wide and valuable acquaintance all of 
which will be of great value to this 
company. He is first vice-president 
and director of the Hawkeye Securi- 
ties Fire, which has made a phenom- 
enal record the first year of its 
existence. He is recognized as a con- 
servative business man of very high 
standing. 

The board is to be composed of 
several other experienced and success- 
ful insurance men among whom are 
T. A, Lawler, former attorney- -general 
of Michigan, in charge of the legal 
work of the insurance department and 
now president of the Columbian Na- 
tional Fire; A. A. McKinley, president 
of the Western Alliance of Chicago 
and. former attorney for the insurance 
department; Ed G. Doerfler, secre- 
tary and general manager of the Globe 
National of Sioux City, Iowa, for many 
years state agent for the Globe & Rut- 
gers; H. R. Howell, president of the 
Hawkeye Securities Fire and formerly 
president of the old Hawkeye of Des 
Moines; R. S.. Howell, his brother, 
now secretary of the’ Hawkeye Secur- 
ities Fire, for five years being in 
charge-of the eastern business of the 





old Hawkeye and two other Iowa 
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1903 


- NET CASH 
SURPLUS OVER 
$60,000.00 


C. M. PURMORT, Secy. 
Central Manufacturers Bidg. 


VAN WERT, Ohio 


SECURITY : 


THE OHIO UNDERWRITERS 


MUTUAL 


FIRE INSURANCE Co. TO INDIANA 


SERVICE : 
Reinsurance Accepted 


1919 
ADMITTED 


ILLINOIS 
SATISFACTION WESTERN DEPT. 
JAMES S. KEMPER, Manager 
11 So. LaSalle St., Chicago 











Iowa Citizens Fund Mutual 


Insurance Association 
Mason City, Iowa 


A.J. Killmer, Pres. Earl J. Neutson, Secy. 




















The ‘“‘livest’’ spot in the 
business today is Automobile 
Insurance. 

The ‘‘livest” company doing 
business in Ohio today is THE 
GREAT AMERICAN, Ohio’s 
largest and strongest Automobile 
Insurance Company. Our agents 
are ‘“‘boosters’’—there’s a reason. 

Full coverage automobile insur- 
ance at reduced rates. 











—The Original Druggists’ Fire Insurance Company— 
ncorporated 1890 


' THE RETAIL DRUGGISTS’ MUTUAL FIRE INSURANCE COMPANY 


Cincinnati, Ohio, 81 Atlas Bank Bldg. 
Total Assets $282,855.70. Pos mye | —e in Ohio and haa mevini 
IP LEHR, P: ROBT. OENLAND, Treas. lc Secy. 
me ree Special Agent: C. C. FELTS, Ft. Wayne, Ind. 

















Surplus to Policy Holders over $160,000 


7 AMERICAN MUTUAL INSURANCE COMPANY 


Agents Wanted in Ohio, Indiana and Illinois 
FIRE, TORNADO, AUTOMOBILE and MARINE 


J. W.McGINETY, Secretary Indianapolis 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


HENRY WENTZ, President L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specialising on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 








Richland Mutual Insurance Company 








MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - - - - $2,486,445.48 
A. C. CUMMINS, President BUSINESS CONFINED TO OHIO R. SMITH, Secretary 








GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
ANTHONY KLAASEN, Pres. WM. A. HAAN, Secy. PAUL HOEKSTRA, Treas. 





Incorporated 1838 


B. M. ALLEN, President 








Home Office: Suite 804 Merchants Bank 
i 1 ndianapolis 


KNOX MUTUAL INSURANCE CO. 


MT. VERNON, OHIO 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


H. S. JENNINGS, Secretary 














" “Fire Insurance as You Would Write It” 
The Merchants airy ee Co. of Indiana 
The Indiana a, Merchants } Mutual Fire Ins. Co. 

Mutual Company) 
PR NE DS yma gconen 


Ralph B. Cl 
“2 Secretary & Mgr. 








Nearly Fifty Years of success under same managemen} 
INCORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Total Cash Assets $300,319.63 SALEM, OHIO Net Cash Surplus $221,123.76 
Losses Paid Since Organization, $1,252,848.24 


J.R. VERNON, President J. AMBLER, Secretary 








the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


THE AGENT WANTS THE SAME KIND 


That’s another reason 
MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 


E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


#2 J. B. HENDERSON, Secretary Fire Insurance Company 








Dayton Mutual: Fire || THE AUTO OWNER WANTS 
ON 
Insurance Co.,° oii 
B c COLEM AN, Secy. MID -WES Wichita, Kansas. 
Conservative and Careful 
Managemeut 

AGENTS WANTED INSURANCE CO. 

Address Home Office. J. B. RATERMAN, President 








MINSTER MUTUAL FIRE 


Inc. 1849 


JOS. E. SCHMIEDER, Secretary 
VERNON B. ARNOLD, Special Agent, Lima, Ohio 


OF MANSFIELD, OHIO 


Insurance = $8,918.528.00 
Total Assets 472,284.09 





MINSTER, OHIO 





7 An Agency Company 














‘Rentechlet spa csated 


Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 
Standard fire and theft floaters 
Broad Policy and Liberal Commissions 
An Attractive Proposition for Indiana and Ohio Agents 


UNION MUTUAL SRSURANCE COMPANY . 


LOST P IC 
CERTIFIC 


Save work of cancelling and eae lost pol- 
icies, and trouble of at gen ee am 
=, we troublesome gsigaatres to be. | 


Sale then gat second 
od by Car “- yy th 


pale. Fecal agents at incinnati, Ohio. Thousands 
Seana 
‘ 500 1000 2000 5000 
$76 91.80 $8 $4.50 $7.25 $12 $20 $40 
— Sold by — 


_ HAMILTON, ontio Ale coos “ATi one VRITER 
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oF NEW HAVEN. CONNECTICUT. 


CASH CAPITAL, $ 1,000,000 


Western Department, Roc cford, Illinois 
WALTER D. WILLIAMS, Mer. 











ext 


'NCORPORATED 1852 


MILWAUKEE MECHANICS’ 


INSURANCE COMPANY 
MILWAUKEE, WISCONSIN 
Riot and Civil Commotion Insurance 


For Information Write Home Office or Special Agent 
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THE LIVERPOOL & LONDON & GLOBE 
Insurance Company, Limited 
Its United States assets are $17, 


companies; F. H. Ross, Sr., of New 
York City, operating a big fire insur- 
ance general agency in New York. 
Mr. Ross has had more than 30 years’ 
experience and is a substantial and 
practical insurance man. His connec- 
tion with this organization will keep 
the company in close touch with in- 
surance conditions in the east. 

The balance of the board is com- 
prised chiefly of bankers and high 
class business men of Iowa, which will 
make an ideal working board. Judging 
from the experience and calibre of the 
men represented on the board of di- 
rectors, this Company should be a 
great success. 


HATHORN IN NEW COMPANY 





Iowa State Agent of the Hanover Be- 
comes Secretary of the 
Reinsurance Fire 





DES MOINES, Ia., Oct. 15.—Frank 
Hathorn, state agent for the Hanover 
Fire in Iowa for the past twelve 
years, has resigned, to become effec- 
tive on or about Nov. 15, to become 
secretary for the Reinsurance Fire 
of Iowa. Mr. Hathorn’s experience 
began with the Farmers of Cedar 
Rapids in the office. Later he resigned 
to go into the local agency business. 








083,985.30, ¢ 
dollar representing UNITED STATES INVEST. 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Imeurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 



























By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection ey developed. Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250,000 users recommend it—2, 000 pe F insurance com- 
panies endorse it. as a 25-year record of practically 100% 
efficiency. Originated_ by Prof. West Dodd, America’s 
Lightning Specialist. very job absolutely guaranteed—rod- 
ding done by responsible, skilled men ONLY. 

Investigate the Dodd — for full information 


DODD & STRUTHERS 


118 Eighth Street DES MOINES, IOWA 












WRITE HAIL INSURANCE 


Establish your connections now for 1919 with 


A. J. Shaw General ency 


HAIL INSURANCE BUILDING, 


Five high class steck com sen cde the states of 
Kansas, Oklahema, Nebraska, Colorado, New 
Mexico and Wyoming. 


Many ef our agents made from $1000 to $2000 in ssi 
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in 45 days in 1918 
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THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL, $259,150 ASSETS, $616,934.38 
SURPLUS TO POLICYHOLDERS, $317,696.71 


Address afier July 1, 1919 





110 Fort St, West, Detroit, Michigan YE 





























FRANK HATHORN 
Secretary Reinsurance Fire 


Then he connected with the Hanover 
Fire, representing it in Iowa, and has 
made an enviable record. He comes 
into his new position well equipped, 
and will, without question, assist in 
making the company a success. 
Officers Are Experienced 


This company is following the same 
consistent plan in its organization 
that it has from the start, in getting 
the service of Mr. Hathorn. 
Clancy, president of the company, has 
been identified all his business life 
with the insurance business; his ex- 
perience covering office, field work, 
local agency, underwriting and loss 
adjustment, in al! of which he has 
been unusually successful. These two 
men, who will have charge of the 
underwriting operations, by reason of 
their experience and ability and under- 
writing judgment and of their wide 
acquaintance, will command the con- 
fidence of the standard companies. 
The new position will not lessen Mr. 
Clancy’s activities in the local field, 
as he has a well organized agency. 
Aside from this interest, he is identi- 
fied with a number of Des Moines in- 
stitutions; is secretary of the Iowa 
Association of Insurance Agents, and 
has an unusual acquaintance and 
standing with the insurance men 


throughout the middle west. 
Begin Operations Jan. 1 
The company will begin operations 
not later than -Jan. 1,..and will have 





P.. J. 


its offices for the present in the Flem- 
ing building. It is now negotiating 
with standard companies for contracts. 
Gilger McKinnon, treasurer of the 
company, and . Rawson, vice- 
president, will have charge of the in- 
vestments. Mr. Rawson is president 
of the Central Trust Company of 
Des Moines, one of the largest insti- 
tutions of its kind in the state. Mr. 
McKinnon is president of the Mechan- 
ics Savings Bank, one of the large 
local banking institutions. Both of 
these men are well known throughout 
the state, and are specially competent 
in the matter of investments, insuring 
to the company absolute safeguard for 
its investments, and guaranteeing to 
the stockholders that these invest- 
ments will be taken care of in the best 
manner possible. 
Ralph Bolton, one of the directors; 
I. Brody, director and general 
counsel; H. N. Shaw of Winterset, di- 
rector; and E. W. Miller of Guthrie 
Center, a director, make up the board 
at the present time. It will be en- 
larged in the near future when addi- 
tional high class men are obtained for 
that positon. 





Owner Must Take Own Insurance 


TOPEKA, KAN., Oct. 14—Landowners 
who do not see to it that tenants have 
the owners’ share in crops specifically 
protected against hail or fire will not 
get the protection of the policy im Kan- 
sas, according to a recent ruling of the 
state insurance department. George 
Linscott of Holton suffered frem this 
lack of attention this season. His ten- 
ant took out hail insurance, but did not 
protect the owner by name. He took 
out fire insurance in the name of both. 


.Hail came, and the tenant collected on 


his share, but the owner got nothiag. 





Plan Blue Goose Entertainments 


DES MOINES, IA., Oct. 14—Officers of 
the Iowa Blue Goose are planning a 
series of social entertainments to be 
given throughout the coming winter sea- 
son. The Iowa Pond has beer aug- 
mented numerically by several live wires 
in the fire field since last winter and ex- 
pects the most successful season yet. 
An early day party will be in honor of 
one active member who is known to be 
contemplating matrimony so seriously 
that he has secured a bungalow. 

Harry Houghton, most loyal gander, 
has named on the program committee 
for the coming year Andy Daly, Walter 
Harvey, F. B. Phillips, W. H. Faulkner 
and O. W. Follette. 





Seeks Codification of Laws 


TOPEKA, KAN., Oct. 14—Codifieation 
of the Kansas insurance laws will be 
asked of the next legislature by Superin- 
tendent Travis. Travis has E. E. 
Brookens, his assistant, compiling the 
insurance laws now, and has run across 
enough duplications, inconsistencies and 
obsolete provisions to justify a codifica- 
tion, it is believed. 

“There is a great need of broadening 
the powers of certain lines of insurance,” 
according to Travis. “Life insurance bus- 
iness is hampered by companies not be- 
ing allowed to write both life and acci- 
dent policies under the strict interpre- 
tation of the law. Fire insurance com- 
panies cannot write use and occupancy 
and some other forms of recent limes.” 





Japanese Companies Enter Iowa 


DES MOINES, IA., Oct. 14—Twe 
Japanese insurance companies have ap- 
plied for admission to Iowa—the Tokio 
Fire & Marine and the Nippon Fire. 
Commissioner Savage has approved the 
articles but will not issue licenses until 
he gets the required deposits. The ap- 
plications are in Japanese and are ac- 
companied by translations. 





Harty Urges Fire Marshal Law 


ST. LOUIS, MC., Oct. 14—Insurance 
Commissioner Harty, in a Fire Preven- 
tion day address before the Chamber of 
Commerce, appealed for the support of 
the public and St. Louis business men 
in the movement to have the next Mis- 
souri general assembly adopt laws creat- 
ing a state fire marshal. He déclared 
that until such laws are passed the fire 
insutance rates in Missouri, which at 
present are exceeded only by Texas end 





Arkansas, will not be lowered, beeause 
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of the enormous annual losses due to the 
destruction of property by fire. 

John 8S. Leahy, counsel for the Under- 
writers’ Association, said investigation 
has shown that 75 percent of all fires 
are caused by carelessness or negligence 
and that the remainder are due to arson. 
He declared that a state fire marshal 
could minimize the losess from fire and 
that the expenses of the marshal’s de- 
partment would be paid out of the taxes 
collected from insurance concerns oper- 
ating in the state. He produced statis- 
tics showing that in the 35 states which 
have fire marshals, insurance rates have 
peen reduced between 16 and 34 percent. 





Inspecting Kansas City 


Inspection of every building in Kansas 
City, Mo., is being made under the su- 
pervision of Emmett A. Scanlan, city fire 
prevention inspector. This is a part of 
the fire prevention program, to be car- 
ried out by the fire department. 





Nebraska Department Reorganized 


OMAHA, NEB., Oct. 14.—That portion 
et the insurance laws of Nebraska crea- 
ting the insurance board and the office 
ef insurance commissioner has been re- 
pealed through the action of the last 
legislature, under Governor McKelvie’s 
civil administrative code bill, and the 
administration of the insurance code will 
in the future be handled by the depart- 
ment of trade and commerce at Lincoln, 
ef which J. E. Hart is secretary. 

Within the department of trade and 
commerce a new bureau has been organ- 


ized, called the bureau of Insurance, | 
which will be in charge of W. B. Young, , 


state actuary, as chief of the bureau. 





Douglass U. & O. Loss Settled 


Lease and occupancy loss on Douglass 
Starch Works at Cedar Rapids, Iowa, has 
been settled on basis of 94 percent, to 
$750,000 of the form of insurance car- 
ried. 





Missouri Notes 


Frank M. Crane has joined the insur- 
ance sales force of his father, Charles 
L. Crane, of the Charles L. Crane Insur- 
ance Company at St. Louis. 


F. M. Deuchler has resigned his con- 
nection with the Commonwealth at St. 
Louis and has announced the opening 
ef the Deuchler Insurance Company with 
offices in the Pierce building. 


The Insurance Adjustment Company 
ef Kansas City has moved its offices to 
the ground floor at the corner of Main 
and Fourteenth streets. This office is 
doing a greatly increased business and 
has found larger quarters necessary. 


On Oct. 13, J. E. Cowan of the J. E. 
Cowan & Son Agency, St. Louis, re- 
ceived the congratulations of his many 
friends in the insurance business, upon 
his 85th birthday. Mr. Cowan is still 
actively engaged in the business of in- 
surance. 


Edgar M. Jennings and Henry S. Cush- [ 


man have resumed local agency opera- 
tions with offices in the Pierce building, 
St. Louis. They were in business to- 
gether up to the time war was declared, 
and when both partners were called to 
service the agency dissolved. 





Arkansas Notes 


The Retail Hardware Mutual of Minne--: 


apolis has been licensed in Arkansas. 


The state of Arkansas has sued the 
Rossia Insurance Company for $250, al- 
leged to be due as assessment on capital 
stock of the company. 


Assistant Secretary W. Ross McCain’ 


of the Aetna has been in Little Rock ar- 
ranging to move his family to Hartford. 
Mr. McCain was formerly Arkansas state 
agent and took his official place last 
summer. 


The Jonesboro Insurance Agency has 
been organized and articles of incor- 
poration have been filed. The capital 
stock is $15,000. The officers are: Presi- 
dent, H. A. Stroud; vice-president, Z. B. 
Ballou; secretary, G. C. Brooks; treas- 
urer, C. B. Barnett. 

Mayor Ben D. Brickhouse favors a 
two-platoon system in the Little Rock 
fire department as soon as the city’s 
financial status will warrant. The fire- 
men have been given an increase of 
about 30 percent in pay, which is 5 per- 
oa than the administration sug- 


Fire that started when a bolt of light- 
hing struck a tank of oil, destroyed 
much of the new town of Waggoner 
City, in the Burkburnett oil field in 
northwest Texas, the loss being esti- 
mated at $75,000. All of one side of the 
town, which is composed of small frame 
buildings, was burned, the: flames being 
extinguished by a heavy. downpour of 
rain that fell.at an- opoprtune time. 








F. H. Hawley, President W. E. Haines, Secretary 
71ST ANNUAL STATEMENT OF THE 


Ohio Farmers Insurance Co. 
LE ROY, OHIO 


BAINES in cies swtccdvcs: Uistecdadadccsects3: GR 
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Reserve for Reinsurance ................... 2,845,381 
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NORTH BRANCH FIRE company; SUNBURY, PA. 


Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 


CITY comm OF PENNA., PITTSBURGH 


Incorporated 1870 Capita: $250,600 Net Surplus $68,381.07 Assets $660,328.77 


PITTSBURGH FIRE: company” PITTSBURGH, PA‘ 


Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 





























CASH CAPITAL $839,580.00 


CLEVELAND NATIONAL crm xx 


FIRE INSURANCE COMPANY = 
CLEVELAND, OHIO sate 























$1,662,212.57 Seren APPLICATIONS FOR AGENCIES DESIRED | 
FRED. S. JAMES & CO. © 


General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 








CARROLL L. De WITT ee a P. A. COSGROVE 
123 William Street 
New York 
» 
F.C; VAN DUSEN, President JOHN D. McMILLAN, Vice-President WALFER C. LEACH, Secy. | 


Minneapolis maxine Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive cy applications and will i i : . : 
enitaich. agency app take up with union offices the question of its repre- 


The underwriters are former field men who had had long experience in agency operations. 
There are many striking features in the Minneapolis F. & M. which make it attractive. We can tell them to you, 
e 














(Established in 1782) Head Office: 
100 Williams St., New York 
SURANCE COMPANY, Ltd. vsz2-2x: 
q a Insurance Exchange, Chicago 
Marine and Automobile Dept: 
: oo 77 William St. New York 
tornobile—Use and Occ ‘Tornado—Sprinkler Department: 
FIRE Leakage—Explosion and Ruot and Civil Commotion. Sb seneesta ener 
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GUSTAVUS REMARK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


JOHN 5. P. RODGERS, Sec’y and Treas, 
SAM'L P. RODGERS, Asst. See’y 
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CASH CAPITAL $1,000,000 
SURPLUS TO POLICY HOLDERS 
TOTAL ASSETS TO rOtey, 


$4,737,532.76 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED 











BROWN’S ESTIMATES 


AND 
AGENT’S COMPANION. 


By James N. Brown 
Just the information the Local Agent and Field Man 
should have at his Finger tips. 
Clearly and simply stated. 
New Edition—thoroughly revised. All figures based 
on 1917 costs of Labor and Material with an addenda 
estimating increases as of September 1918. 
A complete Underwriting Manual of convenient pocket 
size, compiled by a man whose fifty years’ experience as 
contractor, local agent, field man and adjuster give him 
an ideal equipment for the work. $2.00 per copy. 


The National Underwriter Co. 
1362 Insurance Exchange Bldg. CHICAGO, ILL. 

















INCORPORATED 1824 
United States Fire Insurance Co. 


Capital - - $1,400,000.00 
Assets- - - 8,636,661.00° 








Home Office, Insurance Exchange 


CHICAGO, ILL. 


N. L. Piotrowski, President 
A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 








Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street SAN FRANCISCO, CAL. 
NEW YORK 
[FIRE] 
Susurance Company 








STATES OF THE SOUTHWEST 




















LOSE CONTROL OF BIG RISKS 


Cravens & Cage of Houston, Tex., 
Call Attention to the Tendencies 
in Large Concerns 


Cravens & Cage, the well known 
general agency at Houston, Tex., 
claim that it is admitted by all well 
informed authorities that it is becom- 
ing increasingly difficult for Texas 
agents to control the insurance on the 
large premium producing classes in the 
state. This is true notably of oil and 
petroleum property, cotton seed oil 
mills, gins and _ products, railroad 
properties and big risks generally. If 
the present tendency continues and 
there is no let up in the corralling of 
these risks by the large city brokers, 
the resident local agents will have 
nothing left but scattered risks of the 
small variety. 

This tendency was shown in the re- 
cent attempt of Cornwall & Stevens, 
the New York brokers, to capture a 
line of $75,000,000 oil mill insurance all 
over the south ignoring the local 
agents in placing this business. The 
formation of various pools and syndi- 
cates by companies shows that they 
are organizing to take care of the big 
premium business. Speaking further 
Cravens & Cage say 

In an endeavor to meet the situation 
some companies have felt themselves 
forced to establish in New York City 
“service offices,” where binders are 
given on risks anywhere in the United 
States. Even though some business may 
in this manner be reclaimed for local 
agents at 5 percent commission, it is a 
mooted question whether in this case the 
remedy is not worse than the disease; 
the ease with which binders may be ob- 
tained is certainly increasing the num- 
ber of risks offered in the New York 
market instead of causing these risks to 
continue in local agency channels. 

Just what may be done to control and 
check these movements we do not know. 
No doubt the well informed and forward 
looking elements of local agents over the 
state have already plans on foot to pro- 
tect themselves, and we assure them now 
of our hearty support and cooperation. 


Work of Texas Bureau 


The monthly report of the Automobile 
Underwriters Detective Bureau of Dallas, 
Tex., for. September shows that the com- 
panies had 45 losses in Texas and that 
25 recoveries were effected. C. E. De- 
Witt, formerly secretary to the captain 
of detectives at Dallas, has been added 
to the force as investigator and field 
man by the bureau., Mr. DeWitt has had 
10 years experience as an officer and 
has been especially successful in auto- 
mobile work. With seven recoveries in 
September that can be traced exclu- 
sively to the work of the bureau, the 
Texas managers feel much gratified with 
the results accomplished. 


Arkansas Tax Figures 


LITTLE ROCK, ARK., Oct. 14.—Re- 
ceipts collected by the Arkansas depart- 
ment to date this year already have ex- 
ceeded by approximately $50,000 the 
amounts collected by the commission in 
1918, according to Bruce T. Bullion, state 
insurance commissioner. 

Total funds collected during 1918 were 
$251,236, as compared to over $500,000 
to date this year. The entire amount 
collected by the commission is turned 
back into the general revenue. Salaries 
and expenses are paid for by a $17,000 
appropriation by the legislature. 











DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT -— . . . 


PHILIP, BREITMEYER, Pres. |! 








MICHIGAN 


‘GEORGE K; MARGH, Sec. & Gen, Mgr. . 


Oklahoma Agency Changes 


OKLAHOMA CITY, CKLA., Oct. 14— 
The following new local agents have 
been appointed in Oklahoma: Owen L. 
Miller is succeeded by G. C. Johnston as 
agent for the Hartford Fire at Ponca 
City; Mrs. B. L. Messer becomes agent 
at Enid for the Central States Fire; C. S. 
Anderson has been appointed agent for 
the Imperial: Assurance at Ada; Nelson 
S. Emery becomes agent at Devol for the 
Palatine; Grover C.,: Kennedy is the: new 
| agentwof the National Liberty at Nor-+ 




















Commercial Union at Enid; Gentry & 
Campbell, now agents at Nowata for the 
Star Fire, have been named to represent 
the American Eagle. 





Building Permits Break Record 


OKLAHOMA CITY, OKLA., Oct. 14— 
The total for building permits issued 
here last week was $587,195, one of the 
largest figures ever reached in one week 
in this city. The record for the year to 
date is larger than for any whole year 
in the history of the city. 

Bank clearings here amounting to 
$17,959,451.54 for the week ending Oct. 
9 broke all records for the same length 
of time in the history of the city. 


Ship Cotton on Flat Cars 


OKLAHOMA CITY, OKLA., Oct. 14— 
In spite of a danger of fire to cotton 
shipped on flat cars, Tom H. Pointer, 
Jr., traffic manager of the Oklahoma 
State Cotton Exchange, expressed yes- 
terday his approval of the proposal of 
the Frisco railroad to load cotton on flat 
cars in order to relieve congestion 
caused by the shortage of other classes 
of cars. Sparks from coal-burning en- 
gines are very liable to set fire to the 
cotton. bales in open cars, especially 
those near the forward end of the train. 
Precaution against fire may be taken 
either by wetting the cotton before the 
start of the’ trip or by exercising special 
watchfulness to put out large sparks 
before they cause blazes. 


Urge Safeguarding of Elevators 


AUSTIN, TEX., Oct. 14—As result of 
railroad congestion the grain elevators 
and grainhouses in Texas are filled to 
capacity. Unusual heavy and continuous 
rains during the past year have caused 
an extraordinary growth of weeds and 
grass and this has increased the fire 
hazards. The Texas Fire Insurance Com- 
mission has called the attention of this 
condition to the insurance companies 
and their agents, and has asked them to 
co-operate with the commission in an 
effort to safeguard elevators, grain- 
houses, oil mills, cotton warehouses and 
cotton gins by eliminating the weeds 
and grass before the fall of the first 
frost. 


Manning Made General Agent 


DALLAS. TEX., Oct. 15—Waite Bliven, 
vice-president of the Insurance Com- 
pany of the State of Pennsylvania, has 
just completed two .weeks. of investiga- 
tion of conditions in Texas and. because 
of the favorable outlook for continued 
prosperity for the state has appointed 
T. A. Manning & Son of Dallas, general 
agents... The Manning office is one of 
the most profitable and aggressive in 
Texas and T. A. Manning is an‘ under- 
writer of long experience who has shown 
a continuous profit for the companies 
represented. He is assisted by his son, 
Blagen Manning, who has recently re- 
turned from eegame army service in 
France. 


Texas Notes 


The city firemen of Dallas have been 
granted a flat raise of $10 per month. 

T. Reinhart & Son of Dallas have been 
given the Texas general agency for the 
fire branch of the-Tokio Marine & Fire. 


Oklahoma Notes 


John Connolly, state fire marshal, has 
returned from an inspection trip to "aArd- 
more. 


New forms for compress liability in- 
surance on cotton have been filed with 
the state insurance board. 

Mark H. Kesler, commissioner of pub- 
lic safety of Oklahoma City, who is just 
recovering from injuries suffered in 
fighting a fire, has announced that he 
will resume at once the campaign 
against wooden buildings such as he be- 
lieves increase the fire hazard in the 
south section of the city. 


Fire Marshal Connolly and Carl W. 
Soderstrom, actuary for the state insur- 
ance board, last week inspected the 
buildings of the Oklahoma Agricultural 
and Mechanical college, Stillwater, for 
the purpose of determining fire insur- 
ance rates. The rates will be fixed after 
a conference’ has. been held with 
Officials of the college. 
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TOTAL LIABILITIES $4,374,107.74 
POLICVHOLDERS SURPLUS $3,637, 302.08 























WESTERN SPECIAL AGENTS—M. 8. Moore, Exeo- 
ative Agent, Terre Haute, Ind.; Wm. Biel, 











Prevents 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effec- 
tive in controlling an 
electrical discharge. 


Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints. 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1648 Monadnock Block, CHICAGO 








Cincinnati Underwriters 
9 121 East 3rd St.. CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital ee $250,008.08 
Assets - - - 950,518.90 
Surplus to Policy Holders 631,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
F. C. BARTON, Asst. Secy. 
R. B. HEATON, State Agt. 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 


SMALL COMPANIES LUKEWARM 





Lack of Interest in Conservation Work 
Said to Be Due in Part to 
Their Attitude 





LOUISVILLE, KY., Oct. 14.—Lack 
of interest in the work of the conserva- 
tion associations is said to be due 
largely to the attitude of some of the 
smaller companies. Many of these 
companies while they write letters in 
which the special agents are told to 
aid in whatever way they can, these 
letters lack punch, and it doesn’t take 
an unusually intelligent special agent 
to note that the companies in many 
instances would prefer that he spend 
the time in securing additional pre- 
miums. While a lukewarm letter is 
written on the subject of handling con- 
servation work there are many letters 
calling on him to reach more towns, 
see more people and turn in more 
business. His job is at stake and he 
gets the business and leaves the con- 
servation work for someone else. The 
net result is that George fails to do it. 
However, a few of the larger compa- 
nies are today instructing their field 
men to sidetrack other work, and at- 
tend to field work in the interest of 
the conservation movement, and to 
serve in whatever capacities called upon 
for the purpose of furthering such 
work. Some agents who are working 
Kentucky and Tennessee have been 
making private arrangements, whereby 
one man covers all the Kentucky work 
for both men, while the other man 
looks after Tennessee, thereby reliev- 
ing each other of the necessity of 
looking after two states, in handling 
the conservation work. 





McKee Speaks in Virginia 


RICHMOND, VA., Oct. 14.—Mark T. 
McKee, secretary of the National Coun- 
cil of Insurance Federations, visited Vir- 
ginia last week, making several talks in 
the interest of the recently organized 
federation in that state. He first spoke 
in Richmond, stressing the importance 
of a strong and unified front against the 
encroachment of socialistic movements 
striking at the very heart and root of 
private business enterprise. Other talks 
were made in Norfolk and Petersburg. 
Later in the month he planned to visit 
Lynchburg, Roanoke, and other commu- 
nities in the western section of the state. 
He said that Virginia need not presume 
that because she is conservative she is 
immune. Boston once cherished that 
thought but realized recently that de- 
spite her conservatism she was decid- 
edly susceptible to socialistic attacks. 
The Virginia federation is now plan- 
ning a statewide membership drive un- 
der direction of President Philip S. 
Powers and General Counsel C. O’Conor 
Goolrick. 





Kentucky Notes 


H. R. Highbaugh, of Harlan, Ky., has 
purchased the local agency of A. B. Gil- 
bert & Co. 


William W. Choate, of Lewis, Choate 
& Jones, Hazard, Ky., has sold his inter- 
est to B. H. Campbell, the firm name be- 
coming Lewis, Campbell & Jones. Mr. 
Choate has announced that he is going 
to California to live. 

Milton C. Miller, special agent for the 
Royal, Atlanta division, at Louisville, 
was presented with a beautiful tapestry 
chair at a meeting of the Louisville 
Board Oct. 13, in recognition of his sev- 
eral years of faithful service as secre- 
tary of the board. The presentation 
speech was made by Thomas S. Dugan, 
Louisville. 





The Aetna Fire Underwriters has been 
eee a license to operate in Vir- 
ginia. 


The Winooski, Vt., fire department, 
displeased with the selection of a new 
fire chief, went on strike and not only 
quit their jobs but stripped the fire de- 
partment headquarters of all fire fighting 
apparatus and equipment, except the 
steamer. The hose cart, hose, axes, coats, 
boots and hats were all taken away by 
the firemen, as. well as a large part of 
the station furniture. Even the sign ove 


























ORGANIZED 1853 


The Girard F. & M. ‘Company’ of Philadelphia 


Cash Capital $500,000 


JANUARY 1, 1919 


Net Surplus $373,035 


Surplus to Policyholders, $873,035 


Eastern Department 
D. H. Dunnam, V.-Pres. 
Joun Kay, Treasurer 


H. Hass: ee”, 
” NEWARK NEW JE 


RSEY 


Home Office Western Departmend 
H. M. Gratz, Pres. 


a. Mi, + Neat Bassett, V.-Pres aad Mgr. 
. J. THOMASON f 
PHILADELPHYA W. T. Basszrr, Asst Mgr. 
PENNA. Circa, ILL. 





ORGANIZED 1855 


FIREMEN’S '§SURANCE OF NEWARK 


Cash Capital $1,250,000 


JANUARY 1, 1919 


Net Surplus $2,246,144 


Surplus to Policyholders, $3,496,144 


Eastern Department 


D. H. Dungam, President 


Joun Kay, Vice-Pres. 


A. H. Hasstn Secr 
NEWARK, NEW 


Western Department 
Neau Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Meneger 
JERSEY CHICAGO, ILLINOIS 

















PIONEER 


Fire Insurance Company 
of America 











AN ILLINOIS 
COMPANY 


29 South LaSalle Street 
CHICAGO 








SURPLUS 
LINES aAnp 
FLOATERS 


Exceptional facilities for handling Surplus and difficult, 
lines and unusual forms of insurance in best erican 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F, R. THOMPSON 


Insurance Exchange, Chicago, Ii. 








Indiana Mutual Automobile Insurance Company 





LA PORTE, INDIANA 





We specialize on Automobile Insurance (full coverage). It means service to our 
agents. If you are not getting this Home Office service let us tell you more. 


F. C. BREWER, Sec. and Treas. 








The Security Automobile Mutual Ins. Co. 


It ie the Age of the Specialist. 


YOUNGSTOWN, OHIO 
Our Specialty is Autemobile Insurances. 


Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 








The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


F. J. MARTIN, Pres. 


H. K. DENT, V. Pres. M. D. L. RHODES, Secy. 


© Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building ¢ 
MAIN OFFICES, CENTRAL. BUILDING, SEATTLE, WASH. 














the station house was removed. 








LIVE AGENTS WANTED 


TO WRITE HAIL AND CYCLONE INSURANCE. 
TERRITORY OPEN IN ALL NORTHWEST STATES. 
TWENTY PER CENT COMMISSION. 


WRITE 
TODAY 


ST. PAUL MUTUAL HAIL & CYCLONE INS. CO. 


805-6 Pioneer Bldg., St. Paul, Minn. 
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GE E. FEENEY, President 
WARD T. LYONS, Secretary-Treasures 


Assets ... 


Department for the tection 


Ser = —-- 
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Ghe Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


+ Surplus to Policyholders ‘. 
The Securities of this a are deposited with the Indiana Insurance | 














A. M. WAGNER, Supt. of Agencier A 


$529,005.00 | 
344,529.00 | 


ef Policyholders and Creditors 


Agents Wanted in Indiana, IHinois, Ohio, Michigan, Wisconsin and Minnesota | 











CAPITAL $200,000.00 


sylvania. 


M. S. CREMER, President 








INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 


Total losses paid since organization $6,618, 180.00 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
1 For Particulars Address Home Office 


HENRY F. TUERK, Secretary 














American Merchants 
Fire Insurance Company 


Capital and Surplus 
$250,000.00 








Kansas City - 


Missouri 


= 


Rein surance 

















Most protection otfered by any Company in Michigan 
V.V. MOULTON, Sec’y., F. P. WRIGHT and F. A. WALL, Field %&..2’a, 


AUTO-OWNERS INSURANCE COMPANY | 
LANSING - - MICHIGAN By 
Live Agents Wanted where not represented : 


~ | 














INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


IOWA 


SOUTHERN INDIANA. KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky. 





ILL., WIS , IND. 
C.H.TAYLOR 
1865 Tugztance Réchenie, Chicago 
hone Wabash 2546 
ADJUSTER OF Tike LOSSES 


¥LLINOIS AND PASTORS IOWA 
WESTERN ef ADJUSTMENT 


BP. Ames, &. Chee rears aba, Ti A. Bartlets 
INDIANA 


ILLINOIS 
ELDRIDGE H. SPERRY 
606 & 7 Robeson Bidg., (hampaign, II. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates prompt service 


ILLINOIS 
THOMAS A. PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 
a specialty. 














ILLINOIS—Northern and Centra 

Ben. C. Cooper, Insurances Adjustments 

Central Life Building OTTAWA, ILL. Phones 913R and 791 

Adjuster of FIRE A WINDSTORM LOSSES for Companies 
35 years in insurance work 





NORTHERN ILLINOIS EASTERN IOWA 
and Inspection Bureau 
STACEY M. Chad 
Adjuster ef fire lesses and inspector of make 


"for the companies. 12 years’ experience in in- 
surance work. 


IND. ** 1 RY. 
: . N. 


ODELL 
110 Upper Sestea Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Iniaud 


| 200 Be 











Conse ty 


ear UNDERWRITER, 


Kansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 


NORTHERN MICHIGAN ADJUSTMENT COMPAN ; 
Losses 





Adtusters of Fire 
206 Schirmer Bide.. 304 Federal Ave. Saginaw, Mic 





MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 





General Adjusters. 14 years experience. 
506 Palace Bldg., Minneapolis, Minn. 
MISSOURI 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
1025 New York Life Bldg. KANSAS CITY, MO. 
Over 30 Years Experience 





OHN M. KINKEL W. P. KINKEL 
KINEEL ADJUSTMENT AGENCY 
« FIRE, Boy and AUTOMOBILE 





HUTCHINSON e KANSAS 
NEBRASKA WESTERN 10WA 
CONFIDENTIAL ADVICE & ADOSER = 
Inepecticn = oma plgetion — fe adjustment ot 

I classes of claims, Cases handled in 


al aims. court if nee- 
essary. 1 1418 First Ne National Bank Building, OMAHA. 
OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bidg.. Akron, O. Main 50, O. C. 2667 





WISCONSIN AND MICHIGAN 
Fire Lows Adjustments, Wisconsin and No. Michigas 


DAVID LAWSON 


Room }, Cre Blok.» Guha, Wien 




















NEWS FROM THE EAST 








VERMONT AGENTS ASSEMBLE 





Appraisal Law Discussed—Plans Are 
Launched for Forming State 
Federation 





ST. ALBANS, VT., Oct. 14.—The Ver- 
mont Association of Local Agents gath- 
ered here 75 strong today and discussed 
various state and business problems. 
The “Appraisal Law” passed at the last 
session of the legislature was discussed 
at length and it was the general opin- 
ion there was no necessity for such a 
law, although it might be of value in 
time when its workings were better un- 
derstood by agents and companies. 
Commissioner Joseph G. Brown spoke in 
an interesting vein and a paper on 
“Local Agency Advertising” was read 
by Gilbert F. Davis, of Windsor. A. B. 
Noyes, of St. Johnsbury, speke on the 
Vermont state mutuals. C. F. Wilson, of 
Fitchburg, Mass., of the National Asso- 
ciation, was another speaker. Secretary 
Mark T. McKee of the National Council 
of Insurance Federations pleaded his 
cause so successfully that a committee 
of seven was named to bring in plans 
for a permanent organization of an In- 
surance Federation of Vermont within 
sixty days. The following officers were 
elected: President, L. D. Taylor, Brat- 
tleboro; secretary-treasurer, Dana J. 
Lowd, Bellows Falls; chairman executive 
committee, A. B. Noyes, St. Johnsbury; 
chairman membership committee, H. H. 
Hickok, Burlington. 





Commerce Committee to Meet 


The special fire prevention and insur- 
ance committee of the United States 
Chamber of Commerce will meet in 
Washington, Nov. 12. The various sub- 
committees have been working on the 
topics assigned them and they are to 
complete their work this month so that 
they can be in the hands of the chair- 
man and be assembled for use when the 
committee meets. 





Boston Enforcing Sprinkler Law 


BOSTON, MASS., Oct. 14—Fire Preven- 
tion Day in Boston was marked by a spe- 
cial effort to enforce an act of 1914, 
which the city had heretofore, for vari- 
ous reasons, failed to note, namely, a 
law requiring the installation of auto- 
matic sprinklers in houses of three or 
more stories housing ten or more fam- 
ilies. On Thursday the assistant cor- 
poration counsel, Edward T. McGettrick, 
sought injunctions in two cases to re- 
strain occupancy of houses on Peter- 
boro and Gove streets unless sprinklers 
were installed, and the owners will be 
prosecuted if the appliances are not in- 
stalled within reasonable length of time. 

Fire chiefs of eastern Massachusetts 
cities were invited to Boston to partici- 
pate in a varied and interesting program 
on the eve of the Fire Prevention Day, 
Wednesday night. Demonstrations of 
apparatus were given, addresses were 
delivered by Fire Prevention Commis- 
sioner John R. Murphy, State Treasurer 
Charles L. Burrill for the governor, 
Mayor-A. J. Peters and others and mo- 
tion pictures of fire prevention subjects 
shown. 





Rhode Island Federation Organized 


PROVIDENCE, R. L., Oct. 14—Some 125 
representative insurance agents from all 
parts of Rhode Island gathered at the 
FPonham Club, East Providence, on Mon- 
day and received the report of the com- 
mittee on organization of the proposed 
federation for the state of Rhode Island. 
After a typical Rhode Island clambake 
the agents completed the organization 
of the Insurance Federation of Rhode 
Island, electing Col. George L. Shepley 
of Starkweather & Shepley as president. 





Atlantic City Closely Guarded 


ATLANTIC CITY, Oct. 14.—Atlantic 
City is one center that regards arsonists 
with peculiar abhorrence, and anyone 
accused of the crime is promptly sub- 
jected to a vigorous investigation by 
the authorities. The city is largely of 
frame construction with many narrow 
thoroughfares, and its residents appre- 
ciate. that if a serious fire once devel- 
oped, it would work havoc not only in 
the destruction of property, but would 
badly frighten the hotel population, 





pw hien largely supports :the} community. ; 


AS a consequence, a high-pressure water 








Apply to your Agent for Insurance covers on 


EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and | 
PERSONAL EFFECTS 
Domestic and Worldwide 








SECURITIES and CURRENCY | 
by REGISTERED MAIL| 


Prompt and Efficient Service 


Insurance Company of North America 
Martine Department 


GECRGE L. McCURDY 
MANAGER 


1101-209 W. Jackson E!vd., CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 

















| The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 
Jan. 1, 1919 . . . $3,404,843.08 


Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 


~— to Policy- 
olders . ..... 1,253,367.64 




















—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
——— 








London & Lancashire 
FIRE 


Insurance Company 
Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


jj 39S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco — 

















| WHEELING FIRE 
INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash 
Assets $624,780 jurplus $151,269 


WM. F. one, Pres. 
PF. RIESTER, 0. E. STRAUCH, 


714 Hii ‘Sidg. 
Tee es 


Rae 
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service is maintained, the fire department 
is generously equipped,.and every in- 
fluence that will reduce the fire hazard 
exercised. Occasionally suspicious fires 
eccur, but public opinion is so strongly 
against the practice that they are hap- 
pily becoming increasingly rare. 





Emery Is Granite State Secretary 


BCSTON, MASS., Oct. 14—John W. 
Emery, for more than thirty years 
closely associated with the late Col. 
Arthur F. Howard of the Granite State 
Fire of Portsmouth, N. H., has been 
elected secretary of the company to suc- 
ceed Mr. Howard, who died last week. 
Mr. Emery joined the staff in 1885 as a 
clerk, a few days before the company 
started business, coming from a Law- 
rence agency. 





Field Is Divided 


A. J. Towne, special agent of the 
Automobile of Hartford, Conn., who was 
formerly in charge of the company’s 
lines for the eastern Pennsylvania and 
New Jersey territory, is now in charge 
of New Jersey with his headquarters in 
Newark. Mr. Towne’s transfer to New- 
ark follows a division of the territory 
made necessary by a large increase in 
the volume of business. The eastern 
Pennsylvania territory will now be in 
charge of Herbert W. Masters, special 
agent, who will have his headquarters 
in Philadelphia. Allen A. Warfield, state 
agent, has been appointed to supervise 
the Automobile’s business in Delaware, 
the District of Columbia, and Baltimore, 
Md. William F. Long has been appointed 
special agent for the Fire and Marine 
Underwriters, his territory to embrace 
Pennsylvania with the exception of Alle- 
gheny county and the suburban Phila- 
delphia territory. Mr. Long’s headquar- 
ters for the present will be with Eyler 
& Henry, of Pittsburgh. 





Welcome New Pennsylvania Ruling 


PHILADELPHIA, PA., Oct. 14—Fire 
insurance brokers welcome the stringent 
enforcement of the license law planned 
by the Pennsylvania department. They 
say that the announcement made by 
Commissioner Donaldson has already 
had the effect of deterring real estate 
agencies commissioned by fire insurance 
eempanies from sharing commissions 
with property owners and go-betweens 
and that unauthorized persons who have 
been negotiating insurance and collect- 
ing the commissions have been scared 
into filing applications and paying the 
broker’s license fee. 





Hits Insurance Publications 


The insurance publications in New 
York are hit by the printing strike and 
most of them will be unable to issue on 
the regular days and may be suspended 
for some time. 





“Insurance Age” Changes Hands 


BOSTON, MASS., Oct. 14.—Frank L. 
Armstrong hag purchased the “Insurance 
Age” of New York, founded and pub- 
lished for many years by the late Mat- 
thew Griffin and afterward by the late 
George Hatch. Mr. Armstrong, who was 
formerly employed on “The Standard” 
of Boston, will remove the paper to 
Boston and publish it there as a monthly. 





Eastern Notes 


Harry N. Helbrieget has been ap- 
pointed special agent of the Central Tire 
Office of New York. 

Vice-President M. L. Heide and A. 
Whelpley, secretary of the Automobile 
department of the Importers & Export- 
ers of New York, left on Monday for 
an etxended agency trip. 

The Nordisk Reinsurance of Copenha- 
gen has been formally licensed by the 
New York department and will transact 
a reinsurance business only with Paul 

- Rasor as United States manager. 

H. D. Woolsey has been appointed 
marine underwriter for the Automobile's 
branch office in Philadelphia. Mr. 
Woolsey has been associated with Man- 
ager Ebert of the Beaver street office 
until recently, having also supervised 
























HOME OFFICE, PIERCE, BUILDING 


Sr.LOuIs 


CHAS. W. DISBROW, PRESIDENT 























“All Kinds of Insurance on Automobiles” 

















Automobile 





Agents, 





Attention! 





THE GENERAL AGENCY OF 


NEARE, GIBBS 6 LENT 


CINNATI 


“The Office with the Quick Service™ 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents’ and adjusters’ service, in fourteen states. 


Prompt correspondence with agents, quick adjustments and settlements. 


high grade companies handled. 


Only 


Write Us for an Agency 


We also handke river hull, yacht, river 


, ocean cargo, parcel post, registratered mail, tourist 


cargo : 
floater, transportation floater and traveling salesmen floater insurance. 








Peninsular Fire Insurance Company 


HOME OFFICE 
SAGINAW, MICHIGAN 


EXECUTIVE OFFICE 


GRAND RAPIDS, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 
- « «+ « Salesmen who oan present a high grade proposition convincingly will be inter- 


ested. . . 


. A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 


COMFORT A. TYLER, Vice-President 


J. FLOYD IRISH, Managing Underwriter 














Its Name Indicates Its Character. 


American National Fire Insurance 
Company 
Capital $500,000 


JOHN W. ZUBER, President 


COLUMBUS, 
OHIO 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 


Operating Along Sound Lines. 














1849 


THREE SCORE YEARS AND TEN—A LONG 
AND HONOURABLE RECORD 


1919 


THE WESTERN INSURANCE COMPANY 


OF PITTSBURGH 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 











OFFICE SUPPLIES. 


FOR, INSURANCE AGENCIES 
“Everything for. the Insurance Man” 
THE NATIONAL UNDERWRITER 


1362 Insurancé Exciange, CHICAGO 














AGENTS OFTEN LOSE A GOOD FIRE RISK 
to competitors by not submitting to the assured an estimate for equipping their 
premises with AUTOMATIC SPRINKLERS. We will co-operate with age. t and 
assured and submit figures showing sprinkler cost as well as insurance saving, 
and extend payments over several years if desired. 


FIRE PREVENTION. COMPANY; Firat Nat’. Soo Line Bldg., Minneapolis. 


BOUGHT AND SOLD 
Quotations Furnished 
BABCOCK, RUSHTON & COMPANY 


437 So. La Salle St. 









































INSURANCE STOCKS 
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“The Old Line” 
Bankers Automobile Insurance Co. 


Exclusive. Automobile Insurance 


Lincoln, Nebraska 
Authorized Capital Stock $500,000.00 


Exclusively Automobile Insurance in Western 
Territory to Meet Western Conditions. 


Writes both one and three year term policies, 
Theft, Tornado, Collision, Property 
Damage and Public Liability. Our extra special rate 
on farming farmers’ cars is the biggest business-getter 
in the history of Automobile insurance. Write for full 


covering Fire, 


particulars. 
Standard Forms of Policies. 


Desirable Agents wanted in the following States: 
Nebraska, Kansas, Texas, Iowa, South Dakota and 


Colorado. 





























Great American 
Insurance Company 


New Dork 


ORGANIZED IN 1872 


STATEMENT JANUARY 1, 1919 


CAPITAL 


$ 5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10 619,509. 09 
$30,851, 022.01" 


*Includeés $134,574.96 excess deposit in Canada. 


Western Department, Chicago . 
INGRAM & LERCH, Managers 
GEORGE B. SEDGWICK, Assistant Manager 


WALTER H. SAGE, General Manager 





























FIRE INSURANCE COMPANY | 


VICE-PRESIDENT AND 
“GENERAL 





ARIZONA 


PHOENIX, ARIZONA 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 

















2019 INSURANCE EXCHANGE 


CENTRAL DEPARTMENT 
COVERING 


ILLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 
SPECIAL AGENT 


CHICAGO 


the marine situation at the Chicago 
branch. 

Edward S. Braunfeldt, of North Wales, 
Pa., who was convicted in 1917 of burn- 
ing his property after increasing the 





insurance to $9,500, and has kept out 
of jail by applying for a new trial and 


obtaining a supersedeas from the Su- 


perior Court, is at length compelled to 
serve his sentence. 














COAST AND MOUNTAIN FIELD 











DISCUSSION OVER RIOT RULE 





Plan to Give Pacific Board Jurisdiction 
Over Business Meeting Some 
Opposition 





SAN FRANCISCO, CAL., Oct. 15.— 
The proposed amendment to the con- 
stitution of the Pacific. Board, giving 
the latter jurisdiction over riot, strike 
and civil commotion insurance, is 
causing considerable difference of 
opinion among San Francisco depart- 
ment managers. The claim that some 
companies are not observing the Ex- 
plosion Conference rules and rates has 
resulted in a movement to give the 
board supervision over this branch of 
business. Objections to the proposed 
action come chiefly from company 
managers not writing this form of 
coverage. 

Special committee representing both 
Pacific Board and Pacific Coast Auto- 
mobile Underwriters Conference unan- 
imously recommends that the former 
assume jurisdiction over automobile 
insurance in the coast field. Casualty 
companies and straight automobile 
companies cannot become members of 
the Pacific Board and hence would not 
be subject to the latter’s authority. In 
conformity with board rules no action 
on the proposal to take over automo- 
bile business can be taken for two 
weeks. 





Lamey Gets Henry Clay 


The Henry Clay Fire of Lexington, 
Ky., just admitted to Colorado, has ap- 





pointed H. T. Lamey as its general agent 
in the state. Mr. Lamey has been gen- 














CLEVELAND CHARGES UPHELD 





Superintendent Tomlinson Finds Auto 
Club Solicited Insurance—Re- 
vokes Licenses 





COLUMBUS, O., Oct. 14.—Super- 
intendent Tomlinson, after hearing the 
complaint brought against a Cleveland 
agency and the Cleveland Automobile 
Club that reinsurance was being sold 
to members by the agency and an offi- 
cer, ordered the club to discontinue 
selling insurance and the licenses of 
Herbert Buckman, assistant secretary 
of the club, and of Joe Pausner, secre- 
tary, and active member of the Van- 
derpoel, Pausner & Jefferson Co., 
were revoked. Insurance, it is said, 
was being sold to club members at 
reduced rates. 


CLEVELAND AGENTS GRATIFIED 


CLEVELAND, O., Oct. 14—Agents here 
are very much gratified at the decision 
rendered by Superintendent Tomlinson 
in the case against the Cleveland Auto- 
mobile Club and its officers, as every one 
of their contentions was sustained. Fur- 
thermore, it is in line with many others 
in the protection of the agency system 
against attacks that have for their pur- 
pose the transfer of the business into 
other hands. 

Complaint was made against the club 
only after every effort was exhausted to 
show the officers that they had no right 
to enter the insurance business. For a 
long time they worked quietly and with- 
out allowing the matter to come into 
public discussion in the hope that the 
club would abandon its purpose, but 
found*that no headway.could be-made in 
that way. 

‘The insuvance department of the club 











it 


was opened, it was declared, for the 





MOTOR INSURANCE NEWS 





eral agent for the Western and British 
America for some 20 years and a few 
years ago added the Westchester to his 
list. 





Coast Field Changes 


E. R. Honsinger, formerly special 
agent for the United States Fire and 
allied companies in Montana, has been 
appointed special agent for Bentley & 
Waterman, general agents for the auto- 
mobile department of Scottish Union, 
State of England and British Under- 
writers, in southern California, with 
headquarters at Los Angeles. 

William L. Estee has been appointed 
special agent for the J. R. Magee gen- 
eral agency in southern California, with 
headquarters at Los Angeles. Estee has 
been with Northwestern National for 
the past two years and was previously in 
the local agency business at Los An- 
geles. 





Sun May Absorb Sea 


NEW YORK, Oct. 15—It is rumored in 
London, England, that the Sun Insurance 
Office is negotiating the purchase of 
control of the Sea Insurance of Liver- 
pool. The London insurance market is 
very active and a new insurance com- 
pany, the First National Reinsurance, 
has just been formed with a capital of 
£250,000. 





British Company Increases Capital 

The Eagle Star & British Dominions 
of London is issuing 100,000 £3 shares, 
thus adding $1,500,000 to its financial 
resources. The company is represented 
in the United States by Fred S, James & 
Co. of New York. 





Queen Gives Employes Bonus 
The Queen has given a bonus of 10 
percent of the year’s salary to employes, 

‘payable in a lump sum up to Oct. 1. 




















benefit of members, but, according to 
the view expressed by the officers, the 
club itself was not engaged in the insur- 
ance business. Joseph J. Pausner was 
the manager of the department. 


Arranged by New York Brokers 


It developed that Vandepoel, Pausner 
& Jefferson, Inc.. New York brokers, 
made the arrangements for the opening 
of the insurance department of the club, 
and this name appeared on the back of 
the policies as agent. Charles Pausner, 
a member of the firm, was licensed in 
this state as a broker, but the firm itself 
was not licensed. In order to comply 
more fully with Ohio laws, however, the 
Vanderpoel, Pausner & Jefferson Com- 
pany was incorporated in this state, and 
Joseph J. Pausner, manager of the in- 
surance department of the automobile 
club, was made secretary of the corpora- 
tion. 

While it had been contended that no 
commissions were paid to anyone and 
that the insured received the benefit of 
smaller premiums for this reason, Joseph 
J. Pausner told the superintendent of 
insurance that the Ohio corporation re- 
ceived 15 percent on the business. Of 
the five stockholders of this corporation, 
Walter D. Meals, president, and Fred H 
Caley, secretary of the Cleveland Auto- 
mobile Club, were two. The companies 
represented were the Jefferson of Phila- 
delphia and the Liberty Marine and 
North Atlantic of New York. They is- 
sued a combined policy, each assuming 
one-third of the liability. 


Business Done in Club’s Name 


‘The agents here secured letters, writ- 
ten in regard to the insurance business 
on club letterheads, checks paid for in- 
surance indorsed with the club’s stamp, 
a- check sent for a returned premium, 
signed by Secretary Fred H. Caley; bills 
with club name (with “insurance depart- 





} 


Re it” added) on them, a binder signed 
tie club and many btnér ér papers that 
would lead any one to feel that it was 
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the club itself that was in the business. 
And, as a matter of fact, that was per- 
haps the most damaging evidence 
against it. 

Superintendent Tomlinson held that 
the club, including its president, Walter 
D. Meats, and its secretary, Fred H. 
Caley, was transacting an insurance 
business. They were ordered to cease 
further business at once. Neither Mr. 
Meals nor Mr. Caley held licenses. Her- 
bert Buckman, an employe of the club 
with the title of assistant secretary, 
was licensed for the three companies. 
All the transactions were held to be 
violations of the law, as under its con- 
stitution and by-laws the club could not 
be licensed to transact an insurance 
business. 

The licenses of Herbert Buckman, 
Joseph J. Pausner, Charles Pausner and 
the Vanderpoel, Pauser & Jefferson Com- 
pany were all revoked. This not only 
puts the club out of business, but it 
leaves the companies high and dry, 
since they have no other agents in the 
state. It is a complete victory for the 
agents who, however, would have pre- 
ferred that the club stop business of 
its own accord, had the officers been 
willing to be convinced of the end that 
was pointed out. 





Discuss Automobile Competition 


Two meetings of the automobile in- 
surance superintendents of Chicago have 
been held: during the past week to dis- 
cuss the competition of local mutuals 
and interinsurance exchanges as well 
as the competitions coming from within 
the ranks of the conference. Conditions 
at some points have become very trying 
and the two meetings were held for the 
purpose of devising ways and means of 
meeting the competition that now pre- 
sents itself. There will be no further 
meetings until the next regular gather- 
ing in November. 





Report on Western Automobile 


The Western Automobile Indemnity of 
Fort Scott, Kan., has been examined by 
the Kansas Department. Its assets are 
$300,781 and its net surplus $110,467. The 
examiner, in his report, made the follow- 
ing comment: 

“The association is making what ap- 
pears to be a rapid, yet, withal, a healthy 
growth, In spite of war conditions, it 
showed a better than 40 percent increase 
in ’17 over ’16, or 20 percent increase in 





718 over ’17, and during the first seven 
months of 1919 has written, net; within 
$27,000 of the net writings of 1918, which 





indicates a better than 50 percent in- 
crease for 1919. 
and paid with a commendable degree of 


The losses are adjusted 





promptness. 


The association appears to 
be efficiently and economically managed. 
The outlook for the future is auspicious.” 








NOW ORGANIZING 


Will Do a Re-insurance Business Only 


314-320 M. B. A. Building 


Home Office 


FEDERATED FIRE RE-INSURANCE COMPANY 


When Completed Will Have Capital of $1,000,000.00 


Mason City, lowa 
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Co. 





REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE Co. 


SIOUX CITY, IOWA 


Paid Up Capital, $1,000,000.00 


EDD G. DOERFLER, Secretary and General Manager 
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INS. CO. OF AMERICA 
NEW YORK 


**One of the Giants’’ 


Western Department 
CHICAGO 


QU KEN 


Manager 
- Assistant Manager 
Agency Supt. 





STATEMENT JANUARY 1, 1919 





ASSETS  pevember 31. 118 
$2,025,000.00 
1,125,735.84 
and Stocks of Municipalities  2,232;277.16 
4,316,588.67 
1,622,093.50 
635. 
490,750.00 
sees $ 62,000.00 $12,088,080.17 
edcaaese 927,503.43 
Premiums in Course 
of Collection 1,174,819.13 
Accrued Interest 
266,519.29 § 2,430,841.85 
TOTAL ASSETS.......... sees $14,518,922.02 
a . in Excess of Liabiliti 61,771.73 
‘AL MITTED ASS $14,457,150.29 





LIABILITIES 
Unearned Premi 
Reserve. ........ $6,162,361.72 
Losses in the Course of 
Adjustment ..... 989,574.90 
a 
Liabilities....... 644,763.63 
Capital Stock ......... 2,000,000.00 
$9.796.700.25 
Net 1 nd Capital and all 
ee. » $4,660,450.04 
Net Surplus to Policy Holders....... $6,660,450.04 


*Security valuations on basis fixed by National Convention of Insurance Commissioners. 














FIRE 


WILLIAM G, WILLCOX, President 





AUT 


COLLISION 


1 South William Street, New York City 


CAPITAL, $1,000,000.00 
EUGENE V. R. THAYER, President of Boar 


AMES BARBER, Vice President 
AROLD STANLEY, Vice President 


NET SURPLUS, $1,000,000.00 


J. SCOFIELD ROWE, Vice President 
CLINTON V. MESEROLE, Vice President 


UNUSUAL OPPORTUNITY FOR LIVE AGENTS TO SECURE ATTRACTIVE TERRITORY | 


OMOBILE INSURANCE 


PROPERTY DAMAGE SECURITY AND SERVICE UNEXCELLED 


BANKERS and SHIPPERS INSURANCE CO,, o sew vorx 


ROBERT VAN IDERSTEIN, Secretary 


RAYMOND. T. MARSHALL, Treasurer 














INDEPENDENCE SQUARE 





PENNSYLVANIA 
FIRE INSURANCE CO. 


CECIL F. SHALLCROSS, 
President 


PHILADELPHIA 





Branch Office 


76 William St., New York City 


Western Department 


Insurance Exchange Bldg., Chicago 
Redfield & Batchelder, Gen’l Agents 





The long, clean rec- 
ord of 93 years, 
combined with 
ample assets, is a 
guarantee for the 
future to Agents 
and Policyholders. 


| HIGH GRADE AGENTS THROUGHOUT THE UNITED STATES 





















Asset, over $1,000,000.00 


aa 


The Indemnity Co. of America 


St. Louis, Mo. 
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AUTOMOBILE INSURANCE In All Its Branches 
CO., General. Agents, Chicago 
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The eompany is entered in nine states | agents for Attorney-General Havner. 
and will enter others soon. | Several stolen cars have been recovered 
at and convictions have been secured in 

: numerous cases. Attorney-General Hav- 

Comb Iowa for Auto Thieves ner, who was instrumental in organizing 
LES MOINES, IA., Oct. 14—Northwest | a cooperative scheme by which officials 
Iowa, for months a haven for automobile | in Nebraska, Minnesota and the Dakotas 
thieves, is being effectually combed by | are working together to stop auto thiev- 








The Fireman’s Fund Insur- 
ance Company was estab- 
lished and_ started in 
the fire business in 1863, 
organized a marine depart- 
ment in 1867 and originated 
the agency system for auto- 
mobile business in 1904. 


'Today the company stands 


in the front rank in all three 
lines throughout the country. 








, Farmers Bank Bu‘lding 
State Mutual Hog Insurance Co. *"Sprngicl, i 
WE SPECIALIZE ON HOG INSURANCE. We Have No Competition 
THE PIONEER COMPANY OF ILLINOIS 
Illinois Agents—Are You Overlooking Something ? 
CHARLES S. BOYNTON, President A. C. LITTLEJOHN, Secretary 








The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: < - . Shelbyville, Illinois 








HOG INSURANCE IS PROVIDED 


Live Agents Wanted 
AMERICAN LIVE STOCK INSURANCE CoO. °N#s4 


CHAS. F. SCHWAGER, President GEO. B. DYBALL, Vice-Pres. Robert B. ZACHARY, Secretary 

















ery, is very well pleased with the results 
of the new plan. 


Wichita Conditions Better 


A number of field men and company 
officers interested in automobile thefts 
held a conference at Topeka, Kans., last 
week with the attorney-general of the 
state. The attorney-general’s office is 
making every effort to assist the auto- 
mobile writing companies in reducing the 
number of thefts and good results have 
already been shown, particularly in 
Wichita, where the loss ratio has been 
somewhat reduced. 








The Illinois Automobile Insurance Ex- 
change of Bloomington, Ill., has been 
admitted to Minnesota. 








LIVE STOCK INSURANCE 




















NUMBER OF HORSES GROWING 





Value of These Animals Has Increased 
Greatly During the Last Few 
Years 





Many people have felt that during 
the last few years the number of horses 
greatly decreased in number. As a 
matter of fact there has been a con- 
stant increase. In 1910 there were 
19,833,000 horses in this country. In 
1916 there were 21,159,000; in 1917, 
21,210,000; 1918, 21,563,000. The value 
of horses’ in 1910 was $2,143,542,000 and 
last year the value was $2,248,636,000. 
Live stock insurance men claim that 
horses will increase in value during 
the next year or two, there being a 
demand for the animals abroad. 





Will Meet in Indianapolis 


The quarterly meeting of the National 
Association of Live Stock Insurance 
Companies will be held in Indianapolis, 
Oct. 20. 





Gets the Longview Farm Bull 


The Capital Live Stock last week in- 
sured the Jersey bull which was the top- 
notcher in the Longview Farm Jersey 
stock at the National Dairy Show in Chi- 
eago, for $5,100. This Jersey saie in- 
cluded the animals from Longview Farm 
near Grandview, Mo., one of the great 
show farms about Kansas City. The 
owner is Mrs. Loula Long Coombs, better 
known as Loula Long, a prominent soci- 
ety woman of Kansas City and one of the 
greatest woman drivers of horses in 
horse shows and exhibitions in the 
country. Mrs. Coombs has been driving 
at the horse show in connection with the 
dairy show. 





Money in the Business 


Dr. Gaius W. Hubbard, managing un- 
derwriter of the Capital Live Stock of 
Topeka, believes that agents can make 
more money selling live stock insurance 
than any other class. He put on a new 
man a month ago who had never sold 
live stock insurance. His commissions 
the first month amounted to $747. 


The home office of the Michigan Live 
Stock Company has been moved from 
Saginaw to 308 Davidson building, Bay 











LOSSES OF 
THE WEEK 

















Kingston, Ill., Oct. 10.—Fire of mys- 
terious origin completely destroyed the 
store building and stock of general mer- 
chandise of Harry S. Bowen. The fire 
marshal’s office is at work on this loss 


‘and probably a conviction will be se- 


cured. 
$7,000. 


Insurance, Mechanics & Traders, 


*x* * x 
Merrill, Wis., Oct. 10—The Hieb & 
Becker Box. Mfg. Company sustained a 
90 per cent loss by fire which was dis- 
covered in the boiler room rmear the 


dryer. Insurance: . 

MONA. n4.0.000% $5,000 Commonw'Ith $3,000 

Brit. Amer. .. 2,000 Frm’s ....... 2,006 

Calumet ..... 2,000 Frmn’s Fund.. 2,006 

Citizens ..... 3,000 Mech. & Trad. 2° 000 

Concordia ... 2,000 atl. Lib..... 3,000 
s 


Merrill, Wis., Oct. 10—A 660 pereent loss 
is sustained by the Merrill Handle Com- 
pany in a fire originating from over- 
heated pipes leading from the dryer in 
an adjoining building. Insurance: 


Amer. Eagle..$2,000 Svea ........ $2,000 
Boston ...... 2,000 Nat’l. Un. .... 2,000 
National .... 3,000 


Chicago, Ill., Oct. 12—Fire, of undeter- 
mined origin, caused a probable 40 per- 
cent loss to the building located at 4056- 
58 Armitage avenue, owned by C. V. Wie- 
man. The first three floors were occupied 


by the Chicago Tea Company. Damage 
to the stock of coffee and tea is esti- 
peg at 60 percent. Insurance: 

ROUNG 62 iss $2,000 Phoenix - - $2,006 
Globe & — 2,000 Pacific ...... 2,006 
Ins. Co. Pa. 2000 S. N. & B.... 2,000 
Mercantile . . 2,000 St. Paul ..... 2,000 
Hartford 4,000 


There 1s also a 40 percent loss to the 
stock of drugs owned by George C. Han- 
son. Insurance: 

American Drug sc cesvecccccscvees $4,000 


St. Paul, Minn. Oct. 4—Spertancous 
combustion caused considerable damage 
to the warehouse and factory occupied 
and owned by the Waldorf Paper Prod- 
uct Company, Pillsbury and Myrtle 


streets. Insurance: | 
—- Stee ace $84,500 Orient ...... os. 500 
9 dats bs ae 00 Phoenix 

pend Alli... 25,000 Roch. Germ.. “182, 000 
Coml. Un 115,000 er 45,00 
Frmn’s — . seeee West. Assur. 40,000 
General .. 0,000 Springfield ..162,706 
Hartford 


“2077 000 
* * 


Lake Forest, m., Oct. 12—A_ defect- 
ive flue is believed to have been the 
eause of a fire which damaged the 
building owned by T. ae wot 
J. T. Pirie, A. Cramer and B. S. Har- 


vey to the extent of $10,000. Insur- 
ance 

Lon. & Lanc.. $5, 333 +o Mp ola oid $5,000 
National ..... 5,000 Penn. ....... 000 


. * — 

Winnetka, Ill. Oct. 12—Fire, origin- 
ating in the Winnetka general deliv- 
ery building, resulted in a loss of eight 
other buildings, with property damage 
estimated at $50,000. i 

Blue Island, Ill., Oct. 9—Flames which 
completely destroyed the ice house 
owned by the Blue Island Ice Company, 
caused a total loss to $25,000 insurance. 


Insurance: 
Frmn’s Fd. ...$1,500 Lioyds, M.&M.$7,000 
Northern .. ¢ 


.. 5,000 Lbrsmn’s M..10,00 
Lloyds, Shaw. 2,500 . 
J 


Chicago, Ill., ou: 3—Fire whieh com- 
munivated from an adjoining building 





| City, Mich. 


(CONTINUED ON PAGE 32) 





Flynn Building 


Des Moines, Iowa Cash Capital 





NATIONAL LIVE STOCK INSURANCE Co. 


$100,000.00 


AGENTS WANTED IN IOWA 


We Are the ORIGI- 
NATORS of HOG 
Insurance 














CLIFFORD IRELAND, Pres. 





PEORIA, ILL. 


Western Live Stock Insurance Company 
BERT BUCKLEY, Secretary 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lewa, Kansas, Texas, Missouri, Tennessee 








SAGINAW, MICHIGAN 
ton ¢ ¢ PEE Beagident ont Ss end intendent of Agencies 


eneral Manager 





Michigan Livestock Insurance Co. 


the substantial interests of 


Organized. owned and managed by Michigan men. Backed by 


Michigan farmers 


and owners of livestock against death ‘from any cause. 


AGENTS WANTED © 
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NONPARTISAN LEAGUE 
BANK SCANDAL GROWS 


Attorney General Shows 
Examiner 


That 
Advance 
Notice of Examination 


Gave 


BANKING BOARD ENJOINED 


High Court Takes Control of Failed 
Institution from It—League Ap- 
pointee in Charge 


FARGO, N. D., Oct. 14.—Startling 
developments have crowded each 
other in rapid succession since the 
closing of the Nonpartisan league bank 
in Fargo by the North Dakota state 
banking board, the most important 
being the action of the state supreme 
court in granting an injunction under 
which the banking board has been 
powerless to proceed in the case. 
The injunction, which is temporary in 
nature, ousted P. E. Halldorson, the 
temporary receiver, from the bank, and 
denied to the members of the state 
banking board power to take steps of 
any nature in connection with the 
Fargo institution. 


It also ordered the attorney general, |, 


William Langer, to return to the files 
of the bank certain papers and docu- 
ments taken from the institution by 
him, and which he maintained were 
essential in the prosecution of two 
officers of the bank whose arrest he 
has caused on charges of violating the 
state banking laws. In the meantime 
the bank is in charge of O. E. Lofthus, 
state bank examiner, a Nonpartisan ad- 
herant and appointee. 


Insurgents Control Banking Board 


The state banking board is con- 
trolled by Langer and Secretary of 
State Hall, who are insurgent Non- 
partisans. That is, they have declared 
against the Frazier group within the 
league. The state bank examiner is 
appointed by the governor, without 
reference to the banking board. The 
governor is the third member also of 
the banking board. The supreme 
court is controlled by the Nonpartisan 
league to this extent, that four mem- 
bers of the court were elected as 
avowed candidates of the Nonpartisan 
league. The fifth member, Chief 
Justice Christianson, was elected to 
the supreme court prior to the exist- 
ence of the Nonpartisan league as a 
political issue. 

Immediately after the closing of the 
Fargo bank, the state banking board 
adopted a resolution charging that the 
State bank examiner, J. R. Waters, had 
given advance information to the offi- 
cers of the Scandinavian. American 
bank as to the time that examination 
would be made. Administration forces 
insisted it was made from -whole cloth, 


Whereupon Attorney General Langer 


made public the following letter, the 


CASUALTY AND SURETY SECTION 


TROUBLED OVER SITUATION 





Plate Glass Insurance Men of Chicago 
See Some Heavy Competition 
in the Air 





The revised plate glass rates in Chi- 
cago will go into effect Nov. 1. There 
has been a change in the zones and in 
some localities the increase in rate is 
quite sharp. Plate glass managers in 
Chicago are considerably troubled as 
to competition in that city. Kuhns & 
Pogge, who have taken the general 
agency of the Iowa Bonding, will write 
plate glass in that company on the 
merit system. The Iowa Bonding is 
not a cut rate company as it belongs to 
the National Workmen’s Compensation 
Service Bureau and the Surety Under- 
writers Association. It does believe, 
however, that Kuhns & Pogge can 
make money for a company by. using 
the merit system in rating risks. The 
Chicago Bonding is writing a large 
business, it being outside of the board. 
The Equitable Casualty Underwriters, 
an interinsurance institution managed 
by Smith, Lawson & Combs, is also 
getting considerable business. Many 
agents in Chicago feel that the merit 
system of rating should be restored as 
it was a great success in the city. 


CHICAGO BONDING TO EXPAND 





When New Capital Is Paid in the 
Company Will Start to Write 
Compensation 





The Chicago Bonding will have its 
new capital paid in so that it can 
qualify for $750,000 in that item Jan. 1. 
Later on it will increase its capital to 
$1,000,000. The new stock is being 
sold at two for one so that $250,000 
will be added to the surplus. The 
Chicago Bonding will write something 
like $1,600,000 in premiums this year 
and hence requires a larger capital as a 
balance. After the beginning of the 
year the company will launch out into 
compensation in a limited way. It will 
not be the policy of the company to 
plunge or to write heavily in this class 
but it will take the better and safer 
classes of business. 


J. E. Tawney, who has been in charge 
of the city department of the Lion Bond- 
ing, at Omaha, has resigned to become 
associated with the L. W. Young Com- 
pany, general agents for the American 
Bonding. 


The Russell & Loucks agency at Den- 
ver has been named as general agent for 
- North American Accident in Colo- 
rado. 








original of which he says he holds in 
his possession: 
OFFICE OF STATE EXAMINER 
State of North Dakota 
Bismarck, N. D., June 10, 1918. 
,Mr. J. J. Hastings, Vice-President, Scan- 

dinavian American Bank, Fargo, N. D. 
Dear Mr. Hastings: 

Mr. Waters submitted to an operation 
at the hospital here today. While.the 
operation is not serious, yet he is not 
very well and will be laid up for a while. 
This is the reason that you and Mr. 
Semingsen were not able to get him over 
ithe phone, 

He has asked me to write you regard- 
ing extra help you have at your bank 
just now making an examination. He 
has been sick since last Thursday, or he 
would have headed the thing off. Being 
that Mr. Schoregge, Mr. Semingsen and 
Mr. Halidorson are there now to make 
an examination on behalf of the commis- 
‘sion, he does not care to create any ani- 
mosity and antagonism over this matter 
at this time and get as good a report for 
them as possible, so that they won’t have 
anything to hand the opposition parties 
over league finances and business meth- 
ods, or criticise the amount of paper car- 
ried there. It appears quite evident that 
this is a political play for thunder. You 
see the opposition parties are a little 
short on real sensational thunder, and 
they are trying to scare up something 
for the last act, and I don’t suppose the 
other banks in Fargo are just what you 
would term “crazy about you.” Mr. 
Waters wishes me to advise you that if 
the examiners object to any of the paper 
earried there, you are to tell them that 
it will be removed at once. The plan 
for taking care of objectionable matter 
is to shoot it out to the other league 
‘banks—Grand Forks, Lisbon, Hillsboro, 
Buxton, Hatton—these bahks are prac- 
tically all new banks, and have been 
passed by the commission, which will 
leave them in a position to do this. 
They would not have anything that the 
commission would object to just now. 
‘Anything that you sent them could be 
‘taken back later on, if necessary. Of 
\course we don’t want you to move any 
more than is absolutely necessary to get 
by with a clean report. Mr. Waters is 





and Mr. Semingsen will be able to handle 
this matter satisfactorily to all. 

If anything further develops, 
write me. 


kindly 


Very truly yours, 
Roy M. Halliday. 

The Roy Halliday who appears as 
signer of the letter was chief deputy 
to Mr. Waters. Mr. Waters is now 
manager of the Bank of North Da- 
kota, and Halliday is a _ confidential 
man to him in the bank. 


Asked Townley for Money 


Another sensational development was 
the publication of letters written by 
P. R. Sherman, cashier of the bank, 
and by H. J. Hagen, president, to A. 
C. Townley. Sherman suggested to 
Townley that he, Townley, make good 
his pledge to deposit $500,000 in the 
bank, as the institution was in sore 
need of money. 

With this situation developing the 
Nonpartisan league has called a state 
rally to be held in Fargo October 21, 
when an effort will be made to collect 
sufficient money from the farmers to 
make good the league’s loans which 
aggregate $432,000. 

Another interesting feature that has 
developed during the week is the fact 
that the league’s loans from the bank 
last April were only $192,000, having 
increased at the rate of $50,000 a 
month during the five month period 
that intervened before the bank was 
closed by the state. 


In connection with the consolidation 
of the two New York offices of the North 
American Accident at 5 Beeckman street 
and 29 Liberty street, which became ef- 
fective Oct. 1, J. H. Pinner, for several 
years manager of the Sterling depart- 
ment, has been made manager of the 
Metropolitan district for all lines, with 
offices at 5 Beeckman street. 


The London Guarantee & Accident has 
appointed the 





‘satisfied that with this information, you. 








tas general agent at Birmingham, Ala. 





Sevier Insurance Agency 
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PLATE GLASS MAKERS 
GET BACK INTO STRIDE 


Under Handicap During War, 
They Are Just Now Begin- 





ning to See Daylight 


NO MORE PRICE RAISES 





Production Increasing but Situation 
* “Will Not Improve Materially 
Before Jan. 1 


PITTSBURGH, PA., Oct. 14.—Con- 
ditions governing the manufacture of 
plate glass sooner or later: reflect 
themselves in the plate glass insurance 
field. If the industry is forced to 
limp along under handicaps and selling 
and producing difficulties, it soon be- 
comes necessary for the plate glass 
insurance companies to make great re- 
visions or frame new rules or regula- 
tions of one kind or another in order 
to meet the glass scarcity or other 
emergencies created as a consequence 
of failure on the part of the manufac- 
turer to produce the necessary amount 
of glass. In an interview with officials 
of the Nationai Association of Win- 
dow Glass Manufacturers and two offi- 
cers of one of the largest plate glass 
companies in Pittsburgh, a representa- 
tive of Tu& NATIONAL UNDERWRITER was 
given some interesting facts concern- 
ing present conditions im the glass 
manufacturing field. 


Just Hitting Stride Again 


Plate glass manufacturers are just 
beginning to get their stride again. 
The normal annual production of plate 
glass is from 60,900,000 to 170,000,000 
feet. Last year only 40,000,000 feet 
were produced. By government order 
the output was restricted to 60 percent 
of normal during 1916. This brought 
the total amount of plate glass manu- 
factured down to a record low mark. 
While dealers and jobbers were clam- 
oring for plates of all sizes, the 
armistice was signed, building restric- 
tions were removed, and the necessity 
for glass became greater than ever. 
The demand far exceeded the supply 
and the manufacturers are just be- 
ginning to see daylight. 

It is recognized that the demand for 
plate glass will continue. As soon as 
general building commences on a large 
scale, there will be another call for 
the product, and, knowing that this is 
to happen, the big manufacturers are 
enlarging their plants, putting on extra 
forces, and bending every effort to- 
ward a record production of their prod- 
uct. It is estimated by those in author- 
ity that next year 100,000,000 feet of 
glass. will be manufactured, which will 
set a record. } 


Shortage of Large Lights 


Plate. glass-insurance men are inter- 
ested .chiefly in:the fact that there has 
(CONTINUED ON PAGE 28) 
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WATCHFULLY WAITING 


FEW COMPANIES TAKE STAND 
Uncommunicative Regarding Attitude 
Toward Contractors Service Cor- 
poration—Backers Experienced 








NEW YORK, Oct. 14.—A policy of 
“watchful waiting” has been adopted 
by casualty company executives with 
respect to the Contractors Service Cor- 
poration of New York, the recent 
formation of which has so greatly agi- 
tated agency circles throughout the 
country, The corporation was organ- 
ized by interests prominent in the 
Associated General Contractors of Amer- 
ica, which embraces within its mem- 
bership nearly four hundred of the 
leading contractors operating from 
New York to San Francisco, and plac- 
ing contract and other forms of bonds 
rising into millions of dollars annually. 


Long With Companies 


The management of the Contractors 
Service Corporation was placed in the 
hands of D. Clinton Mackay, Luther E. 
Mackall and J. R. Buckton; the first two 
named being surety men while Mr. Buck- 
ton is a liability man. For nearly seven 
years, Mr. Mackay had been a leading 
agent in this city for the National Surety 
and his office probably controls a larger 
and more diversified class of bonding 
business than any other. Mr. Mackall, 
too, was formerly with the National 
Surety, having been a vice-president of 
the company prior to his joining the 
new venture. 

Mr. Buckton’s most recent association 
was with the United States Housing Cor- 
poration, whose insurance department 
was under his supervision. Before that 
connection in turn he was with the Royal 
Indemnity and the Travelers, whence he 
secured his practical underwriting 
knowledge. 


Companies Are Addressed 


As indicating the attitude of the Con- 
tractors Service Corporation toward the 
casualty offices, a letter, of which the 
subjoined is a copy, was recently ad- 
dressed by Messrs. Mackay and Mackall 
to the chief executives of all leading 
companies in the east: 

“This corporation is now ready to 
begin its activities as insurance and 
Surety bond agent of The Associated 
General Contractors of America, and as- 
suming that you may be interested in 
knowing what is to be the policy of the 
corporation in placing the business of 
its clients, we take the liberty of telling 
you that we do not expect to make any 
exclusive arrangements with any com- 
pany or companies but to maintain an 
absolutely independent position, placing 
the business with those companies and 
those agents who give us the greatest 
assistance, all things considered, in ren- 
dering to our clients the high degree of 
service which is expected of us and 
which we are determined to render. 


Takes One Agency 


“We have, for reasons which you will 
no doubt understand, accepted a surety 
bond agency of the New Amsterdam 
Casualty for the Borough of. Manhattan, 
but this agency is not in any sense in- 
consistent with our purpose to patron- 
ize other companies, so long as they give 
as good rates, service, etc., as can be 
obtained, 

“Most of the business originating in 
the metropolitan district we expect to 
flace directly with the companies and 
that originating elsewhere, through the 
general agents or branch offices in the 
territory where the risks are located; 
and we hope to maintain cordial, pleas- 
ant and mutually profitable relations not 
only with the companies but with their 
general agents and branch office man- 
agers, and we'hope we shall have your 
full co-operation.” 


Resident Agency Laws 


As one company executive expressed 
it when asked for his position toward 
the new brokerage office, “We are like 
a eatcher behind. the bat, waiting to see 
what sort of a ball will be shot by the 
pitcher.” 

Resident agency laws obtain in nearly 
all states, and while in a number the 
regulations regarding the countersigning 








FORMS OF BURGLARY INSURANCE 


‘ 





one or two things to most local 
agents. That is, when burglary 
insurance is mentioned. it brings to 
the mind of the local agent only one 
or two forms of this class of business. 
Most companies issue at least seven 
forms of burglary protection, all offer- 
ing the agent a different class of pros- 
pects, and the opportunity of writing 
burglary insurance among new people. 
Each form of burglary insurance has 
its particular use and performs a dis- 
tinct function. 
Paymaster robbery insurance covers 
all loss by robbery of payroll funds 
from a custodian while engaged inside 
or outside of the premises in any of the 
regular duties, ordinarily performed by 
a custodian in connection with the pay- 
roll of the insured. This form of in- 
demnity covers all loss by robbery of 
property, other than that intended solely 
for the payroll of the insured from any 
custodian while conveying money or 
property outside of the premises for an 
amount not exceeding 10 percent of the 
total sum insured under the policy. 

s * * 
Messenger and office robbery insur- 
ance covers all loss by robbery of money, 
securities or merchandise, while being 
conveyed by a custodian outside of the 
premises and also covers all loss by rob- 
bery of property from within the as- 
sured’s premises. A separate premium is 
charged for each coverage and the pol- 
icy can be written to cover either or both 
hazards. 


B one: or tw insurance means only 


* * * 


Bankers’ burglary insurance, regarded 
by the companies as the choicest kind of 
business, covers all loss by burglary of 
money and negotiable securities felon- 
iously extracted from any safe, chest or 
vault, where description is contained in 
the policy, after entry has been effected 
by the use of tools, explosives, chemicals 
or electricity.” In addition the contract 
covers all loss by hold-ups within the 
banking enclosures of any safe, vault or 
check, during any time of the day or 
night. Loss by damage, to money, secur- 
ities, equipment, and office furniture or 
fixtures caused by anyone making or 
attempting to make entry into the prem- 
ises or equipment, is also covered. 
* * * 


Mercantile safe insurance is provided 
for the purpose of protecting against all 
loss of money, securities, and (or) mer- 
chandise, the property of the insured 
feloniously abstracted from within the 
safe or safes described in the policy, 
after entry by burglars through the use 
of tools, electricity, chemicals or ex- 
plosives, directly upon the exterior. Also 
this form covers all loss by damage to 
this property ‘and to the safe or safes, 


furniture, fixtures and premises caused 
by burglarious entry, or attempt at 
entry. 

* * + 
Mercantile burglary insurance, usually 
referred to as “mercantile open stock,” 
has produced a higher loss ratio. This 
insurance is designed to cover loss by 
burglary of merchandise, stolen from the 
premises, by anyone who shall have made 
entry into the premises when not regu- 
larly open for the transaction of busi- 
ness, if entry is made by the use of 
actual force and violence of which there 
are visible marks upon the premises. The 
loss by burglary of money and securities 
from within the assured’s office safe con- 
tained in the premises is covered, if 
entry to the safe is effected by burglars 
by the use of tools or explosives, not 
exceeding 10 percent of the total sum 
insured, nor in excess of $500. Direct 
loss by damage to the merchandise and 
premises (excluding plate glass and any 
lettering on glass) is covered, as is also 
loss to the furniture and fixtures caused 
by an attempt to commit burglary in the 
premises. 

* * * 
Two forms of residence burglary and 
theft insurance are issued. The more 
liberal of the two agrees to indemnify 
the assured for direct loss of household 
and personal property of every descrip- 
tion common in residences generally, and 
of automobiles and motorcycles with 
their fittings and appurtenances, horses, 
vehicles, etc., while contained in private 
stable or garage. The property and 
premises is also protected by damage 
caused by burglars and thieves. Under 
this contract, money and securities are 
covered for amounts not exceeding $50. 
Property belonging to the assured or 
any member of his family permanently 
residing with him, not paying board or 
rent except domestic servants or other 
employes is covered in the policy. All 
of the liberal residence burglary poli- 
cies contain the clause permitting the 
premises to be unoccupied for a period 
of four months without notice. 
The more restricted burglary policy 
offers the same protection with the ex- 
ceptions that losses must be sustained by 
reason of a person or persons making 
forcible and violent entrance into the 
premises or exit therefrom, of which 
force and violence there must be visible 
marks upon the premises. 

*” * cd 


Highway robbery insurance covers the 
loss of money not exceeding $50, watches, 
jewelry, furs, laces and wearing apparel 
from the assured while being worn or 
carried anywhere in the Unitéd States 
or Canada, effected by forcible and vio- 
lent means, but does not cover any loss 
due to pocket picking. This protection 
is granted only in connection with the 
residence policy. 








thereto are not so strict as those apply- 
ing to fire contracts, still no company 
is disposed to do aught that will in- 
fringe upon the legal or moral rights 
of its field staff. The Colorado law is 
very explicit in declaring that all agents 
in that state be given full credit and 
commissions for business located within 
the commonwealth. 


W. B. Joyce Speaks 


Because of the former association of 
Messrs. Mackay and Mackall with the 
National Surety, the position of the com- 
pany toward the new departure is excit- 
ing especial interest. Questioned in the 
matter, President W. B. Joyce in. effect 
said to The National Underwriter: “I am 
an old agency man, my early success was 
obtained in the field and my most active 
sympathy is with the agent, first, last 
and all the time. Nothing will be done 
by the National Surety in conflict with 
such feeling.” 

_ At the recent annual convention of the 
‘National Association of Casualty and 


Surety Agents held at White Sulphur 
Springs, W. Va., the activities of the 
Contractors Service Corporation were 


seriously discussed. 





Commonwealth in New Quarters 


The Commonwealth Casualty Company 
of Philadelphia is now permanently lo- 
cated in the four story brick building at 
204 and 206 South Fourth street, adjoin- 
ing the home office building of the Me- 
chanics. The premises have been com- 
pletely renovated and modernized and 


and the other departments, affording up- 
to-date and expeditious service to bro- 
kers and other patrons; executive offices 
are located on the second floor, the 
agency departments on the third floor 
and the stock rooms on the fourth floor. 
In securing permanent quarters ade- 
quate provision has been made for the 
constantly increasing business of the 
company. 





Inter-state Liability Ready Soon 


The Inter-State Liability, being organ- 
ized with home office at Rock Rapids, Ia., 
will soon be ready to commence busi- 
ness with a paid-up capital of $200,000.00 
and cash surplus of $100,000.00. The 
company will for the present specialize 
in automobile business only, but later 
intends to push a general casualty line. 
The company will be under the same 
management as the Inter-State Auto- 
mobile Insurance Company and the stock 
is being entirely subscribed by the pres- 
ent stockholders of that company which 
is now doing business in Iowa, Minne- 
sota, South Dakota, Nebraska, Kansas 
and Texas, with plans for extension to 
numerous other states the coming sea- 
son. The officers and directors are: N. 
Hampe, president; H. F. Storjohann, vice- 
president; H. T. Hampe, treasurer; E. A. 
Tonne, secretary and general manager; 
Simon Fischer, counsel; J. J, Maloney and 
Cc. W. Bradley. 


H. K. Mansfield, former assistant man- 
ager of the Fidelity & Deposit for Ne- 





specially fitted up for the Commonwealth 





of casualty policies by local representa- 
tives and the payment of commissions 





Casualty. 
The spacious ground floor is utilized 


braska, has resigned to become asso- 
ciated with Martin Brothers & Co., with 
whom he was formerly connected for 


by the business offices of the automobile 


WIDENS AIR COVERAGE 


TRAVELERS TAKES NEW LINES 


Compensation, Life and Accident Pol- 
icies Written—Points That De- 
mand Attention 


The development of aerial naviga- 
tion seems likely to open up a new 
field for insurance in various lines, 
including life, accident, compensation, 
public liability, fire, marine and gen- 
eral transportation hazards. The most 
difficult feature of the situation as it 
now stands is that involving life and 
casualty lines. The Travelers is the 
only company which has undertaken 
such risks so far. The compensation 
line was taken up because of the fact 
that in the majority of states there are 
laws requiring insurance for employes. 
In the development of aircraft em- 
ployes are required to fly and it was 
felt that insurance should, therefore, 
be made available for them. 

The company has also decided to 
write a special form of life insurance 
for a one-year non-renewable term, 
and a. special form of short-term acci- 
dent insurance, somewhat analogous 
to the railroad ticket practice, to cover 
passengers during a definite period or 
a given flight. Liability and property 
damage is written on somewhat the 
same basis as for automobiles, but 
does not cover passengers in the air- 
craft. The Travelers is writing no 
insurance upon balloons in any. form, 
as the gas used so far keeps them out 
of the insurable class. 


Conditions Which Must Be Met 


Several conditions which must be 
met before aircraft insurance is de- 
veloped to the full are outlined in a 
recent issue of the Travelers’ Stand- 
ard. It says: 

The development of ‘aircraft for pri- 
vate and commercial purposes to a point 
presenting conditions fairly capable of 
insurance will require certain things 
which ought to be easily obtained, but 
apparently will not be. Among these 
things we may mention legal regulation 
of landing fields, whether public or pri- 
vate, particularly with respect to prop- 
erly restraining visitors who come to the 
field, either intending to try a short 
flight or simply for the purpose of see- 
ing others do it. Our recent experience 
indicates that visitors are permitted to 
roam all about the field, and that they 
are frequently exposed to the dangers 
(which are little appreciated) due to the 
landing and taking’-off of aircraft. By- 
standers do not appreciate the size of 
the craft nor the power or danger of its 
propeller when in motion. A number of 
accidents have resulted which could 
have been avoided if suitable require- 
ments were made by law for the equip- 
ment of landing fields to which the pub- 
lic is admitted, involving a certain suffi- 
cient space for landing, and a certain 
other definite and guarded space for the 
public which visits the field. Another 
important legal requirement is the proper 
control of flights, to eliminate so far as 
possible unnecessary flights over the 
centers of cities. Under all ordinary 
circumstances those occupying the air 
should be required to pass around cities, 
and landing fields should be limited to 
suburbs where there is no dense popu- 
lation. 


Aviator Greatest Hazard 


By far the greatest element involved 
in the aircraft risk, both from the life 
and casualty standpoint and from the 
fire standpoint, is the aviator himself. 
The safest and best constructed aircraft 
in the world becomes unsafe and highly 
dangerous unless the aviator in control 
is physically, mentally, and morally fit, 
and in every way competent. The con- 
trol of this situation at present is exX- 
ceedingly uncertain. There is no well 
established system for examining and 
licensing aviators. 

Every important city in the country 
should proceed at the earliest possible 
moment to prepare suitable landing 
fields, with due and careful protection 
for the public, particularly during these 
days when this method of transportation 
is looked upon as a Curiosity. States 





several years. 





(CONTINUED ON PAGE 31) 
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Unlimited Automobile Policies 


THE announcement that the Conrt- 
NENTAL CASUALTY has started to write 
unlimited automobile policies in Mis- 
souri because of the iarge verdicts that 
have been awarded in favor of injured 
parties calls attention to the fact that 
there is a big demand today for in- 
creased limits. There is a real demand 
for the unlimited policy and doubtless 
the NationAL WoRKMEN’S COMPENSA- 
TION SERVICE Bureau will soon pass 
legislation so that this policy can be 
written in all states. The ConTINENTAL 


Casuatty is selling this policy at 25 
per cent above the regular automobile 
rate for a policy of $5,000-$10,000. Al- 
most every automobile owner could be 
sold a higher limit policy if the agent 
made the proper presentation at the 
start. Time after time the larger ver- 
dicts have been mentioned. Adjusters 
in settling losses find that the tendency 
is for larger sums to be claimed and 
naturally more paid out by the com- 
panies on the single loss which makes 
a change advisable. 


Difference Is Seen 


THE NATIONAL ASSOCIATION oF IN- 
SURANCE AGENTs has been endeavoring to 
get casualty and surety companies to 
sign a pledge to the effect that re- 
newals belong to the agent, and fur- 
thermore, an effort is being made to 
have the companies recognize the so- 
called territorial rights of agents, 
whereby local resident agents will be 
entitled to a division of commissions 
where the business is secured, for ex- 
ample, in a large city. 

The casualty and surety companies 
are in a different position than the 
fire companies in some respects, es- 
pecially when it comes to contract 
work. Contractors in large cities do 
work all over the country.. They have 
no local interest of a permanent na- 
ture in the work they are doing. They 
simply are employed to do certain 
things in a locality. When the work 
is done they are paid off and that ends 
their relationship with the locality. 
These large contractors require many 
surety bonds, considerable workmen’s 
compensation and liability insurance. 
They are residents of some large city 
and naturally their insurance is han- 
dled by a large city general agency or 
a broker. 

It would probably be a difficult thing 
to get casualty and surety companies 
to agree to allow the local resident 
agent a division of commission on such 
business. The mere fact that the con- 


tractor is operating in his territory is 
an accident. He was the successful 
bidder on a piece of work and has 
taken his men and plant there to do 
it. The local fire agents have be- 
come accustomed to seek a division of 
the commissions because the property 
owned is located in the vicinity and is 
a permanent factor there. 

Big city general agents of casualty 
and surety companies control large 
amounts of business done by the big 
contractors. They take the position 
that they could not enter into a plan 
where the local resident agent would 
share the commissions under circum- 
stances like these. This is not over- 
head writing in the sense that the term 
is used in fire insurance where some 
companies will write insurance on 
property in the territory of the resident 
agent that is located there and right- 
fully belongs to him. In such instances 
if the insurance is controlled by non- 
resident brokers or agents the local 
resident agent is entitled to a division 
of the commissions and he renders 
some service in the countersigning of 
policies. Casualty and surety compa- 
nies can, however, do much to eliminate 
the big city broker who endeavors to 
switch local business away from the 
resident agent by sharp practices in 
the way of misrepresentation, getting 
a refined classification or doing other 
things that are not strictly orthodox. 


Banking and Suretyship 


WHILE surety companies aside from 
their function of writing fidelity bonds are 
in a large measure in the same category 
as banks as their contracts are financial 
guarantees in one form or another, yet 
they do not rigidly conform to established 
Practices in the same degree that banks 
do. Straightforward and careful banking 
is hedged about by certain rules and prac- 
tices that are strictly followed. The 
banker does not deviate from a very rigid 
course. If a banking house does depart 
from the straight and: narrow way it is 
looked upon with suspicion. Its methods 
Savor very greatly of wild cat banking. 
People do not want to trust a bank that 
is stepping aside from established rules 
and is following paths that experience 
has shown the banking fraternity to be 
dangerous. 

The surety companies in writing their 
bonds are really back of the assured finan- 


cially. Yet in the competition for busi- 
ness we find companies step aside from 
established practices. They will waive 
this condition or that. They will be less 
exacting in order to secure business. That 
is the cause of so many surety wrecks 
along the way. They have departed from 
the conservative principles which experi- 
ence has shown to be necessary to suc- 
cess. There are certain rules, practices 
and principles that must be followed by 
surety companies if they expect to grow 
in stature and to become successful. The 
companies that have been longest in the 
business appreciate this necessity. There 
is a straight and narrow course in surety- 
ship the same as banking. Some com- 
panies, however, have traveled far afield 
and are no longer with us. In time the 
public will be just as rigid in its exac- 
tions of surety companies as it is of 
banks. 
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Manager Fred W. Lawson, of the 
London Guarantee & Accident, who 
was slated to speak before the annual 
convention of the National. Associa- 
tion of Insurance Agents at Louisville 
this week, finds that he will be unable 
to attend owing to a very important 
meeting of the National Workmen’s 
Compensation Publicity Bureau in New 
York City, which is considering some 
recent rulings concerning the revenue 
law. Mr. Lawson’s paper will be read 
by his general agent at Louisville. 


The General Accident has issued in- 
vitations to its principal agents in this 
country to help celebrate the 20th an- 
niversary of the establishment of its 
United States branch at a conclave to 
be held in Philadelphia, Oct. 23-25. 
The guests will also be entertained at 
Atlantic City. The first day’s assem- 
blage will be devoted to a reception 


Miller from the head office. Then 
there will be an automobile ride and 
later a dinner in the evening. On Fri- 
day will be a lunch and then the guests 
will be taken to Atlantic City. 


The Chicago branch office of the 
Travelers gave a business promotion 
banquet last week, with W. H. Kolb, 
manager of the life and accident de- 
partment, as toastmaster. All the 
various departments were represented, 
H Armstrong, assistant superin- 
tendent of agencies; J. R. Lacy, assist- 
ant secretary of the accident depart- 
ment; Dudley Gray, superintendent of 
the business extension bureau, and 
Elmer E. Johnson, Jr., field assistant 
in the liability department, were pres- 
ent from the home office. L. J. Kempf, 
manager of the liability department, 
and E. I. Fiery, assistant manager, 
spoke, as did a number of the business 
producers. Fred W. Moore, of Moore, 
Case, Lyman & Hubbard, which repre- 
sents the Travelers in its life depart- 
ment, was on the program. 


M. J. Blitz of Fort Wayne, Ind., 
district manager of the Preferred Ac- 
cident and general agent of the Hart- 
ford Accident & Indemnity for 13 
counties in northern Indiana, is mak- 
ing a big record this year. Mr. Blitz 
has represented the Preferred Accident 
for 24 years and is one of the com- 
pany’s consistent producers. He ranked 
third in the entire United States for 
1918 and stands fourth for this year 
for personal productions of new busi- 
ness. Mr. Blitz has represented the 
Hartford Accident since its organiza- 
tion, being one of the company’s first 
general agents. He now has 51 agents 
in 13 counties in the northern part of 
Indiana, and his agency gives the com- 
pany about one-fourth of its entire In- 
diana premiums. 


George M. Masters, accountant and 
office manager of the Joseph C. Ad- 
derly Corporation of Chicago, man- 
ager of a number of mutuals, has been 
granted a leave of absence for sixty 
days to recover his’ health. Mr. 
Masters has been going at a fast clip 
for the past five months and now finds 
it necessary to get a complete rest. 
The business of the Adderly mutuals 
has grown enormously during recent 
years and Mr. Masters has been going 
after things rather strenuously. 


A. H. Connolly to Aetna 


SAN FRANCISCO, CAL., Oct. 15.—Ar- 
thur H. Connolly has resigned as bonding 
manager for the Maryland Casualty at 
San Francisco after nine years’ service 
to become resident special agent for the 
Aetna Life and affiliated companies in 
cithe San Joaquin valley, with head- 
quarters at Fresno. 





given by General Manager F. Norie-! 


Extent of Burglary 
Companies’ Liability 




















Question—We have before us a mer- 
cantile open stock policy of burglary 
insurance, in the insuring clause of 
which we find a provision whereby cov- 
erage is granted against loss by the 
felonious taking of property from 
within the premises, by any person or 
persons who have made entry into the 
premises at any time during the day or 
night, when the premises are not ac- 
tually open for the transaction of busi- 
ness, by the use of actual force and 
violence, of which there shall be visible 
marks made by tools or explosives 
upon the premises at the place of such 
entry. Can you advise us if this provi- 
sion is in the open stock burglary pol- 
icies of all companies? Is it the intent 
under such a policy ‘to cover robbery 
where entrance is effected by the use 
of a duplicate or skeleton key? Or 
where an opening has been negligently 
left unfastened? Or where a person 
secretes himself on the premises while 
open for business and commits the 
robbery during the night, leaving the 
premises open? We will appreciate it 
very much is you can give us the in- 
formation requested, as we have had 
quite an argument with the agent of 
another company over the coverage 
granted under open stock policies. 
#2 2 


Answer—It is not the intent of a 
mercantile open stock policy to cover 
where robbery occurs, ‘where there are 
no visible marks of entry left by the 
thieves. Formerly companies covered 
against both robbery and theft, but 
the loss record was extremely high. 
The companies now require the own- 
ers of property to safeguard their 
premises in every way. Some property 
Owners complain that the burglary 
companies seem to want every insured 
risk to be barricaded like a jail. It is 
a fact that nowadays companies will 
not write business on a risk that is 
not well protected. 

If the burglary companies were to 
cover, whether visible marks of the 
entry of the robbers were left or not, 
it would .mean that there would be 
many “inside jobs” done. As the in- 
suring clause now stands, it is assumed 
that the risk is so well protected that 
it is not possible for entrance to be 
gained through the use of a skeleton 
key, that there are no openings through 
which the robbers could pass unno- 
ticed; and that such an efficient watch- 
man service is maintained, that it is 
not possible for openings to be left 
negligently unfastened or for a person 
to secrete himself on the premises un- 
til after business hours. If any of 
these things occur, the assured is re- 
sponsible and the insurance company 
cannot be called upon to make pay- 
ment. A strict interpretation of the 
present burglary contract relieves the 
burglary companies from any liability 
through a loss of this character. 


Cleveland Casualty Conference 


CLEVELAND, O., Oct. 14.—At the regu- 
lar monthly meeting of the Cleveland 
Casualty Conference it was decided to 
establish a publicity or educational serv- 
ice to policyholders in regard to the pre- 
vention of diseases common to the winter 
season. A committee was appointed to 
prepare suitable matter for this pur- 
pose, giving special attention to influ- 
enza, and this will be distributed among 
the policyholders. 

A representative of the National Asso- 
ciation outlined the plans of that body, 
with the result that the Cleveland Con- 
ference has arranged to co-operate ac- 
tively with the national committee in 
crganizing iocal conferences in Buffalo, 
Rochester and Chicago. 

Applications from several agents for 
membership were approved and two new 
applications were presented. The’ con- 


ference now has the largest membership 





in its history. 
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WORKMEN'S COMPENSATION 








HARDISON WANTS RATES CUT 





Report Prepared by Former Massa- 
chusetts Commissioner Urges 10 
Percent Reduction 





BOSTON, MASS., Oct. 14.—Com- 
panies doing compensation business 
in Massachusetts are ‘criticised for 
high rates in the sixty-fourth annual 
report of the Massachusetts depart- 
ment, signed by Former Commissioner 
Hardison. Mr. Hardison recommends 
an average reduction of 10 percent in 
rates, which he says would not be far 
out of the way. He says that the busi- 
ness written in 1917 by the stock 
companies showed a loss ratio of only 
50 percent, and the average stock com- 
pany expense ratio was less than 37 
percent. 

Commenting on these figures, he 
says further: 

Consequently, the companies needed on 
the average to pay compensation losses 
and expenses only 87 percent of the pre- 
miums charged. These two schedules 
show that at least part of the year 1917 
and the entire year 1918 resulted in a 
profit to the insurance companies larger 
than can fairly be approved. It should 
be said, however, that when the rates 
were revised in 1917 it was intended that 
they should be adequate, but, owing to 
various unforeseen causes favoring the 
insurance companies, these rates have re- 
sulted in profits larger than any rate- 
making board would knowingly provide 
for. The increase is caused by higher 
wages due to the war and large pay- 
ments for overtime work, while, on the 
other hand, there has been no propor- 
tionate increase in benefits to injured 
workmen, or in expenses, or in frequency 
or severity of accidents. 

This excess of premiums over losses 
and expenses points to the conclusion 
that rates should be reduced by the in- 
surance companies in the immediate fu- 





ture, notwithstanding the fact that the 
legislature has increased weekly benefits 
to injured workmen in cases of total and 
partial disability; that the schedule and 
experience rating plans are now on the 
average reducing rates, and that the ex- 
penses of doing business will probably 
show an increase during the coming year. 
These factors will probably reduce the 
companies’ gains from underwriting, but 
will not be of sufficient weight to over- 
balance the necessity of a reduction in 
rates in this commonwealth. While it is 
expected that a countrywide revision of 
rates will be made within the next six 
months, in fairness to Massachusetts em- 
ployers a revision should be made here 
at once, 





STATEMENT ON RATE RAISES 





Milwaukee Agents Claim That Their 
Position in Matter Has Been 
Misrepresented 





MILWAUKEE, WIS., Oct. 14.—Re- 
cent reports issued at Madison con- 
cerning the authorization of an increase 
of about 11.4 percent in compen- 
sation rates, are subjected to excep- 
tions by agents of stock companies at 
Milwaukee, who claim their position in 
the matter was not published in its 
proper light. To obviate any misap- 
prehension that may have been created 
by the report from Madison, the Mil- 
waukee agents have issued the follow- 
ing statement: ; 

An increase of approximately 11.4 per- 
cent in compensation rates has been 
authorized by the compensation insur- 
ance board, following a hearing on the 
application by companies to increase 
rates 20 percent. The increase was asked 
following the adoption of amendments to 
the workmen’s compensation act and 
was based on the increased benefits. 

This year the compensation act was 
again amended to take effect on Sept. 1, 





1919, further and materially increasing 
benefits to injured employes, and an in- 
crease of 20 percent in rates was rec- 
ommended to the Wisconsin Compensa- 
tion Insurance Board, but a protest 
against so great an increase being filed 
was made by the so called bureau or 
stock companies. 

A hearing was ordered by the board. 
Before this hearing a meeting of all 
compensation companies was held in Mil- 
waukee, at which time all of the compa- 
nies, except one of the largest of the 
Wisconsin mutuals, agreed to an increase 
of 11 percent. At the hearing before the 
board the stock companies contended 
that the increase of 20 percent was un- 
warranted, while the same mutual com- 
pany, which would not agree to the 11 
percent increase at the Milwaukee meet- 
ing, insisted that an increase of 17.4 per- 
cent should be charged. 

The final result was that the increase 
was fixed by the board at 11.4 percent, 
as strongly recommended by the stock 
companies and all except one of the 
large Wisconsin mutuals. 





New Chairman in Virginia 

RICHMOND, VA., Cct. 14.—In order to 
resume his professional duties at Wash- 
inton and Lee University, Dr. R. H. 
Tucker, chairman of the Virginia Indus- 
trial Commission, which administers the 
workmen’s compensation act, resigned 
last week. He was succeeded by Major 
Richard F. Beirne, newspaper editor and 
publisher of Covington, Va. Major Beirne 
saw active service overseas in the artil- 
lery branch of the American army. He 
was with the Associated Press for sev- 
eral years, being in charge of the office 
at Louisville when he decided to return 
to Virginia and run a paper himself. 


Plan to Handle Missouri Business 


ST. LOUIS, MO., Oct. 14—With present 
litigation virtually certain to tie up the 
operation: of the Workmen’s Compensa- 
tion Act, insurance companies operating 
in Missouri are making plans to protect 
themselves after Nov. 1, the date the law 
is scheduled to go into effect. The most 
logical plan, which is said to have been 
approved by the larger companies, is to 
continue writing liability insurance for 
the employers, with an indorsement that 
the policy was meant also to cover work- 





men’s compensation insurance. Under 
this plan releases will be taken under 
compensation with $1 added for liability. 
No intimation of the rates to be charged 
is available. 

Attorneys for employers are now pre- 
senting evidence to Referee Dunn at 
Jefferson City to make permanent a tem- 
porary injunction granted recently te 
prevent a referendum on the act. 





Want Fund Self-Supporting 


COLUMBUS, O., Oct. i4—The Ohio 
Legislative Economy Committee is seek- 
ing to make the workmen’s compensa- 
tion fund self-supporting by diverting 
the interest earned by the fund to the 
maintenance of the compensation section 
of the Industrial Commission. 





City Seeks Compensation Coverage 


GALVESTCN, TEX., Oct. 14—The city 
of Galveston plans to take out work- 
men’s compensation insurance for all 
officials and employes of the municipal 
government, which will provide compen- 
sation in case of partial or total disabil- 
ity or death. The city commission has 
instructed the city attorney to draw up 
such a proposition in the form of an 
amendment to the city charter and pre- 
sent it to the voters at the coming char- 
ter election. 


Will Broaden Their Scope 


The Associated Companies, which is 
composed of ten casualty companies to 
write hazardous workmen’s compensa- 
tion risks, will broaden its scope to 
include virtually all losses now on the 
prohibited list of the companies. The 
Travelers and Travelers Indemnity retire 
from the organization Nov. 24 and then 
the United States Casualty and United 
States Fidelity & Guaranty will take 
their places. Herbert M. Wilson on Nov. 
25 will take charge as general manager 
and F. W. Lloyd as secretary-treasurer. 


Indiana Bars Three Companies 


INDIANAPOLIS, IND., Oct. 14—The In- 
diana industrial board has revoked its 
approval of policy forms of the Employ- 
ers Indemnity of Kansas City, the Geor- 
gia Casualty and the Amsterdam Casu- 
alty. This action bars the companies 
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A TOWER OF STRENGTH 





TOTAL RESOURCES 
OVER $17,000,000.00 


SURETY 
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from the state and is the first exercise 
of additional powers conferred on the 
board by the 1919 legislature. The com- 
plaint is that the companies did not pay 
compensatiom claims as promptly as re- 
quired. 


Bradley Texas Branch Manager 


DALLAS, TEX., Oct. 14—J. C. Bradley 
has been made manager of the Texas 
branch of the National Workmen’s Com- 
pensation Service Bureau. He makes his 
offices in DaHas. 


Would Repeal North Dakota Law 


FARGO, N. D., Oct. 14—In anticipation 
of a call for a special session of the 
North Dakota state legislature, Justice 
J. E. Robinson of the state supreme 
court has issued a letter advising mem- 
bers of the assembly to repeal the work- 
men’s compensation act passed by the 
last legislature. Justice Robinson holds 
that the act is unconstitutional, which 
is important in view of the fact that 





he is one of the five justices of the North 
Dakota supreme court who will pass on 
the constitutionality of that act. 

In his letter, Justice Robinson pro- 


i poses “An act repealing as unconstitu- 


tional the drastic workmen’s compensa- 
tion or accidental wage earners’ insur- 
ance act, and substituting for it a con- 
stitutional act of uniform application to 
each and every class of employment that 
is really hazardous, with just and rea- 
sonable premium rates to be fixed by the 
lawmakers themselves and not by any 
high priced nonresident or bureau.” 





Wolfe in Temporary Charge 
S. H. Wolfe, the well known actuary, 
has been appointed general manager pro- 
tem of the National Council on Work- 
men’s Compensation Insurance in order 
that the work may go ahead. Mr. Wolfe 
will hold the office until some one can 
be secured to take charge of the organi- 
zation. Charles H. Holland of the Royal 
Indemnity is chairman of the governing 

committee of the National Council. 








ACCIDENT AND HEALTH 














LESSONS FROM ACCIDENTS 


President Dryden of the Prudential 
Draws Some Deductions From 
the Company’s Experience 


President Forrest F. Dryden of the 
Prudential makés some comment on 
the accident deaths of that institution 
that make good reading for the solici- 
tor. He says: 


By running through our accident charts 
we can tell that in any given year about 
three times as many men as women will 
be killed -by accident in the United States. 
More women will die from burns—the 
only sort of accident which claims a 
larger proportion of women—but five 
times as many men will be killed on the 
railroads. Five men will drown for 
every woman, and fourteen times as 
many will be kicked to death by mules, 
or killed by other animals. Almost as 
many women as men are killed by eat- 
ing poisoned food; but, with the excep- 
tion of burns, already noted, women are 
much safer from every sort of accident. 
Forty-one men starved to death in this 
land of plenty in 1915, and nineteen 
women. Nineteen hundred men were 
killed by firearms, and only 297 women; 
and even the heavens seem somehow to 
be upon the side of the gentler sex, for 
men are more often struck by lightning 
than women, the figures for 1915 being 
284 and 44, respectively. 


Deaths of Children 


The same charts show the amazing 
decrease in deaths from boiler explo- 
sions, following the.introduction of reg- 
ular government inspection of boilers. 
But as one cause of accident diminishes 
Something else arises to take its place. 
We are killing fewer folk in boiler ex- 
Plosions, and an infinitely larger num- 
ber by automobiles. Indeed, the increase 
in deaths from automobiles is the one 
most alarming fact in insurance statis- 
tics today. From 1914 to 1917 the death 
rate per 100,000 among our own policy- 
helders rose from 4 to 9.6—a 140 percent 
increase; and the records of every large 
city showed a curve that shot up alarm- 
ingly. 

Deaths to Children 


The largest percentage of the deaths 
is among boys under 15 years of age, and 
girls under 10. More boys are killed 
than girls, more men than women, 
though these figures are likely to change 
as driving by women becomes more com- 
mon. But every added machine on the 
highway means an added accident lia- 
bility. 

If the records by cities be taken, one 
eens runs most danger on the 
aoc of Los Angeles, Detroit, San 

Tancisco or Newark. It is safer to 
— the street in New York than in 
ee or St. Louis; safer in Boston 
eat in Cleveland; and safest of all in 
ns more. The record of the last named 
met is best both according to the expe- 
ag of our company and that of other 
da. ge insurance companies. But the 
etd in every large city is far greater 
he mn it ought to be; and while traffic 

Bulation has already begun to show 





results in bending the curve down a lit- 
tle, the menace continues to be very real. 





Preferred Accident’s Increase 


The business of the Preferred Acci- 
dent for the past five months has shown 
a gain of more than 100 percent over the 
corresponding period last year. The 
business for September was 2% times as 
large as for the same month of 1918. 





Aetna Launches Big Contest 


The accident and health department 
of the Aetna Life has launched an in- 
tensive drive for new business under the 
direction of Special Agent R. B. Hall, 
who has arranged contests all over the 
country. In addition to the “Harvest 
Bonus” offered by the home office for all 
accident and health business written up 
to December, liberal prizes are included 
for those qualifying in the accident and 
health contests. 

Among the agencies competing on a 
large scale are the Lansing, Washington, 
Baltimore and Reading agencies, in con- 
test with one another. The Seattle, Wis- 
consin and Michigan territories are com- 
peting with one another for the greatest 
amount of business, while the Brooklyn 
branch office and the Fifth avenue 
branch office are in hot contest. In addi- 
tion, General Agent Keffer of Scranton 
and other agencies are conducting indi- 
vidual drives. 


Condemn Proposed Compulsory Law 

The Northwestern Ohio Medical Asso- 
ciation, attended by 200 physicians and 
held at Van Wert, O., Oct. 10, condemned 
the proposed compulsory state health in- 
surance law. Dr. A. S. McKettrick, of 
Kenton, is president, and Dr. W. C. Fay, 
of Bellefontaine, secretary, of the or- 
ganization. 


PLATE GLASS MAKERS 
GET BACK INTO STRIDE 


(CONTINUED FROM PAGE 25) 

for some time been an acute shortage 
of large lights. This became so seri- 
ous that some time ago it was neces- 
sary for the companies to embody a 
clause in the plate glass policy pro- 
viding that in the event of the com- 
pany’s inability to replace the broken 
plate with a light of the same size, the 
assured would consent to having broken 
plates replaced with two smaller plates. 
This arrangement was never satisfac- 
tory, particularly to the larger mer- 
chants, and the plate glass companies 
have been very anxious to get back 
on the old basis of replacing with the 
same size plate broken. 


Automobile Business Big Factor 





Pittsburgh manufacturers say that 
one of the principal clauses of a short- 
age in large plates is the great amount 
of glass being used by automobile 
manufacturers. Today there are ten 
times as many enclosed cars being 
manufactured as there were five years 
ago. These sedans and limousines are 


all equipped with expensive plate glass. 
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laneous Burglary 
Surplus to 

Assets Capital Policyholders 

$1,780,412.00 $500;000.00 $1,402,255.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 


Home Office:-—CHICAGO, Ill. 








W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
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LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 


Capital, $300,000.00 
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Money-Making Contracts 
Growth Unsurpassed 


For Good Agents 









CAPITAL ONE MILLION DCLLARS 
Emory H. English, President ; Joel Tuttle, Secretary 
HOME OFFICE: 715 Locust St., DES MOINES 
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Semi-Annual Statement, June 30, 191 


Admpittad Asepte...........cesescssiesecsseserscesecsencceee oes SL STB, 

Liabilities and Reserves...............sseeeeees akecdeccecansa -» 172,180.93 
Paid Up Capital..........sssesseeees secéncanetedic peccccccccccces 1,000,008.00 
DUG: = h5. da cseccidascecicsiindccss dees cecbhaadihes ddoatibeadda - 401,301.82 





$1,016,800.00 in Approved Securities on Deposit with Insurance Department ef lowa 
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W. R. Sanders, General Mgr. . 


1362 INSURANCE EXCHANGE 
Citizens Nat’! Bank Bldg., CINCINNATI, OHIO 
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The Lion Bonding and Surety Company of Omaha 


Capital and Surplus . - : $750,000.00 


I have just written to a friend,— 


‘In the management of The Lion, I have two ideals,— 
one, to keep the assets of the Company sound, and the 
other, to give the public a fair deal”. This program 
ought to appeal to the Agent who is wise. The Lion 
has a premium income of a Million a year, and is in 
the arena for keeps. With these things to recommend 
us, you should write for an agency. We write practic- 
ally all lines. 


ay 


E.R.Gurney President 


j 





WE DON'T WANT MUCH 
JUST THE LION'S SHARE 
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Every car that is manufactured has a 
windshield. The windshield must be 
of strong durable glass of a superior 
quality. An idea of the amount of 
glass being used by automobile manu- 
facturers may be obtained from a con- 
sideration of the statement that the 
Ford Motor Company uses 20,000 feet 
of glass a day in the manufacture of 
automobiles. The automobile industry 
is enjoying the greatest prosperity in 
its history and all motor companies 
are making a steady call for plate glass. 
Plate glass in smaller sizes is being. 
used more generally for various pur- 
poses, such as glass top desks, shelves, 
and in various ways at hospitals. The 
sale of the small sizes is profitable and 
the plate glass manufacturing compa- 
nies have been turning their attention 
chiefly to the production of smaller 
plate during the last year. 


Many Big Plates Cut Up 


Because of the inactivity in building 
there have been fewer calls for large 
plates and owing to this combination of 
circumstances, there have been fewer of 
the larger sizes produced. Often during 





the last year big plates have been made 
only to be cut up into smaller sizes when 
the orders began to come in. Most plate 
glass is originally produced in large sizes 
and then cut into smaller sections. If 
the large plate is perfect, it is kept in- 
tact, but labor conditions have been such 
that there has been considerable poor 
workmanship in the plate glass facto- 
ries. It was necessary to cut up many 
big plates into smaller sizes because of 
defects found. 

Manufacturers say that there will be 
little change in the situation until Jan. 1, 
There is no indication of any increase in 
prices. The top figure has been reached, 
it is stated in Pittsburgh. From now on, 
the supply will begin to more nearly 
equal the demand. A number of new fur- 
naces have already been opened in the 
Pennsylvania fields and the factories are 
getting squared away for big production. 
Unfortunately, the scarcity in large 
plates will continue until building re- 
vives. Big plates are needed principally 
when new _industrial and mercantile 
buildings are being erected and during 
the present inactivity there is, the man- 
ufacturers argue, no particular reason 
for producing the normal quantity of 
large plates. Until general building re- 
sumes, therefore, it will remain difficult 
for the companies to secure big plates 
for replacements. 
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Cas. L. Nicholson, President 


Harry R. Wood, Secretary 
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DEPOSITOKY, FIDELITY JUDICIAL; OFFICIAL and 
WAREHOUSE BONDS MISCELLANEOUS 
PLATE GLASS and BANK BURGLARY INSURANCE | 
Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 , 
Covers every disease and every accident. 
eral commission paid to live producers. 
Central Business Men’s Association, 
H. 6: ROYER, Pres Westminster Bidz. 
C. GO. PAULEY, Secy. & Treas. CHICAGO, ELL. 
— ————ps sens ae © 


fj Federal Savings ‘and Insurance Co. § 


FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 
Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest Yea. 
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WHAT IS IT LIKE? 


OU may haveasystem of soliciting, or you 

Y may not, but in either case it would be 

a good thing for you to know what The 
Systematic Salesmanship Outfit is like. 


If you have no system it will give you a good 
one. If you have one worked out, it will pro- 
vide you with an outfit that will make it easier. 


It will cost nothing and brings no obligation 
to find out what the system is. Just write 
for a descriptive circular to 


The National Underwriter Co. 
1362 Insurance Exchange 
Chicago 




















COMPLAIN OF BOND METHODS 





Dallas Business Men Make Charge of 
“Grafting” in Letters to Texas 
Department 





DALLAS, TEX., Oct. 14—The Dal- 
las Business Exchange has made a 
loud wail to the Texas department over 
the methods employed by bonding 
companies and accuses them of graft- 
ing. The reply was that the commis- 
sioner has no jurisdiction over the mat- 
ter and that to change the system the 
legislature will have to enact a law 
prohibiting bonding companies from 
writing policy contracts in their pres- 
ent form. 

In the letter of complaint the Busi- 
ness Exchange says the bonding com- 
pany assumes no risk whatever, but 
collects a fat premium; that its printed 
contracts stipulate that the company 
shall be fully indemnified in the event 
of any loss on the bond written. This 
is contrasted to the fire and life con- 
tracts and branded as absurd, argument 
being made that the average loss ratio 
should be considered in writing bonds. 
There would be no fire or life busi- 
ness, asserts the letter, if, after the 
payment of a $5,000 loss, the assured 
would have to return the $5,000 to the 
company. The same should be true 
of bonding companies. 

Deputy Commissioner Johnson in his 
reply says: 

“The bond issued by the bonding 
company is purely a matter of contract 
between the company and the person 
for whom the bond is made, and I 
know of nothing in the law which com- 
pels the person to whom the bond is 
offered to accept the same unless he 
is satisfied with the form of contract.” 





Can Use Government Bonds 


The section of surety bonds of the 
Treasury Department at Washington has 
given notice that the department has 
prescribed rules and regulations under 
which Liberty or other United States 
bonds may be taken by the government 
in lieu of other securities to guarantee 
the performance of contracts or the 
faithful discharge of public duty. The 
circular giving the rules is No. 154. 


Kansas Surety Men Organize 


TOPEKA, KAN., Oct. 14—Surety agents 
of Kansas organized a statewide asso- 
ciation in Topeka last week. The per- 
manent organization will be effected Oct. 
25, when the surety men meet again in 
Topeka. Officers elected for the first 
year are: F. E. Whitney, Grove Indem- 
nity, Topeka, president; I. J. Talbot, Na- 
tional Surety, secretary; R. E. Valentine, 





EXPECT BIG YEAR IN KANSAS 





Road and Bridge Construction Will 
Boost Surety Bond Business 


There, Agents Believe 





TOPEKA, Kans., Oct. 14.—Surety 
agents are expecting a record business 
year in Kansas this season, due largely 
to road and bridge construction. Kan- 
sas, which for years has stuck stolidly 
to dirt roads, has shoved the throttle 
into high gear in the last twelve 
months, and between $40,000,000 and 
$50,000,000 worth of road_ building 
contracts have been let: or bids have 
been asked for in Kansas counties. 
And every contractor that lands a bid 
is a customer for some surety. com- 
pany. 

“This is the best season in years, 
probably in the history of the state, 
for the surety agent,” said F, E. Whit- 
ney, president of the new organiza- 
tion of surety men. “With the 
$40,000,000 worth of road and bridge 
construction under way in the state, 
and an unusual number of new county 
buildings and school houses being 
erected, some few of the boys are 
making good money without even 
going out and looking for business. It 
just comes in.” 

Kansas municipalities have come 
out of the slump caused by the war, as 
shown by the bond registration with 
Fred Knapp, state auditor. Bonds 
registered last month totaled $1,350,- 
000, more than the total amount reg- 
istered in the same month in both 1917 
and 1918. 





Deputy Sheriff’s Bonds 


A number of Chicago surety men have 
been doing a large business writing 
deputy sheriff’s bonds as a result of the 
steel strike. Some of the steel com- 
panies are employing deputy sheriffs to 
protect their plants. The rate for these 
bonds is $15. 





Casualty Notes 


The Employers’ Mutual Liability of 
Wausau, Wis., has been admitted to Min- 
nesota. 


Alex S. A. Stork, who served as acting 
chief engineer‘for the Continental Casu- 
alty during the war and formerly was 
connected with the Illinois branch of the 
National Workmen’s Compensation Serv- 
ice Bureau, has been appointed enter 
engineer for the Liberty Mutual of Chi- 
cago. ’ E 

F. W. Hoffrogge, assistant BUD Cr Ne 
tendent of the casualty department of t , 
New Amsterdam, and S. S, Thomas, ~ 
perintendent of the burglary departmen ® 
stopped in Omaha last week enroute . 
California, where they will spen 





Lion Bonding & Surety, treasurer. 








couple of weeks before returning to New 
York. 
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submit proposition. 





ATTENTION 


Men of ability 
in Health and Accident 
SALESMANSHIP! 


Some excellent districts open for real pro- 
ducers in several central States. Business 
better than ever before known. Let us 


INTER-OCEAN CASUALTY 
COMPANY, 


Cincinnati, Ohio 


( J. W. Scherr, President, W.G. Alpaugh, Secretary. 




















penholder. 


“ber sac. 


THE 
JIFFY 
PEN 


The word “Jiffy” de- 
notesspeed andaction. 
The shape and bal- 
ance resembles the dip 
It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 


Senu ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, 


Iowa 








he refers to a field 





: ieaite Chains 


CLAIM SUPERVISION 
The busy claim executive spe te 8 “oe bo es 
ee mp 
eciently handled without further cuperviaen. 
R. L. NASE 
_., Adjuster for Casualty Companies 
liability, 1109-10 Mutual Bldg. Territory 
tion Richmond, Va. Virginia 


and | 
No. Carolina 








respondence.” 


pany; 


A recent issue of the Casualty 
Review contained an. article, 
“Coaxing Commissions by Cor-: 


It gave some sample letters 
that had been used successfully. 
Regarding this article, Ben Lee, 
a Kansas agent, wrote his com- 


“I certainly appreciate the Casu- 
alty Review you send me. I have 
gotten some good stuff from it. 

ave sent out some letters 
copied from it and have secured 
good results therefrom.” 


THE CASUALTY REVIEW 
1362 Insurance Exchange 
Send 10 cents for sample copy or 


one dollar for a year’s subscription. 


Chicago 





ee 





i 








PROSPECT CARDS for the accident and 
rance solicitors who work systemat- 
j Maly and successfully. Send for samples and 
] ption of cabinet and pocket case. 


; THE NATIONAL UNDERWRITER 
~ 1362 Insurance Exchange - CHICAGO 











AIRCRAFT COVERAGE WIDENED 


: (CONTINUED FROM PAGE 26) 
should pass laws protecting the innocent 
population from an unknown exposure 
due to unnecessary flights over dense 
centers of population, and particularly 
due to exhibition work and “stunting” 
under conditions which are so terribly 
unsafe that the revolver which isn’t 
loaded constitutes a trivial exposure in 
comparison. 

The hazard of flying as it affects the 
person on the street, in his workplace, 
or in his home, is far greater than is 
generally understood. We hear of acci- 
dents once in a while, but they do not 
impress themselves upon us. We hear 
of things being dropped from airplanes. 
We hear of injuries to buildings, trees, 
crops, animals, and persons, without pay- 
ing much attention to them, unless the 
affair amounts to a catastrophe; but it 
is an absolute fact that every man over 
whose head an aircraft passes is momen- 
tarily in danger; and although that dan- 
ger cannot be wholly avoided, it can be 
materially lessened by sane and reason- 
able legislation which will be helpful in 
the development of aircraft and wel- 
comed as a measure of safety by the 
people. 


“Fire prevention week” in Spokane 


; Was opened with a demonstration by 





the Boy Scout firemen. The Spokane 
plan by which Boy Scouts are trained in 
fire prevention week has been eminently 
successful and promises to have a wide- 
spread vogue throughout the nation. 





STATEMENT OF THE OWNERSHIP, 
MANAGEMENT, CIRCULATION, ETC., 
REQUIRED BY THE ACT OF CON- 
GRESS OF AUGUST 24, 1912 

Of The National Underwriter, published 

weekly at Chicago, Ill., for October 1, 


1919. 
State of Illinois, i 88 

County of Cook. . 

Before me, a Notary Public, in and for 
the State and county aforesaid, person- 
ally appeared John F. Wohlgemuth, who, 
having been duly sworn according to 
law, deposes and says that he is the 
business manager of The National Un- 
derwriter, and that the following is, to 
the best of his knowledge and belief, 
a true statement of the ownership, man- 
agement (and, if a daily paper, the cir- 
culation), etc., of the aforesaid publica- 
tion for the date shown in the above 
caption, required by the Act of August 
24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the 
reverse of this form, to-wit: 

1. That the names and addresses of 
the publisher, editor, managing editor, 
and business managers are: 

Publisher, The National Underwriter 
Company, Chicago, Ill. 

Associate Editors, C. W. Van Beynum, 
H, J. Burridge, of Chicago, Ill. 

Managing Editor, C. M. Cartwright, 
Evanston, Ill 

Business Manager, John: F. Wohlge- 
muth, secretary, Hinsdale, II. 

2. That the owners are: (Give names 
and addresses of individual owners, or, 
if a corporation, give its name and the 
names and addresses of stockholders 
owning or holding 1 percent or more of 
the total amount of stock.) The National 
Underwriter Company, Cincinnati, Chi- 
cago, New York; E. J. Wohlgemuth, 
Cincinnati, Ohio; John F. Wohlgemuth, 
Hinsdale, Ill.; C. M. Cartwright, Evans- 
ton, Ill.; H. M. Digins, Cincinnati; Ohio: 
W. S. Crawford, New York, N. Y.; Hazel 
W. Branta, Chicago, Ill.; J. E. Dunne (3 
shares), Chicago, Ill.; Mrs. J. E. Dunne 
(3 shares), Chicago, Ill. 

3. That the known bondholders, mort- 
gagees, and other security holders own- 
ing or holding 1 percent or more of 
total amount of bonks, mortgages, or 
other securities are: (If there are none, 
so state.) None. 

4. That the two paragraphs next 
above, giving the names of the owners, 
stockholders, and security holders, if 
any, contain not only the list of stock- 
holders and security holders as they 
appear upon the books of the company, 
but also, in cases where the stockholder 
or security holder appears upon the 
books of the company as trustee or in 
any other fiduciary relation, the name of 
the person or corporation for whom such 
trustee is acting, is given; also that the 
said two paragraphs contain statements 
embracing the affiiant’s full knowledge 
and belief as to the circumstances and 
cecenditions under which stockholders and 
security holders who do not appear upon 
the books of the company as trustees, 
hold stock and securities in a capacity 
other than that of a bona fide owner; 
and this affiant has no reason to believe 
that any other person, association, or 
corporation has any interest, direct or 
indirect, with the said stock, bonds, or 
other securities than as so stated by 
him. 

John F. Wohlgemuth, 
Secretary. 

Sworn to and subscribed before me 
this 13th day of October, 1919. 

P. J. V. McKian,’ 
(Seal) Notary Public. 

My commission expires December 2, 

1910. 





Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines” 
Agents Wanted in U'noccupied Territory. 


‘aR R RRR ERR RRR RRR RRR RE eee 


“$2,500 FOR $1.00” 


Today See, Write or Phone 


R.W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President = General Offices, Chicago, III. 

















Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 
General Agents 


STATE AGENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 
CRAIG BELK & CO. FERGUSON & HARRIS 


Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 
STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 

















The Fidelity and Casualty Company of New York 


92 Liberty Street, New York, N. Y. 
SEMI-ANNUAL STATEMENT JUNE 30, 1919 





dadbdvcdbedaddectqdddccdadncddecnendheWstinetatateushocabadersecedess itieeneusates 1 72 
Liabilities ............. deseee jondacee déducsks edaducedinaccackeunsudesddnses getncebedaas ep ne 
Surplus over all linbilities............ccccccccccccsccsccccscescsccccccccccccsececcccese 24200888 
Losses paid to Jume 30, 1919............cccceeeescrenscnecceeeeseerereesseeeseseeneseees 68,667,495.03 

The Company’s Lines: Fidelity, Surety, Accident, Health, Disability, Burglary, Robbery, Larceny, 
Theft, Plate Glass, Druggists’ Ldability, Owners’ and Tenants’ Liability, Employers’ Liability, Public 
Liability, Steam Boiler, Fly Wheel, Workmen’s Compensation, Automobile (Liability, Property Damage 


and Collision), Physicians’ Liability, Teams’ Liability. 


THE HOOD AGENCY, Inc: 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Shsety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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LOSSES OF THE PAST WEEK 
(CONTINUED FROM PAGE 24) 
caused a 75 percent loss to the Ideal Spin- 
ning Company, 355-57 N. Union Park 

Place. Insurance involved $22,500. 
sd s s 
Kansas City, Kans., Oct. 1—Fire, orig- 


inating from an overheated mixer, caused, 


a 10 percent loss to $40,000 insurance. 
The North Mill Building and Cleaning 
House, owned by The Southern Milling 
Company, Inc., 18th street and Kansas 
avenue, is the property covered. 

. Sd + 


Green Lake, Wis., Oct. 7—The summer 
residence and outbuildings of M. Francis 
Nelson of Chicago, on the shore of Green 
lake, was almost totally destroyed by 
fire of unknown origin with an estimated 
loss of nearly $100,000. The home con- 
tained sixty rooms and was built in 1897 





by the late Edward Morris, Chicago 
packer, and during the past summer had 
been remodeled and enlarged at a cost 
of $30,000. 

s * * 

Marshfield, Wis., Oct. 8—The Upham 
Mfg. Co., lumber manufacturer, sustained 
an estimated loss of $40,000 by fire in 
its planing mill, yard and warehouse. 
The big sawmill and main factory build- 
ings were saved. The blaze originated 
in the boxing of transmission wires be- 
tween the power plant and planing mill. 

a * ca 

Yorktown, Ind., Oct. 12—The Everett 
garage was destroyed by fire with loss 
estimated at $25,000. A defective wire is 
believed to be responsible for the fire. 
Hard work by volunteer firemen saved 
the rest of the business part of the town. 


St. Louis, Mo., Oct. 9—There is a total 





NEW YORK 
35 Nassau St. 


CASUALTY REINSURANCE 
BY TREATY 


Enables the REINSURED to accept larger lines 
and deliver better SERVICE 


EmpLoyers INDEMNITY CORPORATION 
KANSAS CITY 


CHICAGO 
Insurance Exchange 











“OUR BONDS GUARANTEE INTEGRITY” 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


CASUALTY 
INSURANCE 











loss to the building and contents of the 
National Veneer Package Company, Inc., 
601-05 S. Newstead avenue. The fire 
started in the drying room in the frame 
building and spread to the adjoining 
brick structure. Insurance: 
Franklin ....$1,500 
Firemen’s ... 1,500 
Northern 
Hartford Fire Asso..... 
Aetna 
Springfield ... 
Nat., Hart. ... 
London: Assur. “ 
Scot. Un. & N. 2, L. " 
Michigan .... 
Agricultural... 


Sun 
Yorkshire ... 
s a 


Milwaukee, Wis., Oct. 11—Fire in the 
4-story brick phonograph factory at 416- 
418 Fourth street, owned by Mrs. Mar- 
garet Meinecke and occupied by the Mil- 
waukee Talking Machine Co., caused an 
estimated loss of $45,000 to $50,000, to 
buildings and contents. The loss also 
involves a line of $60,000 of use and oc- 
cupancy protection. The fire is supposed 
to have originated from a stove on the 
second floor, which set fire to unpro- 
tected flooring. 

Insurance on building: 

Palatine .....$2,000 Frmn’s Fd....$1,500 
Home 3,500 City of N. Y. 1,500 
Norwich Un... 1,500 L. & L. & G.. 3,000 
Springfield.... 3,000 

Insurance in blanket form on the Mil- 
waukee Talking Machine Mfg. Co.: 
Norw. Un. ...$2,500 Amer. Eagle..$1,500 
Gt. Amer. .... 2,000 Palatine ..... 1,500 
Westchester... Pitts. Und.... 
Phoenix, Ct... AS a ae 
Prov., Wash.. N. W. Nat.... 
State Assur... 
Superior ..... 2 


Scot. Un. 
State Assur... 
Buffalo 
United States. 
Aetna 


Paiatine ....4 
St. Paul .. 

Aetna .... 

Am. Alli. en 
Superior ..... 
Insurance (Use and 
Amer. Eagile.$10,000 
Hudson .... 10,000 
National .... 10,000 


State Assur... 1,000 
Frmn’s Fd....10,000 


Occupancy): 

N. Y. Und... 

Chio Farm.. ,000 
Hartford.... 10,000 


Liquor Stock Thefts 

Burglary companies are now finding 
that there are an increasing number of 
thefts of liquor stocks. In a number of 
cases nothing has been taken in such 
expeditions but liquors. This indicates 
that the work is done by people who 
are seeking only liquor stocks and are 
not burglars by profession. As the sup- 
ply of liquor in blind pigs and former 
saloons becomes exhausted, the thievery 
will become more evident. Some of the 
burglary companies feel that an extra 
premium should be charged, if liquors 
are covered, while others are advocating 
a deductable clause providing that the 
assured shall stand the first $100 or $200 
of loss if liquors are stolen. 


C. R. McClure Resigns 
C. R. McClure of Spencer, Ind., has re- 
signed as Indiana special agent of the 


| Royal. 





A Progressive Surety and Casualty Company 











General Casualty & Surety Company 
114 WOODWARD AVENUE, DETROIT 


A Michigan Company for Michigan People 
Live Agents Can Secure 


Liberal Contra cts 
‘WRITE US 


ELMER H. DEARTH : ‘ 


Up-to-Date Policies 











‘cially represented. 
‘sentatives, Hugh London, United States 





GREAT CONVENTION OF 


LOCAL AGENTS NOW ON. 
(CONTINUED FROM PAGE 1) A 


town along conservation and fire pre- © 
vention lines, and especially in the pro- — 
motion of essay contests among school © 
children, led the discussion on “The In- © 
dividual Agent as. a Conservationist,” 

and reviewed the results which had been ~ 
obtained in his town. 4 


Come From All Sections 


With more than 500 delegates regis- © 
tered before the get-together banquet 
Tuesday night, the attendance promises 
to be the best of recent years. Texas — 
is here with twelve delegates, New Jer- | 
sey with ten, West Virginia with twenty, | 
Cincinnati with thirty, South Bend with ~ 
five, and from all points more are con- | 
stantly arriving. 

For the first time in the history of the © 
association the National Board is offi- 
Two of its repre- 


manager of the London & Liverpool & 
Globe, and John Marshall, western man- 
ager of the Firemen’s Fund, arrived with 
the first delegations Tuesday. 


Smoker Given Tuesday Night 

Tuesday evening the delegates had a 
rousing good time at a smoker and 
sandwich feast. The evening was spent 
by the delegates in getting acquainted 
with each other and with Louisville hos- — 
pitality and one must admit that this 
hospitality is in true Kentucky form. 

Chauncey Miller, secretary of the asso- 
ciation, is the busiest man in Louisville 
and is being complimented on the excel- 
lent arrangements for the convention at 
the Seelbach hotel. 


Putting Out Columbia Supplies 


The western department of the 
Phoenix Assurance has now gotten 
out supplies for the Columbia of New 
Jersey which has: now started to write 
fire business. Field men of the 
Phoenix are out on the firing line ap- 
pointing Columbia agents. The Colum- 
bia is a splendid running mate for the 
Phoenix and will gather momentum~ 
right along. 


Royal Indemnity Appointments : 

President C. H. Holland of the Royal 
Indemnity announces the creation of new 
executive offices and the appointment as 
occupants thereof T. W. Rucker as third 
vice-president and E. D. Livingstone as 
fourth vice-president. Mr. Rucker is now 
agency superintendent and Mr. Living- 
stone head of the bonding department. 
Both are men of unusual capacity in 
their respective lines. 


New Rates Promulgated 

New fiy wheel and steam turbine in- 
surance rates have been promulgated: 
They represent a much more simplified 
method of rating than that which here- § 
tofore has been used. In many instances 
there is a reduction. There is no dis- 
tinction such as existed under the old 
rate between an engine wheel and @ 
shaft wheel insofar as the wheel factor 
per foot of diameter is concerned. How- 
ever, the charge of $20 which must be 
made for each engine upon which the 
wheel to be insured is mounted is in- 
tended to apply to the additional haz- 
ard represented in insuring the main F 
engine wheel. The rule for use ané 
occupancy insurance in the new manual — 
represents no change in the method of 
rating than that which has been hereto- 
fore used. 


New Firm Has Started 

NEW YORK, Oct. 14—The firm of 
Mackay, McCall & Co. has been formed 
to do a general brokerage business im | 
New York City. J. R. Buckton has joined 
the organization, having been insurance 
Corporation. The firm is composed of D. 
Clinton Mackay, of Mackay & Abbes 
agents for the* National Surety; Luther 
E. Mackall, formerly vice-president of ~ 
the National Surety, and Mr. Buckton. | 
This is the firm that was established to 
handle the insurance for the General” 
Contractors Association: re 


Samuel H. Lewis, who has been cit¥ 
counterman for the Pacific Coast depart- 
ment of the Phoenix Assurance, has been 
appointed chief clerk for the Western 
branch of the Automobile of Hartford at 
San Francisco, succeeding G. S. Pettis, 
who resigned to go with the H. M. Ne 
hall & Co. general agency as superin 
tendent of agents. 

















' October 16, 1919 


THE NATIONAL UNDERWRITER 








Business- Builders 


Developing 
Fidelity and Surety Bonds, Automobile, | 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000 Write for Territory 





The Sign of Good Casualty Insurance 


LIABILITY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
TEAMS 
COMPENSATION 


BURGLARY 
CREDIT 

BOILER 
LANDLORD'S 
ELEVATOR 
GEN’L LIABILITY 


ESTABLISHED 1865 


London Guinan & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago F. W. LAWSON, General aienngee 


CONKLING, PRICE & WEBB Gen. Agts. Illinois, Mo., Ind., 1423 Insurance B Bisa, inne 
FRED. Northwestern Managers, 28-336 Securi name 
& SON Ge Pade Teac ichigan, Journal na Wheeling 
eee sessessetees ‘Gen n' est nia, Bo 

MAXSON a PERDUE COMPANY a rtheastern Ohio, Leader- News. Bide. Clevelan: 

©. C, ROTHIER & COMPANY Gen. agin Onis, 1217-18 First Nat. Bank B Cincinnati 
HANSEN & RO DoDee & "JACKSON gga Eit'racoma » x Co. modes Exh. Bide, bide. edo, Ohio 
O'CONNOR EROS.-McCUNE AGENCY : t. “g Tide, "Lisee” Ohie 








CASUALTY COMPANY 








AMERICAN BONDING = 





Writing Surety and 
Fidelity Bonds, 
and miscellaneous 
Casualty lines in 
fourteen States. 


Over $700,000.00 in 
approved securities 
ondeposit with Iowa 
Insurance Depart- 
ment for protection 
of Policy -holders. 


Sioux City, lowa 
GUS A. ELBOW, President 
Assets, Dec. 31, 1918 














$1,365,275.23 

















GENERAL ACCIDENT 


Fire and Life 


ASSURANCE CORPORATION Ltd. 


General Building, Philadelphia 
Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests by 
consulting the Corporation’s General Agents 








GEORGIA CASUALTY COMPANY 


Surplus and Reserves to 


Policy Holders, $2,030,162.08 
Compiled Under Laws of New York, Pennsylvania and Georgia 


MACON GEORGIA 











| The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 


E. M. TREAT, President 


Te nails Oat Ragan alee ides absolute protection against abacrmal less cn 


ut serves to prevent losses. 
If you are a manufacturer or jobber, write for the full particulars of this service. 


415 Locust St., St. Louis, Mo. 91 William St., New rae 
OFFICES IN ALL PRINCIPAL CITIES 


R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 
































AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Financial Statement as of June 30th, 1919. 
CASH CAPITAL 
NET SURPLUS (OVER) 
ASSETS (OVER) 


OFFICERS: 
SEALY HUTCHINGS, President JOHN SEALY, Vice-President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’l Mgr. 
A Multiple Line ‘Company writing Casualty Lines (except Workmen’s 
Compensation and Accident and Health) and all ferms ef Fidelity and 
Surety Bends. 


Responsible Agents Wanted Where Not Represented. 














Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 
P. A. COOLING CO., General marel Agents, 40 404 Amer. Central Life Bldg. 

OSCAR R. WITTE & CO., General rte, 463-6 Wainwright Bldg. 
FRANK V. SMITH & BROS., General Agents, 428 Reserve Bank Bldg. 
Kansas City, Mo. 
E. J. MILLER, General Agent, 311 Gas & Electric Bldg. 
ING & WHI 
JOPLING & WHITESIDE, General Ag Agents, 308 Hoyt Bldg. 


(For Other States Write Home Office) 
We Specialize in Accident cnd Health, Plate Glass and Autemebile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 





Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 








HoTeEL RONTENELLE 
OMAHA, NEB. 
| H. EDGAR GREGORY, Manager 


330 Reema 200 Baths 
RATES 
One person - - \- +  $2,50 
Two persons - - * $3.50—$7.00 














THE MONEY SAVING SERVICE 


Friend Insurance Agent:- 


Many people know actual experience 
that 


A Good Appraisement 
A Good Investment 


for the Owner, the Insurance Companies and the In- 
surance Agent. 


It Prevents 


inaccurate placing of insurance; 
it prevents 


Over-Insurance; 
it prevents 
Under-Insurance; 


it prevents loss to the owner and 
it prevents loss to the Insurance Companies either 
before or after the property's damage’ or destruction. 


You Cannot Afford 


to overlook it. 


| Tee EBaen Cn 


RECOGNIZED RUTHOMITIe On t | PHYSICAL VALUES 


| ENGINEERS DS} 
CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, Indianapolis, Milwaukee, 
Pittsburgh, St. Louis, Toronto and Memphis. 
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REPORT BY HARDISON 
ON PRELIMINARY TERM 


" LAYS STRESS ON NEED 
| OF CREATING ESTATE 


‘The Man-Between Eliminated” 


7 Detroit Agent Who Emphasizes 
That Feature in Work Has 
Had Notable Success 


Not “Bait,” But Service! 


HE Columbus Mutual Life Continues to Add Agents at 
an Unprecedented Rate As Details and Possibilities of 
its Square Deal Agency Contract are Becoming Known. It 


is the Fairest yet Developed and it is HIGHLY RE- 
MUNERATIVE. 


RETALIATION 
- No General Agents—You Get ALL You Earn and You 
Get it ALWAYS; if you Die, Renewals are Paid to Your si 
Heirs. Renewals are VESTED in the Agent’s Estate. 

No Limitations on Territory;: you may Sell ANY- 
WHERE in Ohio, Michigan, Kentucky, West Virginia, or 
District of Columbia. 

No Demand for All Your Time—You may Work for 


Retiring Massachusetts Commis- 
sioner Takes Up Proposals 
for Legislation 


| ALL AFTER COMPETENCE 


DISCUSSED 


4 E.. G. Brown Appeals to Prospects 
From That Angle Rather Than 
Insurance Protection 


Denies That Discrimination Exists. ar 
That Other States Have Rea- 
son for Action 


se 


— One of the conspicuous successes 


' in life insurance work at the present ; 


' time is E. G. Brown, who is with the 
| Johnston & Clark general agency of 


a Dozen Other Companies; our Only Claim to Your Pref- 
erence is Based on Quick and Superior Service to Agents 
and. Superior Policies with High Margin of Safety, Sold at 


‘LOW NET COST. 


Don’t Assume you Know All About our Plans and 
Notable Record. Write Your Name and Address on Margin 


BOSTON, MASS., Oct. 14.—One of the 
closing acts of the administration of Frank 
H. Hardison, insurance commissioner of 


Massachusetts, was the compilation of an 
exhaustive report upon the subject of 
preliminary term insurance, explaining 
the stand which Massachusetts and the 
commissioner have taken, and _ the 
possibilities of retaliatory legislation, 
which has just been made public. 

He reviews in detail the provisions 


-of this Advertisement and Mail to Us at Once. It Will be 


| the Mutual Benefit at Detroit, Mich. Considered as a Confidential Inquiry. 


' Mr. Brown, who entered the life in- - “s 
‘surance business a year ago last Po. 
August, has already written $500,000 f a 
_ of new paid for business this year, f+: 
/and will in all probability close the. [* 
a year with $800,000 of new business to, Ant 
[his credit. This is a remarkable pro-“]> 


Columbus Mutual Life 
C. W. Brandon, President 


Columbus Ohio 


Increase Your Income 40% on Present Production 


) idea, not life insurance. 

| his work is that of an estate creator 
'and it is in this capacity only that 
vhe is serving his clients. 

a All Seeking Competence 


His views of life insurance and the 
motives that induce men to buy life 
Msurance are largely those of a lay- 
' man, for Mr. Brown boasts of no 
| broad knowledge of the life insurance 
‘business. He operates on the theory 
| that all men are in business for the 
purpose of gaining for themselves a 
| competence. The man who is on the 
“job day in and day out continues at 
»work not merely for the purpose of 
“getting by” but with the object in 
‘Mind of accumulating sufficient of this 
'World’s goods to provide for himself 
d wife during the old age period. 
Brown submits that the impor- 
fant thing for any man to do in life 
48 to build an estate. The way in which 
the estate is built is not so impor- 
‘tant as the fact that the estate must 
Re built. The fund must be accumu- 
“lated to take care of the man who 
teaches the age of 65, that time of life 
‘when 97 percent are dependent upon 
‘Others for support. 


Plan to Create Estate 


' Mr. Brown’s selling presentation is 
host unusual. He has prepared a can- 
Wass which is designed to make pros- 
Bects focus their attention upon the 
Mecessity of adopting some plan that 
will without fail create an estate for 

m. Mr. Brown says that it is fatal 

go into a man’s office and say: 


Ow do you do, Mr. Smith, I am Mr. | 


(CONTINUED ON PAGE 8) 


if You Delay, You Cheat Yourself and Your Family 











A company born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Progressive In Its Ideas 


STEPHEN M. BABBIT, Pres. 


CAPITAL, $200,000.00 


Originators of the 


live wire. 


“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 


Conservative In Its Management 


HUTCHINSON, KANSAS 








LIFE INSURANCE SECTION 


of the bills introduced in the 1919 leg- 
islative session and includes the argu- 


ments presented at that time by him- 
self and Roy A. Wheeler, actuary of 
the Massachusetts department, in op- 
position to the measures. He declares 
that “these bills were not desired” by 
the old established companies doing 
business in this commonwealth, either 
domestic or foreign, but pushed by out 
side interests or by Massachusetts in- 
terests which had enterprises which 
they desired to promote without put- 
ting up the necessary funds to maintain 
reserves under the Massachusetts rule 
established from the beginning of life 
insurance in this commonwealth, and 
made a distinct issue before our: su- 
preme court in 1906.” 

In régard to the question of retalia- 
tory legislation the report says: 


Retaliatory Legislation 


It has been urged that unless Massa- 
chusetts admits outside preliminary term 
companies on the same basis of valuation 
as they are permitted to use in their 
home states, legislation will be enacted 
by those states which will exclude there- 
from Massachusetts companies. In other 
words, unless this commonwealth wil) 
lower the standard of valuation set up 
and maintained for her own legal reserve 
life companies from the beginning of 
state supervision, and admit companies 
on a lower standard to operate here on 
that lower standard, then the home 
states of those companies will refuse to 
allow Massachusetts companies, although 
conforming to a higher standard than 
is set for their own companies, to do 
business therein. We would thus be 
required to lower our standard of pro- 
tection to our own people,as the price 
of a larger field of operation for our life 
companies. 

This is a new application of retaliatory 
laws. Their purpose and use heretofore 
has been rather to prevent a state from 
giving to its own companies advantages 
that it does not extend to companies of 
other states. Such laws have been en- 
acted to prevent discrimination. No 
other legitimate reason for their enact- 
ment exists. The Massachusetts law re- 
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specting valuation does not discriminate 
against foreign companies. It requires 
of them reserves on exactly the same 
basis that it requires for its own com- 
panies of like character. Can they rea- 
sonably ask: for a lower basis, and fairly 
seek by legislation ‘to force it? 


Cites Varying State Laws 


The answer to this question is evident 
from a brief consideration of the results 
if every state were to take the position 
that unless its own companies; no mat- 
ter how meager their financial resources, 
were permitted to do business in another 
@tate, that other state’s companies 
with a much higher standard must be 
excluded from the states permitting a 
weaker basis.~ To illustrate: Tennessee 
permits some domestic stock companies 
to operate with a capital of $50,000. 
Would it be just for that state to say to 
New York or Massachusetts. that unless 
these’ ¢ompanies with a $50,000 capital 
are permitted to do business in New 
York or Massachusetts, those companies 
of-the latter states, having several mil- 
lions ‘of capital each, will not be allowed 
to operate in Tennessee? And yet this is 
the ‘kind of a proposition that the pre- 
liminary term companies tried and failed 
to have enacted into law in Illinois. 

Again: Several states require only 
$100,000 capital for doing a fire insurance 
business. Suppose these states should 
say to Connecticut: “Admit our com- 
panies with their $100,000 capital to do 
an insurance business in your state, or 
Connecticut’s fire companies with their 
millions of capital shall not operate in 
our states.” This seems absurd, but is no 
more so than the proposition of retali- 
atory legislation which is being con- 
sidered. 


Assessment Plan Companies 


Again: Certain of the states have com- 
panies which are lawfully doing a life 
insurance business on what is known as 
the “assessment plan,” a plan which was 
abolished in Massachusetts in 1899. Why 
should not the managers of those com- 
panies go to their legislatures with a 
petition for a law to exclude all Massa- 
chusetts insurance companies from the 
states in which such assessment com- 
panies are domiciled unless Massachu- 
setts ‘will restore to her statutes a law 
that will let the assessment companies 
back into Massachusetts on their own 
terms? This would be comparable with 
what some preliminary term companies 
are seeking in their home states. 

Once more for an illustration: Many 
of the states are the seats of so-called 
“interinsurance exchanges,” and many 
states authorize their operation by law. 
Massachusetts does not, because they 
have not been willing to adopt the finan- 
cial standard that Massachusetts deems 
necessary for safety. Why should not 
these exchanges take a hint from their 
contemporaries in the life insurance bus- 
iness and ask their states to compel 
Massachusetts to come to their terms or 
suffer the expulsion of her insurance 
companies from those states, although 
the financial standard of such companies 
is above that required by those states 
for their own companies? 


Says New York Is Concerned 


But let us see what would be the effect 
of such retaliatory legislation if it were 
general enough to give preliminary term 
companies a free field, for Massachu- 
setts is not the only state that is not 
satisfied with their low basis of reserves 
for the protection of policyholders. The 
important state of New York is another. 
To be sure, it is not quite as stringent 
as this commonwealth in the matter of 
reserves, but is much more definite and 
exacting in respect to the part of the 
income of an insurance company that 
may be used for expenses; and this is 
really the key to the situation, for if a 
company cannot use the funds released 
from reserves by preliminary term valu- 
ation, then that method of valuation is 
worthless for the purpose for which it 
was intended, and would be dropped. In 
New York’s limitation of expense law 
there is as important a point of attack 
for preliminary term advocates as the 
Massachusetts system of valuation, if 
they desire New York for a field in which 
to operate. But they cannot stop with 
clearing away the obstacle of expense 
limitation, for they are restrained by the 
valuation law of New York; for while it 
gives some latitude for the use of re- 
serves for expenses, it requires that re- 
serves so used shall be restored in the 
first five years of the policy. 

A retaliatory measure would need to 
be sufficiently general to include New 
York as well as Massachusetts, and 
would require New York to sweep away 
hér reserve standard and her limitation 




















HE first problem of any company 
is, of course, the extent of the 


capital and surplus which it 
wishes to create through the sale 
of stock before starting to ‘write 
insurance... My own experience has 


convinced me of the wisdom ofa large 
capital and surplus. Such a foundation 
gives the public more confidence in 
the institution and protects the com- 
pany against any unforeseen misfor- 
tunes, such for example, as was 
experienced through the influenza epi- 
demic. The interest earnings alone on 
a large capital and surplus are more 
than sufficient, granting conservative 
progress, to take care of all expenses 
without touching the surplus. Plenty 
of funds should not provoke extrava- 
gance, but a company so situated is in 
a position to make wise expenditures 
which a company operating on a 
small margin would be unable to 
make, regardless of the wisdom of the 
plan. 

A large capital, if sold in small 
units, gives the company a represen- 
tation of many men financially in- 
terested in the company which should 
some day redound to its great advan- 
tage. I know that in our own case our 
stockholders helped us materially in 
securing business in the middle west. 
It is only fair to assume that this 
interest and cooperation will increase 
as the company prospers. The enter- 
ing of new states at such a time will, 
it seems to me, be made much easier 
through the having of a body of from 
two to seven hundred citizens of that 
state who are financially interested in 
the company. In our own case, we 
have 11,000 stockholders scattered 
throughout every state in the union. 
Many companies, it is true, have made 
great success from a very small begin- 
ning, but on the other hand, many 
more have failed or have been forced 
to reinsure for the same reason. 

* * 


The next problem that faces a new 
company is the preparation of its policy 
forms, the fixing of its rates, ete. No 
expense or time, it seems to me, should 
be spared in this work. My own opinion 
is that many companies have made a 
mistake through faulty economy in not 
securing a thoroughly competent rian to 
take charge of this end of the business. 
I have heard it said that a young com- 
pany does not have a sufficient volume 
of work to.justify the constant employ- 
ment of a competent actuary. Even 
though this might be true, I believe that 
the money is well spent in keeping such 
aman permanently on the ground. Mis- 
takes occurring at such a time through 
the employment of an incompetent man, 
or through failure to employ any, 
affect the company throughout a great 


STOCK COMPANIES AND THEIR PROBLEMS 


BY JOHN. J. CADIGAN-—— 
President New World Life 


will 


number of years, and cost it many times 














'the salary which would be necessary to 
| have employed competent counsel. In our 
own case, our actuary combines ‘with his 
other duties the position of secretary 
and office manager, which even in our 
earlier years kept him ‘thoroughly oc- 
cupied. 
7. * * é 

After: the capital stock has been said 
in, and: the: rates and: forms ‘of. policies 
fixed, the next step is, of. course, the 
writing of insurance. In this, I have 
noticed two methods pursued. One, that 
of delegating the securing of business to 
an underwriting agency; the other, the 
direct employment of an agency mana- 
ger and the building up of an agency 
force direct from the home office. 

From our own experience, and from ob- 
servations, I would say that the first 
method, that of the underwriting agency, 
seems a total failure. Such an agency 
is ,generally assumed by those parties 
who originally promoted and sold the 
stock of the company. <A contract with 
such parties is usually of a very expen- 
sive nature, even if the business is se- 
cured, and quite frequently even the vol- 
ume of business is not attained. 

* * * 


When it comes to securing business 
direct from the home office, the first 
problem is the securing of the proper 
man to handle this work. Such a man, it 
seems to me, should be one who is first 
a worker, and who, secondly, is ac- 
quainted with the problems confronting 
a young company. I have observed a 
number of companies starting in busi- 
ness who employed very capable, ex- 
perienced man, who had been trained 
among the older companies, and yet who 
made a distinct failure in their new un- 
dertaking. 

The branch office system, for example, 
of companies such as the New York Life, 
is undoubtedly for them the best plan. 
But it is not by any means true that such 
a plan would be for the best interests of 
a new institution. 
ment of a new company is in its start 
nothing more, from the standpoint of 
size, than a general agency, and it seems 
to me that the same policy of hard work 
and conservation should necessarily 
characterize the company’s operations at 
that period of its existence. Every offi- 
cial should be a worker as, at least at 
that stage of the company’s existence, 
no experience is of benefit unless it is of 
the applied variety. Pin a title on some 
men and they immediately reach the 
conclusion that they have come to that 
stage in life when they should be paid 
for what they know rather than what 
they do. Applied experience is the only 
kind of experience of any value, at least 
to a young company. 

- x 


We next have the problem of securing 
agents. This is always one of the most 
difficult problems for a young company. 
I believe it is nearly as easy for a man 
to sell insurance for a young company 
as for an older institution, but it is un- 
doubtedly harder for the young com- 
pany to secure their agents in the first 
place. Because of this, and their desire 
to show a large volume of business as 














investigation. It 


that New York would do that, 


attempt to force her to it. 


Home Companies at Disadvantage 


in that state are subject, 
liminary term 
companies will be at a 


preliminary 
here but not 


term competitors, admittec 


while the 
mitted to 
Hence, 


Massachusetts companies ad 
New York will be 
preliminary term 


own companies. 
In a word, it may be said that if Mas 


Full reserve 
Modified reserve (New York)........- 





of expense law and thus give prodigality 





Preliminary term (House Bill No. 596) 


sway as before the days of the Hughes 
is hardly conceivable 
or that 
any other state will by retaliatory laws 


It is worth noting that if the expense 
limitation law of New York, to which all 
life insurance companies doing business 
remains in 
force, and if Massachusetts permits pre- 
insurance, Massachusetts 
serious disad- 
vantage in their home state, since their 


in New York (as they are 
sure to be in great number), will not be 
bound by any expense limitation statute, | in 


so bound. ; states 


legislation 
would work to the disadvantage of our 


(Massachusetts)........ $118 


sachusetts required foreign life com- 
panies to measure up to a higher stand- 
ard of valuation than she requires of 
her own companies, there would then be 
a proper and legitimate field for the 
operation of retaliatory laws. No one 


is a wide difference between this situa- 
tion and the one presented, where a state 
proposes to exclude the 
another state because that other 
will not admit out-of-the-state 


permits her 
1 | upon. 


from a state whose 
- | higher financial 
with a 


standard unless 
higher standard 


standard companies. Yet this 








- far without success. 








Years 
1st 2d 3d 5th 10th 15th 20th 
$239 $365 $627 $1,358 $2,192 $3,108 
51 201 347 627 1,358 2,192 3.108 
7 123 250 516 1,255 2,099 3,025 


The agency depart- | 


would have any reasonable ground for 
complaint if they were enacted, but there 


companies of 
state 
com- 
panies on more favorable terms than she 
own companies to operate 
It is hardly reasonable for a state 
to say that companies that are stronger 
than its own companies shall not come 
laws require a 
the 
would 
lower it to suit the abilities of the lower 
is what 
has been urged in some states, but thus 


early as possible, many companies make 
the mistake of paying excessive cost for 
their business, of employingvany agents 
whom they can secure, ifréspective of 
their character, of making advances to 
such men, and many. other mistakes of 
like nature. : f 

It always seemed peculiar to me that 
even among the life insurance fraternity, 
as well as among the general public, a 
company’s progress has been estimated 
entirely, or practically so, upon the vol- 
ume of business they are able to. write, 
irrespective of the cost or character of 
the business. If you are selling goods 
at a loss, then the less you sell the’ bet- 
ter off you are. Ped SY May aq 

* * * 


By restraining the impatience t6 Write 
a large volume of business at too early 
a, period, one is given time to gradually 
select the proper agency force ‘at-a figure 
that, considering the problem to be met, 
is fairly reasonable, and in this way se- 
cure business of the highest character. 
With very rare exceptions we have ad- 
hered strictly to the principle of refus- 
ing to advance money to agents and 
have made it a practice to employ only 
men who made their residence in the 
community in which they wrote their 
business. We have also always tried to 
bear in mind that it is not the ‘volume 
written that counted, but the net gain 
made. In setting our quota for a year 
we always set it on the basis of net gain, 
instead of the volume to be written. 

* * 
Another problem faced by young com- 
panies is that of its management. Per- 
sonally, I am in favor of separate (e- 
partment heads, rather than the system 
of the general manager controlling or 
supervising all departments. Separate 
department heads form a board before 
which all questions of general policy.can 
be brought and in this way the opinion 
and the counsel of three or four men is 
obtained instead of relying :solely on the 
judgment of one man. AIl members of 
our agency department are ‘excluded 
from the investment department, or from 
the risk committee, which we believe is 
to our best interests, as these depart- 
ments should be cept distinct from the 
production of new business. 

* * * 
My particular duties in our company 
have been the handling of the ‘financial 
matters and the making of investments. 
Some years ago we organized an invest- 
ruent department, which has grown into 
quite a department. We appoin:t regular 
loan agents in different »arits of Mon- 
tana, Idaho, Oregon and Washington, to 
represent us in securing farm loans, and 
these applications are made on our own 
printed blanks furnished to these agents. 
A farmer applies to our agent for a 
loan on our blank, which states the ex- 
act location of the property, the number 
of acres in cultivation, the kind of crops 
raised the year before, the price he re- 
ceived for said crops, the price he paid 
tor the property, whether it was in cash, 
or part cash and part trade, what he 
intends to do with the money he is bor- 
rowing from the company, etc, In addi- 
tion to this the borrower is asked 
whether he is married or single, whether 
he has been divorced, how many children, 
ete., which questions have a bearing on 
the title to the property. 

* « * 

After securing the application the local 
agent goes out and inspects the. land and 
makes a‘written report to us, recom- 
mending the loan for the amount applied 
for, or for a smaller amount, and sends 
in the application to us with a guarantee 
that if the loan is not satisfactory when 
our inspector looks at the land on his 
next trip into that territory, that the 
loan agent will replace the loan and pay 
us back the principal and interest. Of 
course, before paying out on any of these 
loans the abstract of title is passed upon 
by our attorneys and the loan itself 1s 
passed by our finance committee. 

We also have a loan inspector operat- 
ing out of the home office on a regular 
salary, who makes an examination of 
every loan submitted to us through our 
local loan agents, so that we have two 
inspections on every loan, the local agent 
who knows local conditions, and our In- 
spector who travels through the four 
states in which we are making our loans. 
and has the advantage of comparing !n- 
flated prices in one territory with prices 
that have not been inflated in another. 

+ * * 

Before closing a loan we also get 4 
credit company’s report on a man's moral 
-standing as to his habits and whether 
he is one. that pays. his bills promptly. 
‘or whether he has. to be sued before he 
pays. These reports are very valuable 
to us. In some cases as it has prevented 
us from making loans, although the S¢ 
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QUITS FIRE FIELD TO 
WRITE LIFE POLICIES 


J. O. Gable of Detroit Prefers New 
Line of Work to One Followed 
Many Years 


HAS WIDER OPPORTUNITY 


Says Field Is Less Restricted and 
Offers Greater Prospects for 
Financial Reward 


J. O. Gable, manager of the Fidelity 
Mutual Life at Detroit, Mich., was 
until two years ago one of the most 
successful fire insurance field men in 
the Wolverine state. Mr. Gable’s whole 
training had been along fire insurance 
lines. He had spent his entire life 
in the work. He suddenly decided to 
desert fire insurance work, and to start 
out in the life insurance field. His 
work has been successful from the 
start. During the first eight months 
of this year he exceeded his allotment 
for the entire year by 226 percent. As 
a life insurance man, he has made good 
in a big way, and it is interesting to 
get his views of the relative merits of 
fire and life insurance work. 

Offers Opportunity for Future 

Mr. Gable says that the appeal that 
life insurance makes the salaried man 
is that it offers an opportunity to build 
for the future—an opportunity that 
can be regulated almost entirely by 
the man engaging in the work. In 
other words, industry, initiative, re- 








curity was good, but the moral standing 
of the applicant was not. 

In our eight years of experience we 
have been able, through operating our 
own investment department, and doing 
business as nearly direct with the farmer 
as possible, to get a better rate of inter- 
est, furnish quicker service, and our 
losses and foreclosures have been very 
very small. 

e 7 & 

I was having lunch in Spokane, with a 
friend of mine, president of one of the 
large casualty companies in the east, 
and he asked me: “In what kind of 
securities are you investing your com- 
Fany’s funds?” and I told him in care- 
fully selected farm mortgages, city and 
county bonds, and deposits on certifi- 
cates of deposit in the small country 
banks. He shook his head rather douht- 
fully and said he thought we ought to 
Invest our funds in more liquid assets 
than farm mortgages. I told him that 
we had a plan which gave us the best 
kind of liquid asset, and to my mind was 
safer than any bonds that we could pur- 
chase and that was this: We deposit in 
small banks where our agents are doing 
business with the farmers and others, a 
Small amount of a few thousand dollars 
on a certificate of deposit to bear inter- 
est at 4, 5 or 6 percent, as the case may 
be. These deposits are bonded with a 
Surety company bond, so that if anything 
happens and the bank is not able to pay 
us the surety company guarantees our 
deposit to us. We have worked out a 
System of cooperation between the surety 
company and ourselves so that in eight 
years we have had but one case-where a 
bank in which we had a deposit has met 
With trouble and in that case we did not 
lose a dollar of our deposit. 

In most cases the bank pays the cost 
of the bond, which is a comparatively 
light charge. To my mind this is the 
best kind of a liquid asset, because we 
can withdraw our funds at any time by 
waiving the interest, and we are averag- 
ing a better rate of interest than we 
could secure on gilt edge bonds without 
the exnense of paying a brokerage com- 
pany for disposing of them, or running 
the chance of depreciation in price when 





QUESTIONS ON INCOME TAX 








HE Phoenix Mutual answers 

some questions as to the income 

tax and life insurance, as follows: 
* * * 


Is there any way by which the in- 
surance premiums under a policy pay- 
able to a corporation can be deducted 
from the income of that corporation? 
The present federal revenue law is 
very clear in stating that no deduction 
shall be allowed from gross income on 
account of “premiums paid upon any 
life insurance policy covering the life | 
of an officer or employe, or of any 
person financially interested in any 
trade or business carried on by the 
taxpayer, whether the taxpayer is di- 
rectly or indirectly a beneficiary under 
such policy.” 





* Ox 


It is our understanding that insur- 
ance made payable to a named bene- 
ficiary is exempt from inheritance 
taxes up to $40,000. If the insured has 
policies made payable to several indi- | 
viduals, does the law allow an exemp- 
tion from federal inheritance taxes of 
$40,000 for each beneficiary? Or can 
his estate have only an exemption of | 
a total of $40,000? i 

The exemption of $40,000 of life in- 
surance is the maximum allowed and 
applies to all beneficiaries, the law 
stating that the tax is levied “on the | 
excess of the amount receivable by 
the executor as insurance under poli- 


‘tax is levied upon policies taken out 


cies taken out by the decedent upon 
his own life; and to the extent of the 
excess over $40,000 of the amount re- 
ceivable by all other beneficiaries as 
insurance under policies taken out by 
the decedent upon his own life.” 

Does the federal estate tax also 
apply to insurance made payable to 
a corporation? 

Referring to the quotation from the 
act given in the second paragraph 
above, you will find that the estate 


by the decedent upon his own life. 
Recent regulations issued by the in- 
ternal revenue department proviee 
that “where the premiums under a 
policy are paid by some person or 
corporation other than the insured, 
the insurance will not be subject to 
the federal estate tax.” 


Are the proceeds of a life insurance 
policy payable to a partnership tax- 
able as income under the Federal In- 
come Tax Law? 

There is a decision by the treasury 
department to the effect that the pro- 
ceeds of such a policy are subject to 
the federal income tax. In view of 
this decision, it would be advisable to 
make such policies payable to the in- 
dividual partners rather than to the 
partnership, because under the present 
federal income tax law the proceeds 
of life insurance policies payable to 
individuals are exempt. 








sourcefulness, and hard work receive 
a just measure of compensation. The 
man in life insurance work who gets 
out after business, and gets it, re- 
ceives the proper kind of a financial 
reward. His income is regulated en- 
tirely by himself. If the life insur- 
ance man works early and late, and 
slights his own personal and social 
affairs in a strong drive for business, 
he receives as the result of his indus- 
try and self-sacrifice a financial con- 
sideration that is not to be sneezed at. 


Contrasts with Fire Man 


This contrasts, Mr. Gable says, with 
the work of the fire insurance man, 
most strikingly. The salaried employe 
of the fire insurance company can 
progress only so fast. Salary increases 
of about $25 a month are the order of 
the day. The field men, even the most 
successful ones, are faced with a sal- 
ary limit. The man who makes good 
as the fire insurance special agent is 
only able to get so far up on the finan- 
cial ladder and then he reaches his 
limit. Fire insurance companies can 
afford to pay only a certain figure to 
field men. Beyond this, it would be 
unprofitable to offer additional finan- 
cial inducement. 

On the other hand, the agent in fire 
insurance work is forced to move about 
with a more or less restricted selling 
field before him. After all, there is 
only so much business in a town to be 
written. There are only a _ specified 
number of fire insurance risks that 
can be covered. The number cannot 
be regulated by the agent. The build- 
ings are there to insure and each agent 
gets a certain proportion of the busi- 
ness. Unless the town is a good sized 
one, it.is not possible for the fire in- 
surance agent who devotes his entire 
time, or even the majority of his time 
to fire insurance business to materially 
swell his income. 


Every Man a Prospect 


Not so with the life insurance agent. 
He can insure any and every one in 
the community. The fact that a man 
already carries life insurance is no 
obstacle in his path. The man with a 





we wanted to sell. These deposits are 


appreciated by the small country bank | 
— help our agents to secure busi- 


$5,000 policy may often be written for 
an additional $20,000. The amount of 
business that can be written is entirely 
up to the agent. If he works, stays 








on the job early and late, and cultivates 
the territory intensively, business in 
good sized amounts can be secured. 
There is no limit imposed upon the life 
insurance man. He gets what he 
works for. 


Old Experience Helps 


Mr. Gable says that he finds that he 
is able to make use of about 99 per- 
cent of his fire insurance knowledge in 
his life insurance work. He says that 
he finds the same fundamental prin- 
ciples underlie both branches of the 
business. This is particularly true so 
far as securing of new agency material 
is concerned. Mr. Gable says that in 
going the rounds in fire insurance field 
work, it was repeatedly necessary for 
him to bring new men into the business. 
He would often get into a town only 
to find it impossible to break into any 
of the well established fire insurance 
agencies. All of the principal offices in 
the town would often be loaded up with 
companies, and in order to get repre- 
sentation in the town it would be neces- 
sary to seek out a new man, teach him 
the fire insurance business, and estab- 
lish him in the work. Constructive 
work in fire insurance, Mr. Gable says, 
is conducted along these lines. The field 
man who simply leaves his supplies with 
the well established agencies is not 
accomplishing a great deal. He is not 
developing the fire insurance business 
to any extent, 


Important to Get New Men 


This has its application to life insur- 
ance work. Mr. Gable has found that a 
life insurance agency is built up in pro- 
portion to the number of new men 
brought into the business. He says that 
the successful producers attached to his 
agency today are those he has brought 
into the business, taught his ‘methods 
and trained his way. They are not very 
likely to leave. They will stay on 
the job. They owe their life insurance 
success to the man who brought them 
into the business and will not except 
in rare cases desert the man to whom 
they owe their improved financial posi- 
tion. 


Public Life Soon to Start 


Alfred Clover, the organizer and main 
factor in the Public Life of Chicago, 
states that a stockholders’ meeting will 
be held Nov. 15, at which the officers will 
be elected. He states that the $100,000 
capital stock has all been subscribed and 
$100,000 in Liberty bonds will be turned 
over to the state immediately after the 








meeting. It will do an industrial and 


AETNA LIFE WORKERS 
MEET IN INDIANAPOLIS 


Agents of Keene & Simpson 


General Agency Gather for 
Their Annual Session 


ADVERTISING MAN TALKS 


Merle Sidener Tells $100,000 Club 
Members Good Will Is Greatest 
Asset in Business 


The fourth annual meeting of the 
$100,000 club of Aetna Life agents of 
the general agency of Keene & Simp- 
son at Indianapolis for Indiana was 
held last Saturday afternoon, closing 
with a banquet in the evening. Frank 
Bushnell, agency secretary, and J. B. 
Slimmons were present from the home 
office and addressed the afternoon and 
evening sessions. The afternoon ses- 
sion was devoted to business prob- 
lems and helpful suggestions for the 
men in the field. Both Mr. Keene and 
Mr. Simpson gave practical and help- 


ful talks. They reported that the 
agency was making unprecedented 
gains in new business. It was an- 


nounced that C. M. Finney had won 
the presidency of the $100,000 Club by 
writing the greatest volume of busi- 
ness. The banquet in the evening was 
a very enjoyable affair, the wives of 
the members of the club being present 


together with a number of other 
guests. Mr. Keene acted as_toast- 
master. 


Isaac Pinkus, genera! agent of the 
Northwestern Mutual Life and presi- 
dent of the Indiana Association of Life 
Underwriters, extended a welcome to 
the out-of-town members and com- 
mented upon the high quality of repre- 
sentation which the Aetna Life has in 
Indiana. “I want to admonish you,” 
he said, “to do your work from a qual- 
ity basis. Know your contract and 
make sure that the contract you sell 
is always suitable to the needs of the 
buyer.” He gave a number of ex- 
amples in selling from his own expe- 
rience, illustrating the importance of 
making the contract fit the case. 
President Finney of the club responded. 


Good Will Greatest Asset 


The chief speaker of the evening was 
Merle Sidener, member of the advertis- 
ing firm of Sidener & Wan Riper of In- 
dianapolis, who spoke on “The Greatest 
Asset in Business.” Mr. Sidener is na- 
tionally known because of his earnest 
championship of truthful advertising and 
had a large part in securing, at the an- 
nual meeting of the International Asso- 
ciation of Advertising Clubs. held in 
New Orleans last month, the 1§20 annual 
meeting for Indianapolis. He is a force- 
ful speaker and made a vivid impression 
upon his hearers. 

“The greatest asset in business,” he 
said, “is good will—the favorable atti- 
tude of the public with which you deal.” 
That life insurance is built largely upon 
good will he convincingly set forth. He 
gave a number of examples of the value 
of good will to a number of big business 
institutions with which he is familiar. 

“The man with a good reputation,” he 
said, “is much more able to defend him- 
self if occasion arises than is the man 
without this resource. But I believe in 
a good reputation, not only as a defense, 
but as a means of offence as well.” He 
cited his own case as an example of the 
purchaser of life insurance. 

“I know nothing about life insurance,” 
he said. “I never bought any, but life 
insurance agents have sold me a pretty 
good sum. What I mean is that I have 
had no reason to doubt the honesty of 
purpose and good will of the men to 
whom I have intrusted my life insurance 
affairs. I have had confidence in them 





ordinary life business. 


(CONTINUED ON PAGE 19) 
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GETS MUCH BUSINESS 
BY WRITTEN METHOD 


Carl H. Smith of Detroit Considers 
It Best Way to Sell Life 
Insurance 


OFFERS LIFE PROGRAM 


Arguments Which May Be Made by 


Prospect Met in Advance and 


Controversy Avoided 


DETROIT, MICH., Oct. 14.—Carl 
H. Smith, of the Johnston & Clark 
general agency of the Mutual Benefit 
Life at Detroit, is an exponent of the 
written method. He believes strongly 
in reducing to writing what he has for 
sale. His entire success in the life 


insurance business has been built on 
this method of selling. That he has 
been successful is borne out by the 
fact that he is writing at the rate of 
$500,000 worth of new business this 
year, and that last year the size of the 
average policy written by him was 
$16,000. He has been in the business 
only four years, is a graduate of the 
University of Michigan, and has a 
wide acquaintance in Detroit. 

Mr. Smith says that he was unable 
to make any real progress while try- 
ing to sell life insurance in the usual 
way. He found that his selling talk did 
not make a strong enough appeal. He 
was gradually won over to the idea of 
preparing his case in advance and now 
goes to each prospect armed with what 
he calls a liectime financial program. 

Submiited on Loose Leaf Sheets 


His proposition for each prospect is 


submitted in the form of loose leaf 
sheets bound with a flexible leather 
cover. ‘The whole fits neatly into the 


average man’s coat pocket. It is done 
on the typewriter, and is neat, compact 





BE SALESMEN, 


NOT PEDDLERS 











ALKER BUCKNER, second 
W vice-president of the New York 

Life, tells agents to be salesmen 
and not peddlers. During these times 
there is a special opportunity for life 
insurance men to do constructive work. 
As Mr. Buckner points out they con- 
tain both opportunity and vital neces- 
sity for life insurance men to do busi- 
ness. There is plenty of money in the 
land and people who have been going 
along in a comfortable way in the past 
are living in far better shape than ever 
before. Diamonds and high priced 


luxuries were never so freely bought, 
asserts Mr. Buckner. Inasmuch as peo- 
ple have money, the opportunity for 
the life insurance worker is great. 
Some people who have been purchas- 
ing $1,000 in the past are taking $2,000 
today. The same ratio holds true with 
the larger cases. People realize the 
necessity for protection as never be- 
fore. Mr. Buckner says that this is a 
good time to sell all kinds of insurance 
but particularly life income policies 
which can now be purchased on a most 
satisfactory plan. 








“At your death (1) accumulation 
stops; (2) wife takes estate just as 
you leave it; (3) perhaps there is 
$25,000, (4) probably a great deal less; 
(5) 97 chances out of 100 you will 
leave nothing, (6) yet your wife must 
in some way pay your bills and live. 

“If you live, 97 chances out of every 


~ 


100 are that you are broke at 65. 
“Certain Estate” Outlined 


This contrasts with the lineup on the 
following page, which is the certain es- 
tate as outlined by Mr. Smith, and the 
next page is designed to read: “The cer- 
tain estate is created by guaranteeing 
the accumulation of estate with an 
equivalent insurance estate, (1) depend- 
ing on a nominal annual deposit; (2) 
consisting of (a) a contract between you 
and your insurance company, and (b) 
certainty; (3) creating at your death 
(a) a cash estate or (b) a life income 
for family, (c) no further deposits, (d) 
no upkeep expense, (e) no taxes, (f) all 
bills paid; (4) giving if you live (a) 
certain independence for yourself and 
wife, (b) stability to such other assets 
as you may have in later life.” 

On the succeeding pages are shown 
the proposition in detail. First, there is 
set forth what the contract will do if 
the policyholder lives and just what is 
provided in the event of death and the 
previously prepared proposition is con- 
cluded with a summary and a statement 
to the effect that what is submitted is 
flexible and can be secured in higher or 
lower amounts, 


Argument Is Bullet Proof 





and concise. Mr. Smith collects his 
data on the first call, or, if possible, 
gets the desired information from a 
friend. He seldom attempts to close 
the business on the first interview. He 
makes the second call equipped with 
his prepared proposition. On the first 
loose leaf sheet is the prospect’s name 
and address. The next sheet contains 
the name of the beneficiaries and their 
ages. Mr. Smith believes in having 
as little as possible on each sheet so 
that he can turn the pages more or less 
rapidly and have the prospect digest 
what is written on each page. On the 
next sheet there is the statement: ‘The 
ideal estate should provide: First, 
sufficient cash to pay all outstanding 
obligations; second, a definite, satis- 
factory and permanent income to en- 
able your family to continue the scale 
of living you have taught them to ex- 
pect; third, the complete education of 
the children; fourth, a reserve or sink- 
ing fund to act as shock absorber in 
case of sudden emergencies; fifth, suf- 
ficient income to assure independence 
to yourself in old age; sixth, funds for 
these uses without sacrifice or loss of 
time.” 
Change Uncertainty to Certainty 


On the succeeding sheet is written: 
“If you desire an ideal estate that will 
provide a life income for your family 
as long as they shall need it, and if you 
desire independence in your old age, 
then provision must be made to change 


uncertainty to certainty in your 
assets.” : 
On the next sheet, Mr. Smith has 


written: “The usual estate is created 
by the accumulation method depending 
on (1) accumulation of funds, (2) abil- 
ity to invest, (3) continuation of life. 
It consists of cash, real estate, stock, 
bonds, mortgages, and uncertainty. 


Mr. Smith says that the written prop- 
osition provides the salesman wilh a 
strong basis for argument. In a sense it 
is bullet proof. On the written page is 
contained an answer to every objection 
that the prospect may bring up during 





the course of interview. There is no 
necessity for sparring around or dis- 
agreeing over minor points. Everything 
is found in writing and it is much easier 
to keep the prospect’s mind on the main 
question. The interview progresses in a 
jogical way as the prospect is taken 
from one page to the next. A proper line 
of thought is followed to induce the 
signing of the application. The pros- 
pect is carried along from one step to 
another in natural sequence. The pros- 
pect sees as well as hears what the 
salesman has to offer. The whole propo- 
sition has an individual touch which 
appeals to the majority of men. They 
realize that some time has been spent 
in the preparation of the material and 
that the salesman has made a study of 
their individual needs and with some 
degree of intelligence prepared some- 
thing that fits their particular case. 


Avoids Unnecessary Controversy 


Mr. Smith says that it has been his 
experience that in the interview con- 
ducted without previously prepared ma- 
terial, in writing, there is too much 
recom for unnecessary controversy. The 
salesman may make an emphatic state- 
ment which the prospect may challenge. 
| The result is an argument over a point 
that is really unimportant and the in- 
terview is unnecessarily prolonged. If 
a question arises in the prospect’s mind 
where the salesman is equipped with a 
written proposition, it is possible to 
knock down the objection by again ex- 
hibiting some part of the prepared ma- 
terial already shown. This has the effect 
very often of convincing the prospect, 
which cannot be accomplished in an or- 
dinary argument. All life insurance in- 
terviews, Mr. Smith believes, should be 
as short as possible and every obstacle 
should be removed which operates to 
lengthen the interview. The written 








method of selling reduces the time of 
the interview to a minimum where the 
pclicyholder follows the salesman’s line 
of thought clear through. If the first 
few pages are attractive enough, it is 
usually possible, Mr. Smith has found, 
to carry the prospect on through. The 
selling time consumed is thus reduced 
to a fairly low figure. 


| 





Life Insurance Policy 


With Each Hog Sold 











Spencer Fish, a local agent at White- 
water, Wis., is credited with a novel 
piece of business, recorded in the 
Whitewater Register as follows: 

“Spencer Fish, the well known insur- 
ance man, proved his superiority as an 
underwriter last week when he did 
what top-notchers had failed to do in 
landing a_ coveted policy. Wm. 
Wrigley, Jr., of chewing gum fame, 
held a sale of high-bred Poland China 
hogs at his farm, Green Gables, on the 
shore of Lake Geneva. Spencer got 
in touch with Mr. Wrigley and induced 
him to add to the attractiveness of the 
hogs at the auction by taking out a 
90-day policy on each hog sold in favor 
of the purchaser. Wrigley did it at a 
cost of over $2,000.” 


Philadelphia General Agency Expands 


Franklin G. Allen, general agent for 
the Connecticut Mutual Life in eastern 
Pennsylvania and Delaware, has moved 
the Philadelphia agency in the Drexel 
building from the eighth to the fifth 
floor to secure accommodations for the 
enlargement of the field staff and the 
sequent increase in the volume of trans- 
actions. 

General Agent Allen took charge of 
the eastern Pennsylvania and Delaware 
territory July 1. Since then the agency 
force has been increased from one repre- 
sentative to eight full time men and the 


production of new business has been 
developed fully 500 per cent. Mr. Allen 
also continues in charge of Maryland, 
wiih headquarters in Baltimore, and is 
achieving decided success since receiving 
the assignment in 1918, where he has 
under his direction a field staff of ten 
full time men. The assistant manager 


of the Philadelphia headquarters, J. EHle- 
rick Willing, has been associaied with 
the Baltimore office for four years. 


Insured Drunken Man; Must Pay 


INDIANAPOLIS, IND., Oct. 14—The 
Indiana appellate court has affirmed the 
lower court in a judgment against the 
Metropolitan Life. The company’s agent 
had written an application for a man 
while he was drunk, having consumed a 
quart of whiskey in the twelve hours 
preceding. He drank another quart in 
the next twenty-four hours preceding 
his medical examination by the company 
physician. He died a month and twenty 
days after he was insured of acute alco- 
holism. The company complained that 
he was a confirmed drunkard and gave 
false statements to the agent and med- 
ical examiner. The evidence of both 
sides showed that he was a confirmed 
drunkard, but the appellate court holds 
that the company’s agent and physician 
had knowledge of this and therefore 
there could have been no fraud on the 
ccmpany in the matter of statements in 


“FIRESIDE SOLICITING” 
HAS ITS ADVANTAGES 


Works Well for Employed Man; 
Agent Must See Business 
Man at His Office 





WIFE’S VIEWS IMPORTANT 


Fact That Women Are Favorable to 
Life Insurance Is Argument for 
Home Canvass 





Whether “fireside soliciting” has re- 
sults advantageous to the agent de- 
pends very largely on the prospect. It 
is admitted that the man who is in 
business for himself or occupies a posi- 
tion of responsibility in the concern 
with which he is employed can best be 
seen at his office or place of business, 
but in the case of the man whose posi- 
tion is such that he feels that all of 
his time during business hours belongs 
to his employer it is better to see him 
at his home after business hours, mak- 
ing the appointment either by secing 
him at his place of business or tele- 
phoning the home. 


Wife’s Attitude Important 


_ The attitude of the wite on the ques- 

tion of life insurance piays an impor- 
tant part in deciding whether or not 
the home visitation is desirable. It is 
a good thing for an agent to find out 
in advance, if possible, whether her 
views are favorable or uniavorable. If 
they are favorable that fact will, of 
course, be of great assistance to the 
agent, but if the contrary is true it 
probably would be better for him to 
arrange for an interview at some other 
place. 

In one big agency which maintains 
a woman’s department, and which is, 
therefore, in especially close touch with 
the attitude of women toward life in- 
surance, it was declared the other day 
that women are now favorably dis- 
posed toward life insurance than ever 
before and that probably 90 percent 
of them would approve almost any 
argument which an agent might offer 
along the lines of home _ protection, 
which is advanced as a strong point in 
favor of the fireside canvass. 

Home Business Sticks 


It is also asserted that while the big- 
gest business is written in the offices, 
the best business—that which “sticks” 
the best—is written in the homes. 
One general agent declared recently 
that he would rather have twenty-five 
$2,000 policies written in that way than 
one for $75,000. 

“You don’t need to worry any about 
the policy that is written in the home, 
after a man has talked it over with his 
wife and they have agreed on how 
much they can afford to carry,” he 
said. “That class of business stays on 
the books and they don’t even take 
the 30 days of grace tor the payment 
of premiums. It’s the man down town 
who is making $200 a week and spend- 
ing $300 that is most likely to drop his 
life insurance. If a premium notice 
and a bill for repairs to his automobile 
come in at the same time he’ll pay 
the garage bill first, but the little fel- 
low regards his insurance as one of 
the important things in life. He prob- 
ably has been saving up all year for 
that premium and he pays it absolutely 
on the dot.” 


Women’s Attitude Helps 


The more favorable attitude of women 
toward life insurance has been used to 
advantage by a number of women agents, 
who make it a point to keep up their 











the application. 


(CONTINUED ON PAGE 12) 
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Is it Permanent? 


Can the business which you have established through years of toil be taken from you by merely 


giving you 30 days’ notice? 


Are the results of your daily toil taking permanent form in an estate, its safety guaranteed to you 
and yours and unaffected by the termination of any third party’s contract? 


Are you on the open road to Success, with no 
one ahead of you to retard your progress? 


If Not, Then 
NEBRASKA 


Spells Opportunity For You Now 


Agency Contracts are made direct with the 


Company. 


They cannot be cancelled upon 30 days’ no- 
tice except by your own fault. 


They are not affected in any way by the ter- 
mination of any third party’s service with the 
Company. 


Imagine, if you will, what it would mean to 
you to have 50% of your policies mailed back to 
you the very day your applications reached the 
Home Office, and 90% of them within two days. 
That is what the Lincoln Life does. 


Instead of having one in every eight or ten 
turned down, think of losing only one in twenty- 
five. The Lincoln Life agents on the average have 
policies issued upon 96% of their applications. 


No man can work FOR me in Nebraska; he 
will work with me and I with him. 


In Nebraska the agent who comes 10% our 
way, will find us coming 90% his way to build for 
his success and ours. 


Territory can now be had in practically any part of Nebraska. In three months or in even 30 


days this will no longer be possible. 


| 


Write, Wire or Phone to 


FRANK L. PASLEY, State Manager 


THE LINCOLN NATIONAL LIFE 
INSURANCE CO. 


302 East 22nd Street 


Over $100,000,000.00 of Insurance in Force 


University Place, Nebraska 
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Policy Valuation Uniformity 


Dounttess the men behind the rate 
book who are out selling life insurance, 
fail to get enthused over arguments as 
to the methods of valuing policies. The 
full reserve plan, select and ultimate or 
the various forms of modified preliminary 
term, do not make much difference in 
the selling quality of life insurance. The 
issue is more of an actuarial or book- 
keeping nature. So far as the selling 
provisions in the policy are concerned, the 
valuation plan is not a factor. There are 
four states that do not admit companies 
valuing their policies on the preliminary 
term or modified preliminary term basis. 
They are Massachusetts, New York, New 
Jersey and Maryland. 

The field man recognizes that there is 
such a thing as policy valuation because 
he runs across it once in awhile in com- 
petition, especially if he represents a com- 
pany that does not put up the full reserve 
the first year. Frequently agents of com- 
panies that do put up the full reserve will 
bring the issue into the canvass by mak- 
ing some reflection on companies that use 
the preliminary term valuation. 

The valuation question became acute 
and it was projected into the contro- 
versial arena last winter when the Massa- 
chusetts legislature was considering a 
bill to legalize a modified preliminary 
valuation plan. This was fought hard by 
most of the Massachusetts companies and 
the bill was defeated. But few compan- 
ies, not over a half a dozen using the 
preliminary term plan, would enter 
Massachusetts if they had the privilege 
of doing so. It is too remote from their 
center of operations. The arguments, 
however, that were made before the in- 
surance committee as to why this system 
of valuation should not be used, are be- 


ing employed by agents in the field against 
preliminary term companies. 

It seems to us unfortunate that this 
issue should be resurrected as it will 
tend to create prejudices and differences 
between the two classes of companies 
that were far better buried deep in 
oblivion. 

Life insurance executives were deeply 
impressed with the paper read by Vice- 
President E. E. Ruopes, of the Mutua 
Benerit Lire at the annual meeting of 


the AMERICAN LiFE CONVENTION in 
Omaha. Mr. Ruopes is one of the 
soundest life insurance thinkers of 


today. He is a man of acute perception, 
wide experience, close observation, calm 
judgment and honest conviction. Mr. 
Ruopes holds that the two life insurance 
camps should not engage in hostilities. 
There should be a common ground on 
which all should stand which would 
represent safety and liberality. Mr. 
RuopeEs is not wedded to the full reserve 
system. He finds some inconsistencies in 
the preliminary term plan. He thinks 
that the select and ultimate method can 
be modified in a way that will appeal to 
the good judgment of the life underwrit- 
ers of the country as being worthy of gen- 
eral adoption. Many other insurance offi- 
cials in the east concur in Mr. Ropes’ 
opinion, believing that it would be a most 
unfortunate thing for life insurance if 
two hostile camps were created and re- 
prisals were attempted. 

We believe that the question is worthy 
of general conference and steps to that 
end have been taken. Life insurance in 
its present stage should brook no interrup- 
tion nor allow any factors to enter into 
the field that will tend in any way to im- 
pair public confidence in the system itself. 


Keeping in Touch 


Lire men need to keep in very close 
touch with the people they have in- 
sured. After a man has taken out a 
policy, he should not be left alone 
and only hear of the company when 
he receives a notice of premium due. 
The agent should cultivate him, drop 
around and see him once in a while not 
to solicit for insurance but to ascertain 
how he is getting along and be ready 
when he does desire to increase his 
insurance line. There are: many op- 
portunities open whereby agents can 
place their clients under obligations to 
them. These opportunities should be 
sought. Bits of insurance information 


should be given to policyholders, in- 
formation about the company, some- 
thing about its progress, some life in- 
surance achievement or striking bene- 
fit. 


In fact, any agent should seek 


an excuse that brings him in contact 
with his patrons. If any service is re- 
quired, of course, the agent should be 
right on the spot. 

Then again one’s clients should be 
constant sources for names of good 
prospects. If they are satisfied with 
their treatment and the service that 
has been rendered, they will not be 
loath to suggest the names of friends 
and acquaintances, especially if the 
agent is diplomatic in his approach and 
negotiation. Agents, we believe, should 
give more attention to their old policy- 
holders, because many men find in 
taking an account of the business they 
have written, a large percent comes 
from patrons, either in the way of in- 
creased insurance or new insurance on 
their relatives or friends whose names 
have been suggested to the agents. 














PERSONAL GLIMPSES OF LIFE UNDERWRITERS 
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Wm. Parsons, former life insurance 
man, the “Smiling Billy’ of the 
screen, died the other day at his home 
in Los Angeles. The cause of his death 
was an accident received some months 
ago during the filming of a comedy. 
Mr. Parsons was at work in a huge 
tank of water in which were floating 
large cakes of ice. In some manner 
he became jammed between the cakes, 
receiving injuries from which he never 
recovered. Mr. Parsons left the life 
insurance business some years ago to 
take up his work in filmland. At that 
time he was the agency man of the 
American National of St. Louis which 
he organized. Mr. Parsons was form- 
erly located at Indianapolis and as- 
sisted in organizing the Indianapolis 
Life. He was superintendent of agents 
for the Prudential for a time. He also 
sold life insurance out on the Pacific 
Coast. In Chicago he was manager 
of the State Life and later the Frank- 
lin Life. The photoplay field appealed 
to him and he entered on it as a pro- 
ducer heading the National Film 
Corporation. Some time ago he mar- 
ried “Billy” Rhodes who appeared in 
many of his films as star and leading 
woman. 


William Walton Fletcher, known as 
the dean of the Honor Roll agents of 
the Connecticut Mutual Life, died last 
week at his home in Melrose, Mass., of 
heart disease, in his 83d year. When he 
reached the age of 80 years, in July, 
1917, President John M. Taylor. of the 
company wrote him a personal letter 
of congratulation in which he recalled 
the fact that Mr. Fletcher, between the 
age of 50 and 80 years, had written, 
up to January, 1917, insurance to the 
amount of $4,346,225. This total he 
had increased since reachnig the age 
of four scour years. 


J. J. Mooney, second vice-president 
and superintendent of agencies of the 
Michigan Mutual Life, has been going 
at a rather strenuous pace for some 
time past. A year or so ago, Mr. 
Mooney was taken to the home office 
to assume his present position. At the 
time the change was made, he had 
charge of the company’s Toledo, O., 
branch office, with supervision over 
the entire state of Ohio. He has not 
changed his place of residence, but he 
commutes to Detroit each morning 
and goes back to Toledo each night. 
He has up to the present time retained 
supervision of Toledo and Ohio, and 
his many responsibilities keep him on 
the jump. Sooner or later he will 
locate in Detroit permanently, but in 
the meantime the present arrangement 
will continue, and he will make the 
two hour run to and from Detroit 
each day on the interurban. 


Secretary Carroll B. Carr, of the 
American Central Life, died last Wed- 
nesday at his home in Indianapolis. 
He was stricken with pneumonia the 
Saturday previous. Major Carr at- 
tended the recent meeting of the 
American Live Convention in Omaha 
and was in unusually fine spirits. His 
— fellowship was everywhere mani- 
est. 

Major Carr was born in Wooster, 
O., Dec. 28, 1865. He graduated from 
Wooster College and was on the stage 
a short time. He ‘served as a lieu- 
tenant in the Spanish-American War. 
He moved to Indianapolis and be- 
came assistant to Charles E. Dark, 
who was vice-president of the Ameri- 
can Central Life, this being in 1899. 
Major Carr studied actuarial science 
and was made actuary of the American 
Central and later its secretary. Major 
Carr looked after the reinsurance 
business of the American Central 
which had grown to considerable pro- 
portions. As an entertainer and com- 
panion Major Carr had but few peers. 























Major Carr spent much time in or- 
ganizing the Indiana National Guard 
but retired from the service in 1913, 
with the rank of major. He was one 
of the founders of the American In- 
stitute of Actuaries and served as its 
secretary. 


Former.. Judge “William S. Ayres, © 


general ‘counsel for the Bankers Life 
of Des Moites, underwent a: serious 
operation;,in: a Des Moines hospital 
and has been in a critical condition. 
Judge Ayres has been ifl for several 
weeks, Raymond Aiberson,; who re- 
cently was. made “His:*assistanty “has 
been in charge of the? 41 de par etient. 


C. M. Lord, ag ae 





Gs. 
d, ageiicy - manager at 
Chippewa Falls,’ Wis.4:fdér the Bankers 
Life of Des Moinés}-is’a rare individ- 
ual. When he goes fishing and catches 
no fish, he admits it. Mr. Lord enter 
tained’ his agency recently at a fishing 
party .at Long Lake, Wis. Mr. Lord 
and his men, aided and abetted by a 
delegation from the home office of the 
company, fished for four days and got 
one muskie. Mr. Lord, himself, makes 
no effort to soften the situation, but 
E. S. Putnam, one of the leading pro- 
ducers of the agency and who is the 


best fisherman of the party, says that * 
the reason the: muskies did not bite | 


was because their. teeth were sore. 
Considering the effect of successful 
muskie fishing on others, it is probably 
well that the Bankers Life men did not 
land one of the big fighters. On one 
of the days while the Bankers. Life 
party was fishing, a man who was 
fishing on a neighboring lake, hooked 
a twenty-five pound muskie, and after 
a long and terrific. struggle, the big 
fish was landed on the beach. The 
man, exhausted, dropped dead of heart 
failure. 


Marvin E. Singleton of St. Louis, 
president of the Missouri State Life, 
has been recommended by Maj. Gen. 
C. C. Williams for the distinguished 
service medal for his efficient services 
during the war as chief of the St. 
Louis ordnance department. He is the 
only civilian in the state who has been 
recommended for the decoration. 


Secretary T. W. Appleby, managing 
underwriter of the Ohio National, has 
been confined to his home for a week, 
the result chiefly of a nervous break- 
down incident to his hard work and 
close attention to details of the busi- 
ness ever since his connection with the 
company. It is not regarded as any- 
thing serious, but an absolute rest was 
ordered, with the admonition that the 
more perfectly the order was obeyed, 
the sooner he would be able to get 
back to business. 


Discontinues $100,000 Club 


The Bankers Life of Des Moines has 
discontinued its former $100,000 Club and 
organized a $200,000 Club in place of the 
old organization. This was done because 
of the fact that the writing of $100,000 
of business in a year now lacks the dis- 
tinction which it formerly did in the 
Bankers Life field force. The change 
was made at the first of the year, and 
its timeliness is shown by the fact that 
50 members of the field force had al- 
ready qualified for membership in the 
new club by Sept. 1. Indications are that 
the total membership of the club at the 
end of the year will be over 100. The 
leading member of the club on Sept. 1 
was Fred Murrell, of Pittsburgh, with 
$485,000 paid for business to his credit 
on that date. A. T. Kirk, of Spokane, 
was second with $483,500; B. T. Childress, 
of Dallas, was third, with $454,083; W. A. 
Hinshaw, of Des Moines, was fourth, with 
$443,000, and J. J. Davis, of Indiana, was 
fifth, with $402,000. 


William E. Osburn, Indiana general 
agent of the Provident Life & Trust, has 
been elected first vice-president of the 
Exchanee Club of Indianapolis, recently 
organized. 
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Largest Life Insurance Business in the World 





METROPOLITAN 
LIFE INSURANCE COMPANY 


(INCORPORATED BY THE STATE OF NEW YORK) 


HALEY FISKE, President 


Total Amount of Outstanding Insurance - - - - $4,429,511,816 
Larger than any other Company in the World. 

Ordinary Life Insurance paid forin 1918 - - - - - $463,008,744 
Larger than any other Company in the World. 

Industrial Insurance paid forin 1918 - - - - - - $419,331,865 
Larger than any other Company in the World. 

Total Insurance placed and paid forin 1918 - - - - $882,340,609 

The largest amount ever placed in one year by any Company in the World. 

Gain in Insurance in Force in 1918 - - - - = - = $493,329,918 
Larger than any other Company in the World. 

Number of Policies in Force December 31,1918 - - - 19,784,261 
Larger than any other Company in Americu. 

Gain in Number of Outstanding Policies - - - - - - 1,521,328 
Larger than any other Company in the World. 

Madly 3 5 ee we es = = 
Increase in Assets during 1918 - - - - - - = $71,429,182.97 
Larger than any other Company in the World. 

Leaiites ~ +2 - + + HS se + ee = = eee 
Sue + ie te eas, eee! + eR 
Number of Claims paidin 1918 - - - - - = = = = 336,533 
Averaging one policy paid for every 26 seconds of each business day of 8 hours. 

Amount paid to Policy-holders in 1918 - - - - - $82,391,144.32 


Payment of claims averaged $566.50 a minute of each business day of 8 hours. 


Metropolitan nurses made 1,431,085 visits free of charge to sick Indus- 
trial Policy-holders. 


The Company bought War Bonds of the United 
States and Canada - - - = = = = = = = $100,000,000 


The Company’s employees sold War Savings Securi- 





ties and Liberty Bonds in 1918 amounting to - - $133,000,000 
DIRECTORS 
JOSEPH P. KNAPP, ROBERT W. DeFOREST, MITCHELL D. FOLLANSBEE, FRANK B. NOYES, 
HALEY FISKE, JOHN ANDERSON, WILLIAM B. THOMPSON, ARTHUR WILLIAMS, 
WILLIAM H. CROCKER, ALANSON B. HOUGHTON, JOSEPH P. DAY, EMERSON McMILLIN, 
HENRY OLLESHEIMER, WALTER C. HUMSTONE, OTIS H. CUTLER, RICHARD BEDFORD BENNETT, 
MORGAN J. O’BRIEN, ALEXANDER P. W. KINNAN, LANGDON P. MARVIN, FESTUS J. WADE. 


FREDERICK H. ECKER, OTTO T. BANNARD, ALBERT H. WIGGIN, 
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VOLUME TWO 


LIVE ARTICLES ON LIFE INSURANCE 


NOW READY 


We have reprinted in book form the leading articles on SALES- 
MANSHIP AND BUSINESS INSURANCE which we have been pub- 


lishing in the “Business Builder” 


section of The Weekly Underwriter 
during the past year. 


Two volumes are now available. 
CONTENTS OF VOL. Il 
THE VALUE OF LIFE. By Philip ermee. 
GETTING THE BEST RESULTS. By Harry L. Kolman. 
rene an SELLING POINTS. By I. H. Offner. 
WHY AN AGENCY Ta S. By Charles H. Langmuir. 
YWAR REVENUE LAWS. By Preble Tucker. 
WHITE MASK AND IRON COLLAR. a are T. Miller. 
BUILDING voog AGENCIES. . G. Everett. 
LIFE ae ae IS NECESSARY. By Albert M. Linton. 
WH SURE? By George W. Johnston. 
‘THE SMITH IDEA. 
SELF-DEVELOPMENT. By Harry T. Miller. 
KNOW THE GAME—WORK FAST. By John J. Renihard. 
PASSING OF THE HICK. By Roy A. Hunt. 


THE AGENT AND THE RISK. gh oe cS T. Maclean. 
RAPID-FIRE TALK. By B. Munchweiler. 


J. 
HE CHANGED HIS MIND. By “The Little Upstart.” 
RENDERING SERVICE. By Fred Halstead. 
INCOME INSURANCE. By Frank A. Wesley. 
SPECIAL BUSINESS SERVICE. By J. E. 
AVOID SET RULE By 
TOO MANY EX XcuSES: 
CORPORATION INSURANCE. By Preble Tucker. 
CONTENTS OF VOL. I. 
GETTING IN. By John R. McFee. 
NURSING THE PROSPECT . By Le ewis R. Welch. 
THE FATAL SECOND INTERVIEW. By William J. Graham. 
THE USE OF THE ’PHONE. By Courtenay Barber. 
THE USE OF INK. By Warren M. Horner. 
THE BIG BUSINESS FIELD. By Lawrence C. Woods. 
SELLING THE RICH MAN. By Julian S. Myrick. 
THE SMALL BUSINESS MAN’S PROBLEM. By Roy A. Hunt. 
THE QUESTION OF PROTECTION. By I. Smith Homans. 
THE PROBLEM OF THE WOMEN. By Leonora M. Cowick. 
INCOME BONDS FOR WOMEN. By Marie Virginia Smith. 
LEARNING THE GAME. By Robert L. Ridgeway. 
THE BANKER AS AN AGENT. By C. W. Soesbe. 
MONTHLY INCOME INSURANCE. By Theodore A. Waltrip. 
SELLING MONTHLY INCOMES. By Orville Thorp, Charles ae and C. J 
CO-PARTNERSHIP INSURANCE. By Preble . oe 
BUSINESS INSURANCE IN WAR TIMES. By J. S. 


The books are bound in blue cloth hy wold lettering, and have 
about 100 pages each of Brilliant, Snappy Sales Talk on Business Insur- 
ance which every life insurance agent should read. 

Single Volumes, $1.05 Per Dozen, $10.00 Per Hundred, $75.00 


The Weekly uderwriter 


80 MAIDEN LANE, NEW YORK, N. Y. 
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To assist its Field Forces 
in rendering 


“Professional Public Service”’ 


The Connecticut Mutual 
Life Insurance Company 





has created a new department to deal 
with matters pertaining to Life Insur- 


ance Education and Applied Salesman- 
ship. 

















Calfornia State Life [nsurance Company 


SACRAMENTO, CALIFORNIA 
MARSHALL DIGGS, President 


Capital and Surplus $700,000 Assets over $3,000,000 
Insurance in force over $28,000,000 
PRODUCING AGENTS WANTED IN CALIFORNIA AND TEXAS 





J. R. KRUSE, Vice-President and General Manager 























GATHER AT CLEVELAND 
SNYDER AGENTS HOLD RALLY 
Massachusetts Mutual Representatives 


Hold Annual Meeting with 
65 in Attendance 





CLEVELAND, O., Oct. 14.—The 
eleventh annual meeting of the 
Agents’ Association of the Cleveland 
agency of the Massachusetts Mutual 
Life took place last week, with about 


65 present. E. W. Snyder, general 
agent, declared it the best mecting 
ever held by a big margin. While 


strict attention was given to the pro- 
ceedings, they were diversified by the 
interjection of something of a more 
lively nature occasionally. All this 
was of a spontaneous character and 
added life to the occasion and zest to 
the consideration of topics that were 
brought before the agents. The pro- 
gram follows: 


President’s greeting, 
Youngstown. 

General agent’s review, E. W. 
general agent, Cleveland. 

“The Measure of Success,’ G. H. Schu- 
macher, Cleveland. 

“The Essence of Life Insurance,’ W. E. 
Meacham, Cleveland. 

“The Reason Why,” directed by Alex- 
ander Maclean, assistant actuary at the 
home office. 

“What is Cleveland’s Share?” 
Cc. Behan, 
home office. 

Dinner was enjoyed at the Cleveland 
Athletic Club, with E. M. Koch, of Can- 
ton, as toastmaster. The following after- 
dinner program was presented, 


B. A. Sanford, 


Snyder, 


Joseph 
superintendent of agencies, 


“Smiles,” Everybody. 

“The Annual Meeting,” C. S. Kohler, 
Cleveland. 

“Akron—After Paree,” Mr. Rayman, 
Akron. 


“Bubbles,” Everybody. 

“Co-operation,” Dr. Dawson, Cleveland. 

“What I'd Like to Know,” R. A. Ferris, 
Cleveland. 

“The Peripatetic Producer of Pep,’ J. 
Cc. Behan, home office. 

“Between Ourselves,” 
general agent, Cleveland. 

“Till We Meet Again,” Everybody. 


New Officers Elected 


E. W. Snyder, 


Officers for the next year were chosen 
as follows: Prsident, R. A, Ferris, Cleve- 
land; vice president, E. M. Koch, Canton; 
secretary, F. M. Cogwill, Cleveland. 


LAYS STRESS ON NEED 
OF CREATING ESTATE 


(CONTINUED FROM PAGE 1) 


Brown, representing the Mutual Bene- 
fit Life.’ Such an introduction merely 
arouses antagonism in the prospect. 
The man so addressed quickly dis- 
misses the salesman, announces that 
he is not interested in life insurance 
and the interview is at an end. Realiz- 
ing this, Mr. Brown conceived the 
idea of starting all of his solicitations 
for life insurance by walking into the 
prospect’s oltice, laying down on the 
desk a sheet of paper containing the 
words “Payable to either or both of us 
and to the survivor, who, by agreement 
between us, will be the sole owner of 
the balance of this account at the death 
of either. When the prospect has 
read this paragraph, Mr. Brown asks: 


“Mr. Smith, have you ever seen those 
words before? ?’ The answer is usually 
“No,” and Br. Brown then goes on to 


explain that when a saving bank’s book 
is stamped with these words, it means 
that there will be no trouble in the 


family, and that the wife will simply 
succeed automatically to the bank ac- 
count, avoiding the necessity of the 


account going into probate court. He 
then advises that any bank account 
without this clause stamped in the book 
should be changed to include this word- 
ing in order to simplify matters in the 
event of death. 

He then asks if a will has been made 








cut. Most men are without wills. Natur- 
ally the answer in the great majority of 
cases is that no will has been made. Mr. 
Brown then presents to the prospect a 
short form will which can be filled out 
and will cover the ground with the great 
majority of men. He then gives to the 
prospect an inventory which, when filled 
out, will show the fairest possible esti- 
mate of the estate if it were closed out 
at a forced sale, due to death. Up to 
this point in the interview, the pros- 
pect is not aware of Mr. Brown’s object. 
He has simply been made to see that his 
affairs are not in very good shape, that 
in the event of his death, his estate 
would have to pass through probate 
court, and that the amount finally find- 
ing its way into the hands of his wife 
would be much smaller than desired. Mr. 
Brown explains briefly the workings of 
the probate court and what happens to 
an estate when a man dies intestate. 


Where Canvass Starts 


At this point, Mr. Brown launches into 
his canvass in earnest. He shows that 
what every man needs is some plan by 
means of which he can, beyond doubt, 
create for himself an estate large enough 
to provide for all of his needs when old 
age comes and at the same time be in such 
condition that if death occurs before this 
result is accomplished the family will be 
left in comfortable circumstances. Mr. 
Brown shows that the average life of a 
savings account is slightly in excess of 
two years. He points out that if a man 
determines to save $50 a month in the 
savings bank, it will take 30 years to 
accumulate $25,000 and that if death oc- 
curs before the thirtieth year, there is 
left only the amount which has been 
saved. He dwells on the fact that 90 
percent of the savings plans used by 
most investors are not safe and certain 
beyond all question. If the prospect in- 
terrupts or objects that he already car- 
ries life insurance, Mr. Brown brushes 
this excuse aside with the statement 
that he is not presenting life insurance 
but the creation of an estate. He mini- 
mizes the life insurance side of what he 
is offering. He says that most men with 
a salary of $5,000 or $6,000 carry be- 
tween $5,000 and $7,000 life insurance. 


Disregards Amount of Insurance 


It is Mr. Brown’s contention that all 
estates of $5,000 or over are gone within 
five years if given to beneficiary in a 
lump sum. The amount of straight life 
insurance carried, therefore, does not 
interfere with Mr. Brown’s estate build- 
irg plan. He determines the size of 
the proposition he submits by question- 
ing the prospect as to the needs of his 
family in the event of his death, how 
much would be required to keep the 
family going in the present style. When 
the answer has been returned, Mr. 
Brown tries to find out how much the 
Erospect would be willing to save per 
month in order to create an estate of 
say $25,000. With this information, Mr. 
Brown works out a plan to fit the case. 
He lays great stress on the fact that 
life insurance is needed during a cer- 
tain period of every man’s life. Ample 
protection should be carried during the 
years when children are being reared 
and until they have reached the age 
when they can take care of themselves. 
After this the need of life insurance 
grows less each year. After a man 
passes the age of 50, he comes closer 
and closer to the non-producing stage. 
Each year he approaches the time when 
he will need money in addition to that 
which he is able to earn. Mr. Brown 
says that men need money badly at two 
times in their lives—at 20 and at 60. 
Any life insurance plan which does not 
provide at the same time an old age 
pension fund is a failure in Mr. Browns 
estimation. 


Lifetime Financial Program 


In outlining what he has to offer, Mr. 
Brown makes it clear that he is present- 
ing a life-time financial program. He 
asks the man to save $50 a month up to 
age 60 or 65. By that time the company 
will return more than has been paid 
in and if death should occur in the 
meantime, the wife is provided with a 


.sum sufficient to permit her to live in 
! the style to which she has been accus- 
event of the death of the head of the | 


_accelerative endowment plan. 


, month or more. 


tomed for the remainder of her life. Mr. 
Brown offers his proposition as the one 
certain and sure thing out of a man’s en- 
tire list of investments. It is the one thing 
that cannot fail. Mr. Brown’s business 
is sold on the long term endowment oF 
He works 
among a rather select list of prospects. 
He seeks out men able to save $50 4 
His plan can, of course, 


‘be reduced but he finds that it appeals 





more strongly to those able to save 4 
fairly substantial amount monthly. The 
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MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 





Agency Opportunities 
Nineteen States 





Wm. A. Watts, President. 
Established 1894 



































AMERICAN 





CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
































The Close of the Day’s Work 


a you begin to figure up your earnings and 


recall the several reasons for failures during the 
past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 
generously given.’ 


Inter-Southern Life 


JAMES R. DUFFIN, President 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 

















MR. SUCCESSFUL LIFE INSURANCE AGENT 


R sksee policy in the United Lite and Accident Inourance Coompany guarantoce— 


General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District of Celumbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 
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Only Masons need a 


THE CRESCENT LIFE INSURANCE COMPANY.° 


CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 


e world). 


COPYRIGHTED CONTRACTS. 


pely for Agencies. No advances. No first 
year premium notes. Cash Business. All Physicians must be Masons. 
M. E. Callane, Secretary. 


FLETCHER TRUST BUILDING - - 


Bertram Day, President. 
INDIANAPOLIS 


men to whom he has sold policies would 
not have been interested in a quotation 
on $25,000 worth of life insurance. It 
would have sounded too strong. Pre- 
sented in the light of an estate build- 
ing investment plan that is certain be- 
yond question it makes an appeal. 


Prospects Become Enthusiastic 


Mr. Brown has’ found that prospects or 
rather policyholders will recommend the 
adoption of this plan to their friends 








where they hesitate to advise-the pur- 





chase of life insurance. They become 
enthusiastic over the plan and as a 
consequence Mr. Brown has devised a 
card which at the top contains a space 
for a new prospect’s name and address, 
the body of the card reading: ‘Intro- 
ducing Mr. E. G. Brown, who has a 
proposition of which I have availed my- 
self and I know it will interest you.” 
Space is left for the signature of the 
new policyholder. Mr. Brown makes 
good use of these cards as the prospects 
provided by means of them are usually 
the best. 














WHY CIRCULARS DO NOT GET AGENTS | 














Forrest F. Dryden, 
President 








The Prudential Insurance 
Company of America 


Home Office, 


Incorporated Under the Laws of the State of New Jersey 

















How much POWER have you? 


AVE you ever been solicited by a man 
H who did not know his business? What 

kind of an impression did he make on 
you? 

Learn enough about Life Insurance to an- 
swer ordinary questions. Easy ssons in 
Life Insurance is simple enough for a begin- 
ner, complete enough for the president of a 
life company (not for an actuary). It is not 
technical, but tells clearly all that anyone in 
the field needs to know. 


Knowledge of Life Insurance pays an agent 
in dollars and cents. It helps him close busi- 
ness. Confidence in the salesman is a big part 
of every sale, and an agent’s evident knowl- 
edge of his business increases the prospect’s 
confidence. 

An agent need not be an actuary. There is 
danger of tiring a prospect with “figgers.” 
What an agent should have is a knowledge of 
the fundamentals of his business. He can get 
it by reading 


Easy Lessons in Life Insurance 
by J. A. Jackson 


Price $1.00 

Quantity Prices 
12 copies........00 95c each 50 copies.......... 9c each 
25 copies......... 924%4c each 100 copies.......... 85c each 
OO SE Woes 65 d0450044a5she bs ods kenpunesevecenecete 80c each 
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dent Life & Trust, W. S. Ash- 

brook, was speaking the other day 
of the fruitless methods some general 
agents employ in getting men. He 
said: 

We had a visitor the other day. He 
was telling us of the disappointment 
of a friend of his, a general agent, who 
complained that although he had cir- 
cularized a large number of school su- 
perintendents, asking for the names of 
likely agents, he had received no re- 
plies. A query such as the one our 
visitor described will inevitably prove 
a disappointment in the mater of re- 
plies. The reason is obvious. These 
superintendents knew nothing of agency 
problems, and furthermore were not 
interested either in the problem or in 
the request. 

Suppose the gentleman who had sent 
out this circular letter of inquiry had 
gone about it differently. Suppose he 
had taken the list of superintendents, 
and had considered it as a list of 
prospects—not for insurance but for 
friendly aid in securing agents. 

* x 


He would have found who among 


’ ‘HE agency secretary of the Provi- 


‘the superintendents were easiest to 





reach. Then he would have hunted up 


some introduction to them for mu-! 


tual friends which would have carried 
weight, not for merely obtaining a 
favor, but for a pleasant and agree- 
able friendship. With the ground thus 
prepared, he would have found an op- 
portunity to explain the vision of life 
insurance, not in such a way as to 
make the superintendent think that he 
was being canvassed for an agency or 
was listening to a stump speech, but 
so that he would have obtained a sym- 
pathetic appreciation of the enthusi- 
asm which the life insurance man felt 
for his chosen profession. 

Then he would convey in a most 
attractive way the idea that his com- 





call to life insurance, he becomes a 
successful agent; and what is more, the 
superintendent does not feel that the 
life insurance man has “twisted” a 
teacher into an agent, but rather that 
he, the superintendent, has been re- 
lieved of a problem, of a sore spot, 
which would have become more and 
more troublesome. 
* * * 

What a general agent wants is not 
a long list of names of men which when 
laboriously gone through is found to 
contain little or no good material. It 
is a saving of time and money to get 
a much smaller list of names which 
abounds in good material. 

Our visitor said his friend complained 
he got no answers. Our own opinion 
is, from what our visitor told us, that 
his friend was lucky in getting no an- 
swers. His circular gave no real knowl- 
edge of the kind of men who were 
wanted. The superintendents had neither 
knowledge nor interest. Suppose each 
of them had jotted down at random a 
list of names. That would have meant, 
for the general agent, a considerable 
expenditure of time and money in 
looking them up, and all experience 
shows the chance of finding good ma- 
terial in a list compiled in so haphaz- 
ard a manner would have been very 
small indeed. 

* * 

When we analyze the methods of 
agency leaders who are particularly 
successful in obtaining new agents we 
find—first, that the process is a con- 
tinuous one, and not undertaken fit- 
fully and by jerks; second, that the 
agency leader makes helpful friends. 
He studies men with wide acquaint- 
ance in business, in church, in social 
organizations. It is not all take and 
no give. He wants these men to help 
him, and he stands ready to help them. 
He makes them share in his enthu- 
siasm for the whole business of life in- 


pany was one which fulfilled the ideal | ‘surance, for the company which he 


of this vision, and that ‘he, the gen- | 


! eral agent, was lying awake at nights 


trying to make his agency worthy of 
the company and its ideal. 

It might not be possible to do all 
this in one interview. 
be all the better if this development 


In fact, it would i 


of the theme were tactfully interrupted | 
from time to time, so as to draw forth } 
from the superintendent knowledge of | 


his ideals and of his peculiar problem. 
In this way there would develop a 
friendly and mutual appreciation of 


each other’s ideals and problems, and | 
from it there would arise the thought ; 


that each could be mutually helpful to 
the other. 
x ok * 

For instance, here is a teacher of 
much more than usual intelligence and 
force, chafing under routine. He wants 
promotion. His very forcefulness and 
its consequent unrest brings it about 
that he is not doing as good work as 
a teacher as another of equal force 
who finds in his teaching an outlet for 
all his force and ability. There is 
the superintendent’s problem. He is 
friendly to this restless teacher. He 
wants to see him succeed. The life 
insurance man offers a solution. In 
discussing this teacher it develops that 
he possesses qualities which ought to 
bring success in the life insurance field. 
Let him try it out during his summer 
vacation—perhaps during several vaca- 
tions. If he finds that he has a real 








represents, and for the agency he leads. 
Men life to know about businesses 
other than their own. The agent ad- 
vantages himself of that liking. He 
makes his friend feel that for an out- 
sider he really has a remarkably “close 
up” knowledge of the business of life 
insurance. The friend is not bored. 
He is flattered. He likes to feel that 
he knows something of the problem 
involved in securing a good agent. He 
likes to feel that he has acauired some 
skill himself in picking winners. He 
doesn’t want to have a man whom he 
has recommended turn out a flat failure. 


Continental May Absorb Pioneer 


SAN FRANCISCO, CAL., Oct. 15.—Salt 
Lake advices just received here are to 
the effect that the Continental Life of 
Utah, which was recently purchased by 
President John W. Cooper of the Pioneer 
Life of Kansas City and his associetes, 
will be made the parent company for 
that concern and the Globe Life of Salina 
Kan. It is reported that the Pioneer and 
Globe will first be merged and the com- 
bination will then be taken over by the 
Continental Life, which will be removed 
to Kansas City. 


° . 
Travelers’ Men Dined 

The Chicago branch office of the Trav- 
elers gave a business promotion banquet 
last week, with W. H. Kolb, manager 
of the life and accident department, a5 
toastmaster. All the various depart- 
ments were represented—H. H. Arm- 
strong, assistant superintendent of 
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agencies; J. R. Lacy, assistant secretary 
of the accident department; Dudley Gray, 
superintendent of the extension bureau, 
and Elmer E. Johnson, Jr., field assistant 
in the department, were present from the 
home Office. Fred W. Moore of Moore, 
Case, Lyman & Hubbard, which repre- 
sents the Travelers in its life depart- 
ment, was on the program. R. Y. San- 
ders, J. L. Haas, S. Hertz Cohen, R. H. 
Browne and J. E. Sutton were speakers. 


New York Life’s Record 


The New York Life is something like 
$165,000,000 ahead of last year at this 
time in paid for business. 





Agency Organizer 
Wanted 


An Old Line Legal Reserve Com- 
pany wants an honest and reliable 
agency organizer in the state of 
Illinois. Must be a live wire. 
State experience and submit good 
reference. Address Room 701, 
10 S. LaSalle St., Chicago, Ill. 
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WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
Line companies in the Northwest- 
ern field. Writing business in its 
home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
who wish to stay and build for the 
future, will be given liberal con- 
— directly with the Home Of- 

ce. 


We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 








ENTERING NEW STATES 
APPOINTING GENERAL AGENTS 
Northwestern National Life of Minne- 


apolis Is Now Appointing Addi- 
tional General Agents 





The Northwestern National Life of 
Minneapolis is now extending its ter- 
ritory. It was admitted recently to 
Pennsylvania and appointed Bloomfield 
Launt of the well known fire insurance 
general agency firm of Jones, Launt & 
Barrett, general agent in Philadelphia. 
The company is also entering Illinois 
and Michigan. Superintendent of 
Agencies W. Rolla Wilson is now ir 
Chicago arranging for a _ general 
agency. In a few days he will go to 
Detroit on a _ similar © mission. The 
Northwestern National is a mutual 
company well managed and succesful. 
It has a substandard risk department. 








LIFE AGENCY CHANGES 




















George M Krebs 


The Capitol Life of Denver, which has 
entered Illinois, has appointed George M. 
Krebs of Chicago as state manager. He 
has opened headquarters at 1015 Mer- 
chants Loan & Trust building. Mr. Krebs 
has lived in Chicago all his life and will 
give the company able representation. 

Mr. Krebs was formerly a silent part- 
ner in the A. J. Corcoran Company, plas- 
tering contractors, and during the war 
was working in the field under Maj. 
W. J. Cameron, quartermaster corps, 
construction division, stationed in Den- 
ver, Colo. He has a number of big pro- 
ducers in his agency force and pro- 
phesies a great future for the company. 





Fred J. Dibble 


The Missouri State Life has been do- 
ing considerable development in the 
northwestern states, and only last week 
closed a contract with Fred J. Dibble, 
a prominent insurance man, to act as 
general agent for eastern Washington 
with headquarters at Spokane. 


James S. Wood 


James S. Wood has resigned as agency 
supervisor of the Continental Life of Del- 
aware, to become general agent of the 
Girard Life at Pittsburgh, with head- 
quarters in 5023 Jenkins Arcade. Mr. 
Wood decided that there is a more lucra- 
tive field in general agency work and 
hence will build up an organization in 
Pittsburgh for the Girard. Mr. Wood 
has had an extended life insurance ex- 
perience, both as a personal writer, home 
office man and agency manager. Pitts- 
burgh is a great life insurance city and 





with real vim. 





Life Agency Notes 


Charles E. Schenck, who was formerly 
general secretary of the Illinois Sunday 
School Association, has been appointed 
agency superintendent in the northern 
Illinois department 
under Manager George R. McLeran. 

Alex Biederman, who has been con- 
nected with the wholesale department 
of Marshall Field & Co. for the past 
thirty-two years as cashier, has joined 
the forces of Alfred Holzman, agency 
manager of the Equitable Life of New 
York in Chicago. He is an active man 
with a large personal acquaintance and 
has already shown signs of a big pro- 
ducer. 


Michigan Mutual’s Increase 


An increase of about $1,000,000 a month 
in new business is being made by the 
Michigan Mutual Life this year. The 
company is making substantial gains all 
along the line and is writing the biggest 
business in its history. Following its 
well established custom, the company is 
making a hard drive for country busi- 
ness and is writing a large volume in 
the rural sections. This year’s increase 
has come without undue pressure being 
exerted, and from practically the same 
agents as were with the company last 
year. The Michigan Mutual plans to 
enter Missouri before the close of this 











year. 


History Goes Ahead of Itself 


Date 
December 3], 
December 3 
December 31 
December 31, 
December 31 


A record and a name go hand in hand. 


Business in force 


MAREN ae Se Nad PSG eee See $ 2,363,054.00 

RORNe io5 tee ha a a hs eee 10,576,111.00 

LS) RRS Beer eee rere mee canaries 20,565,577.00 

Re a aiaia ey data duets ada vees(ca ces 48,026, 7506.00 
Nags ocr yee eee CREE CCC CRE PERT 


More than doubled each five years. 
Business in force, September 30, 1919 
$78,160,536.00 







ASSURANCE SOCIETY 


OF THE UNITED STATES (MUTUAL) 


DES MOINES, IOWA 
3 ES 


















































Assets 
$ 102,687.00 
661,430.00 
1,952,497.00 
4,922,478.00 








The Minnesota Mutual Life 


INSURANCE COMPANY 


Excellent Opportunities for Two General Agencies in Illinois 


Contract Direct with Home Office 


For particulars address 


E. S. ALBRITTON 
2nd Vice President 


St. Paul, Minnesota | 































Chicago National Life Insurance Co. 


10 South La Salle Street 





NOW ORGANIZING 





AN ILLINOIS COMPANY OWNED BY ILLINOIS CAPITAL— 


MANAGED BY LIFE INSURANCE MEN 




























Mr. Wood has started in his new work | 


Ordinary 
by State En 


BASIL S. WALSH, Pres. 


HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from age 3 
months next birthday to 60 years. 
— policies are in full immediate benefit from date of issue. 


olicies contain a valuable Disability clause and are guaranteed 
ndorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
JOHN J. GALLAGHER, Treas. 


JOSEPH L. DURKIN, Secy. 















of the Home Life | 


THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary 


Cleveland Ohio 









sional men; 


INCOME policy. 


claim settlements made. : : : : : ? : ?: ? ¢ ? 


Unrestricted Accident and Health Insurance for business and profes- 
No other Company writes our 


Prompt and liberal 


cost $9.00 quarterly. 
Ask for folder describing it. 










Representatives Wanted in Ohio 


























Very Few Life Insurance Men Make Good Without 


SYSTEM 


The Systematic Salesmanship Outfit will provide 
you with a good system. Write THE NATIONAL 
UNDERWRITER, 1363 Insurance Exchange, 
Chicago, for particulars. 
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Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


Assets - - - - 1,000,000 
Insurance in force 10,000,000 


Of course we want salesmen 

Of course we will pay the right kind well. 

Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 

If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. 0. BURGET, W. A. IRWIN, 


; Supt. Agents. 

















We Want q Must Be An Ohio Man, na 
x Hervant ee SI = 

Supervisor “naw y 

for Ohio 


Address 
Security Life Insurance Company of America 
1101 The Rookery, Chicago 











to furnish first class personal and business 
references. 
DETROIT LIFE INSURANCE COMPANY 
The Leading Michigan Company 
for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. 


A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 





M. E. O’BRIEN, President DETROIT, MICHIGAN 


NO SLUMP SEEN HERE 





UNION CENTRAL SHOWS GAIN 





New Writings for First Eleven Days 
of October 120 Per Cent Ahead 
of Last Year 





CINCINNATI, O., Oct. 15.—The 
management of the Union Central Life 
takes issue with the idea that life busi- 
ness is beginning to come a little hard; 
or perhaps one should say “a little 
less easily.” Certainly there is nothing 
in the Union Central record to show 
that there is any let-up; in fact, the 
evidence is the other way. 

During the first 11 days of October 
new writings—nearly $4,800,000—were 
just about 120 percent larger than 


, during the same period last year. This 


is a marked increase over the usual 
rate of gain, month by month this year, 
over the corresponding months a year 
ago. The gain for the first nine 
months was 85 percent,. and the 
monthly gain has varied little from 
that figure. 


More Men Write Larger Volumes 


More men are writing larger volumes 
than ever before. Last year, during 
the first nine months, two men went 
into the class of $500,000 producers or 
more, and the largest amount credited 
to one man was $540,000. This year 
there are 17 men in the $500,000 class, 
and the largest amount is $664,500. 

Last year there were five men in the 
$400,000 class; this year there are 14. 
Up to Oct. 1, 1918, only 13 men qual+ 
fied with $300,000; there are 40 in this 
year’s list. 

Twenty-eight qualified in the $200,- 
000 class up to a year ago; but this 
year there are 58. In the $150,000 class 
there were 29 a year ago; now there 
are 64. 


Show 93 in $100,000 Class 








Home Office, Blessed Building 
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Indiana National Life Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful: our agents are pleased with 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 











George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly Income Coupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 











Pioneer Life Insurance Co. | | HOTEL WISCONSIN 


of America KANSAS CI TY 9 Mo. Big Hotel of Milwaukee 
Organized 1907 John W. Cooper, President HEADQUARTERS for INSURANCE MEN 
500 Rooms-400 with Bath 


EVERYTHING NEW BUT THE NAME 


It is only in the $100,000 class that 
the number of those qualifying is not 
more than doubled. There were 63 in 
last year’s list, against 93 this year; 
but the chances are that most of those 
in this year’s list are new contenders 
for honors as high producers. 

This is the personal production 
record, separate and apart from the list 
of managers and general agents. It 
| shows a total list of 285 on this year’s 
‘honor roll, against 140 up to Oct. 1a 
year ago, which is a gain of nearly 104 
percent as compared with a year ago. 


“FIRESIDE SOLICITING”’ 
HAS ITS ADVANTAGES 


(CONTINUED FROM PAGB 4) 
scecial connections and find that through 
the wives they meet at clubs and social 
affairs it is easy to find out what is the 
best time and place to approach the hus- 
band on the question of life insurance. 

That applies, of course, not only to the 
home soliciting but the big business man 
as well, who has to be seen at his office 
but has times when he is much more 
approachable than others. The business 
man regards life insurance as a business 
proposition and wants to consider it at 
his place of business and in business 
hours. 








Strictly Business Propesition 

“His position in that respect is entirely 
sound,” said the head of a big agency 
organization. ‘As a case in point, I am 
in the market for an automobile at the 
present time. Many of my friends know 
of it and of course I have had lots of 
calls from dealers, but I have refused to 
talk to any man who called me up at 
my home. It isa matter of business with 
me and I want to handle it at my place 
of business. It is the same way with the 
business man about buying life insur- 
ance; and the agent will have the great- 
est success with that class of men who 














treats it as a big business propesition.” 
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NEWS ABOUT LIFE POLICIES 





Digest” and ‘Little Gem,” 











New Policies, Premium Rates, Dividends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. Supplementing the “Unique Manual- 
Published Annually in May. 


PRICE, $2.50 














GUARDIAN LIFE INCOME BONDS 


New Line of “Old Age Pension Con- 
tracts” Shows Considerable Breadth 
and Liberality 





Additional information about the new 
line of “income bonds,” or “old age 
pension contracts,” as they are some- 
times called, of the Guardian Life of 
America, demonstrates their scope to 
be of considerable breadth and liberal- 
ity. They provide for deferred annuity 
payments on the monthly income plan, 
beginning at age 55, 60, 65 or 70, as the 
purchaser may elect. Such payments 
continue during the life of the an- 
nuitant, but should death ocur before 
the sum of the income payments is 
equal to total premiums paid, the bal- 
ance is payable to any designated bene- 
ficiary, except as to extra premiums 
that may have been paid for disability 
benefits. 

In event of the annuitant’s death be- 
fore the maturity of the contract at the 
age of election, and provided the con- 
tract has been kept in full force, the 
sum of the annual premiums paid there- 
under, exclusive of extra premiums 
paid for disability benefits, will be re- 
funded, without interest, to the desig- 
nated beneficiary. 

In determining refunds in events of 
annuitant’s death before having re- 
ceived income payments equal to the 
sum of the premiums paid, the fol- 
lowing rules govern: (1) Premiums 
shall be taken at the tabular annual 
rate; (2) additional premiums paid for 
disability benefits shall not be taken 
into account; (3) Premiums waived 
under the disability feature are to be 
considered as having been received by 
the company; (4) no account shall be 
taken of disability income payments 
that may have been made before the 
age of maturity. 

A paid-up value represents the auto- 
matic non-forfeiture feature in event 
of lapse. 

Premium rates at 5-year ages are as 
follows, figures in column 1 under each 
age representing policies without spe- 
cial benefits; in column 2 policies with 
disability premium waiver: in column 
3 policies with disability premium 
waiver and annuity: 

Income to Begin at Age 55 


Age at Issue— 1 2 3 

15 ge OP, «cautions $ 21.09 $ 21.32 $ 21.94 
io asd trade eee 27.27 27.55 28.19 
_ Ee aS 35.93 36.26 36.97 
MG sastodie Mace a e% 48.62 49.03 49.79 
Re ener 68.47 69.00 69.80 
aS eee 102.74 103.46 104.31 
Se ery 173.35 174.43 175.26 

Income to Begin at Age 60 

Age at Issue— 1 2 3 

15 ee 6 Sewer ce es $ 14.22 $14.43 $ 15.13 
20 saree Reeierote states 18.21 18.46 19.22 
Rts 0 tanta nS Sox 23.66 23.95 24.79 
30 Dele a iethpecale ese 31.36 31.71 32.66 
ss cova eo We A 42.72 43.17 44.21 
ES eee 60.58 61.19 62.35 
Tees 91.6 92.57 93.84 
MNES fs bauninng SeWort 155.95 157.46 158.92 

Income to Begin at Age 65 

Age at Issue— 1 2 3 

15 Bie SS chgakeeie anda $ 9.21 $ 9.40 $ 10.20 
20 Me rise bears Ses 11.74 11.96 12.82 
BEG 3 e, er binge Siders 15.14 15.40 16.40 
ER ee 19.83 20.13 21.26 
A ee 26.51 26.90 28.20 
ees 36.45 36.98 38.48 
| Se rae 52.23 53.02 54.76 
50 ire Pex oe 79.90 81.30 83.34 
Rae 137.81 140.56 142.99 


Income to Begin at Age 70 
Age at Issue— 















2 3 
$ 5.78 $ 6.51 
7.33 8.24 
9.40 10.47 
12.20 13.41 
16.15 17.55 
21.86 23.53 
30.40 32.47 





GO os oid 6 denis onc 


the payment of a $10 monthly income. 





Midland Life 


In the future the Midland Life of Kan- 
sas City will not consider favorably any 
applications, either joint life or sepa- 
rately, from young married women where 
the beneficiary is the husband, unless an 
insurable interest other than that of 
“affection” can be clearly shown. Where 
a woman is married and has given birth 
to one or more children with complete 
and satisfactory recovery, the applica- 
tion will be considered if either the hus- 
band, a child or children are named bene- 
ficiaries. But young married women, 
childless and without independent means, 
where the husband is going to pay the 
premiums upon the wife’s life, are re- 
garded as speculative risks and will not 
be considered favorably. 











A. F. of L. Turns Down 


Insurance Men’s Union 




















BOSTON, MASS., Oct. 14—A. P. 
Hickey, business agent of the Insur- 
ance Association of Boston, recently 
formed, principally among part timers 
in the industrial life branches, an- 
nounced at a meeting of the local last 
evening that the American Federation 
of Labor had refused to grant the in- 
surance agents a charter on the ground 
that by granting such a charter the A. 
F. of L. would be recognizing the 
insurance business. It is understood 
the A. F. of L. takes the stand that 
insurance agents are not producers. 
Mr. Hickey was delegated to represent 
the Boston local before the executive 
council of the A. F. of L. in Washing- 
ton, to whom the request of the agents 
for a charter was referred by tke last 
convention of the national organiza- 
tion. 

The Boston local, upon receipt of 
the information, voted to apply for a 
state charter of incorporation and to 
urge every insurance agent in the coun- 
try to participate in a national conven- 
tion with the object of forming a na- 
tional organization of their own. 


Will Plan Inspection Bureau 


The special committee ordered by Pres- 
ident H. W. Johnson of the American 
Life Convention to organize the inspec- 
tion bureau for the convention will meet 
in Chicago at an early date to plan for 
the work. The chairman is Dr. E. G. 
Simmons of the Pan-American Life. The 
other members are President Harry L. 
Seay of the Southland Life and General 
Manager L. J. Dougherty of the Guar- 
anty Life. The committee is now get- 
ting suggestions from different members. 
It will perfect its plans, secure a man- 
ager and have the work going as soon 
as possible. 


Nearing the $40,000,000 Mark 

The Reserve Loan Life of Indianapolis 
is out for $40,000,000 in force by Dec. 31. 
Starting with January, when the appli- 
cations amounted to $1,035,095, the com- 
pany has kept up a lively pace, almost 
reaching the $2,000,000 mark in March 
and June. In September the applica- 
tions amounted to $1,879,486. The agents 
expect to produce $2,000,000 in applica- 
tions in October. 


Say Influenza Will Not Recur 


ST. LOUIS, Oct. 15.—Speakers at the 
convention of the Association of Military 
Surgeons of the United States said that 
there is no indication of a recurrence of 
the influenza pandemic this winter. Their 
statements were based on a careful study 
of the effects of the pandemic last fall. 
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You Can Get Ahea 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 











A solid, safe Illinois Company 


with over twenty millions of business 


The Central Life 


Insurance Company of Illinois 
OTTAWA, ILL. 


W. F. WEESE 


W. JOHNSON 
” President Vice-President 




















NXotel la Satte 


=  Chicago’s Finest Hotel 
ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 
WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
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tf ment and comfortable eccommodation. Le- 
ny cated at the center of the imsurance Bi, 
district it is the most convenient stop- FA 
ping place for the busy man. us 
RATES: ws 








ONE PERSON cx 
with detached bath - © = - $2to$Sperday Fy 
eee Se ee toe © © © © $3to $5 per day os 
TWO PERSONS r 
Reom with detached bath = - © © $3 to $5 perAay 
een ees oe te Be aee’aay 


Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 
for one or two persor:s. 


Hotel La Salle gives more for the price 
a «= you pay than anyother hotel in Chicagad 
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THE GUARDIAN 
LIFE INSURANCE COMPANY 
OF AMERICA 


Established 1860 Under the Laws of the State of New York 





New Insurance paid for in 1918.......... $24,657,927.00 
Total Insurance in force, January 1, 1919. .179,410,731.00 
NR cb Sickert Retox pees eden iguben 56,111,806.00 
Surplus assigned and unassigned.......... 4,999,205.00 


New issues in 1919 being paid for at the 
rate of over $35,000,000.00 annually 





For information concerning a direct agency connection, address 


T. LOUIS HANSEN 
Vice-President and Agency Manager 


50 UNION SQUARE, NEW YORK CITY 





LOCAL ASSOCIATIONS 


























A Wider Field —An Increased Opportunity 


Our oe yw can sell policies on the panel premium plan, up to orn to 

young men young women as young as age 2—protective insurance an u- 
* eational and Business Start En ent Insurance. This extension of the 

limit for Ordinary Insurance down to age 2 helps our ts considerably, and 
we have other tages that still more. We provide banking facilities for 
our Agents in the rural districts, e issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with ble Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure majes and females at the same rates. If you cannot make a full time 
contract with us we will let you write our insurance for children as a side line, as 
long as your Company does not object. Seme are writing as much as $10,000 a 
month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 








WANTED—to get in touch with men capable 
of developing General Agencies in north and north- 
western States. 


Our proposition to men of character and ability 
is worth looking into. 





MISSOURI STATE LIFE INSURANCE COMPANY 


Home Office: Saint Louis, Missouri 
M. E. SINGLETON, President. 








The Man Who Is Willing--and WILL 


We are prepared to offer unusual opportunities for 
_ money-making NOW and creating a competence 


for the FUTURE. 
For Contracts and Territory, Address 


H. M. HARGROVE ~- President 


Beaumont, Texas 














CONSERVATION OF BUSINESS 


We are reinstating, revamping and cleaning up indebted policies for a number of Life Companies, 


thus standardizing and conserving the business, increasing ‘the income, preventing lapses, and 
the policyholders satisfied, and at practically no expense to the Companies. 


Our references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 








Chicago—The nominating committee of 
the Chicago association has induced 
Jules Girardin, general agent of the 
Phoenix Mutual, to become president of 
the Chicago association for the ensuing 
year. The annual meeting will be held 
Oct. 22 at the Lumbermen’s Club in the 
Lumber Exchange. Mr. Girardin twice 
served the Chicago association as presi- 
dent, once during the time the last na- 
tional convention was held in that city. 
He was a harmonizer and a builder. He 
has consented te serve again in order to 
bring together the shattered forces in 
Chicago that have been pulling apart for 
many years. He will insist on the co- 
operation of all the general agents to- 
wards building up the association on a 
social and educational basis. Mr. Girar- 
din will seek a foundation or platform 
on which all can stand amicably. He 
wants all the hammers thrown aside, the 
horns gotten out and life insurance 
boosted in Chicago. For a number of 
years attempts have been made to bring 
about reforms and changes of different 
character, to pass rules, establish a new 
code of ethics for the guidance of the 
business. This has served to engender 
enmity and bitterness until the Chicago 
association has lost its old time prestige 
and has been greatly reduced in stature. 
The retiring president, E. C. Platter, has 
given a successful administration, but 
has declined to serve again. 

Mr. Girardin will not endeavor to se- 
cure legislation or achieve anything in 
the way of reforms unless everybody is 
agreed. He wants to stop the pulling 
apart. Mr. Girardin will raise a fund 
to bring to Chicago life insurance speak- 
ers of real merit, who will tell the life 
men how to become more efficient, how 
to get business and how to strengthen 
themselves. He plans to have a Chi- 
cago life insurance speaker, a nonresi- 
dent life insurance speaker and a Chi-} 
cago man outside of the life insurance 
business on every monthly program, Mr. 
Girardin states that he is willing to get 
into the game on all fours, boost the 
Chicago association and the cause of life 
insurance with all his heart. It will be 
a notable contribution to the business 
he has served with such luster and dis- 
tinction. The committee will recommend 
Edwin Austrian, Northwestern Mutual, 
for vice-president, and John R. McFee, 
Provident Life & Trust, for secretary 
and treasurer, he having served so faith- 
fully during the last year. The recom- 
mendations for the executive committee 
are H. C. Hintzpeter, Mutual Life; Julius 
H. Meyer, New England Mutual; George 
Hoffman, Guardian Life; Edward C. 
Platter, Massachusetts Mutual; O. D. 
Richardson, Berkshire; Dr. H. C. Castor, 
Connecticut General. The holdovers are 
R. W. Gibson, Mutual Benefit; James M. 
Hart, Equitable of New York; Fred B. 
Mason, Aetna Life. 

* * * 


Oklahoma City, Okla.—The Oklahoma 
Life Underwriters’ Association resumed 
its weekly luncheons Saturday. Agents 
attending the luncheon were addressed 
by Early A. Secoy of Hartford, Conn., 
assistant agency manager for the Phoe- 
nix Mutual Life, and Howard Goodwin, 
head of the new business department of 
the same company. The executive com- 
mittee of the association has outlined a 
program of meetings for the remainder 
of the calendar year. 

* Rok 

Indianapolis, Ind.—The October meet- 
ing of the Indiana Association was held 
Monday noon. President Isaac Pinkus 
announced that it was possible that 
Winslow Russell, vice-president and 
agency manager of the Phoenix Mutual, 
would be present at the December meet- 
ing of the association. W. A. Smith, 
district manager of the Public Savings 
at Indianapolis, was elected to member- 
ship. Arthur W. Kimball of the Phoe- 
nix Mutual reported the federal and state 
inheritance tax arguments that were 
presented at the annual meeting of the 
National Association of Life Underwrit- 
ers held last week in Pittsburgh. He 
referred to this field for the selling of 
life insurance as one of the most pro- 
ductive that at present offers and urged 
the members of the Indiana association 
to inform themselves thoroughly; on all 
angles of the subject. Reports of other 
delegates to the national convention will 
be heard next month. 

*x * * 

Cincinnati, O.—The Cincinnati As- 
sociation held its first fall meeting in 
the dining room of the Chamber of Com- 
merce Tuesday. Lunch was served with 






Most of the time was occupied in re- 
viewing the Pittsburgh Convention. 
Charles Stern reported upon the work of 
the national executive committee and 
S. R. Swope, J. M. Drewry and A. F. 
Sommer each reviewed the program of 
one of the convention days. 

President Bruehl reported that all bills 
were paid and the treasury showed a 
balance of $275. 

A resolution was passed to the effect 
that since the association had already 
as individuals endorsed the government 
war risk insurance, it desired now to go 
on record as a body pledging its whole- 
hearted support and entire sympathy 
toward the work of this department. 
Much enthusiasm was elicited by an- 
nouncements regarding National Thrift 
Week which is scheduled as a nation- 
wide propaganda to be inaugurated next 
January under the leadership of the 
National Y. M. C, A. 





Big Sales Among Farmers 


The Cleveland agency of the Mutual 
Life has, among its 100 active producers, 
two men whose work is worthy of com- 
ment. They are C. A. Blackman and 
D. C. Foltz. Both men sell to farmers 
only. Working together, they cover the 
territory in an automobile. During Sep- 
tember they secured sixty applications 
for insurance, totaling $120,000. These 
men live at Norwalk and have been in 
the insurance business but two years. 
The manager of the Mutual Life at 
Cleveland, E. M. Post, with offices at the 
Hickox building, told a representative of 
The National Underwriter that his 
agency has written in the past nine 
months 3,000 applications, these applica- 
tions averaging $1,000,000 per month. 





Columbus Agency’s Good Record 


The North American Life two years 
ago opened offices in the Brunson build- 
ing, Columbus, O., with H. O. Kramer 
as general agent for Ohio. This office 
has been doing a splendid business, a 
large part of which has been country 
business. With this agency is Guy How- 
ard, a former industrial health and acci- 
dent man, for the past sixteen months 
associated with Mr. Kramer. Mr. How- 
ard writes farmers only, works a cold 
canvass entirely and so far this year has 
written $350,000. His renewals on his 
first four months in the _ business 
amounted to something over $300. Mr. 
Howard expects to go over the $500,000 
mark this year. 





Crosses $200,000,000 Line 


With the close of September the books 
of the Missouri State Life show $202,775,- 
752.00 of insurance in force. This won- 
derful record has been accomplished 
within the past twenty-seven years, the 
greatest advance having been made 
within the five years just past, wherein 
the company doubled the amount of paid 
for insurance gained previous to 1914. 
For the present year to date, the total 
amount of business written is $58,797,- 
525.50, which sum is a gain of $18,662,- 
034.50 over the same period of 1918. 





Oklahoma Woodmen May Secede 


OKLAHOMA CITY, OKLA., Oct. 14— 
Secession of Oklahoma Woodmen of the 
World from the national organization 
was threatened in resolutions adopted by 
a mass meeting of Woodmen held here 
to protest against the recent advance in 
insurance rates made by the national 
body. 

Woodmen had called upon Head Camp 
officers of Oklahoma to call a convention 
of the order to protest against the new 
rates, but the officers declined. The res- 
olutions condemn the action of the state 
officers and demand that a convention be 
called at the earliest possible date. 


International Sets $2,000 Minimum 


The International Life of St. Louis, 
having written more than its allotment 
for 1919, which was fixed at $25,000,000. 
has sent instructions to its agency or- 
ganization throughout the country to 
avoid placing any additional policies of 
denominations under $2,000. The com- 
pany has always accepted policies of 
$1,000, but it now regards the minimum 
of $2,000 as equivalent to the $1,000 pol- 
icy of a year ago. The move is one mark- 
ing a new departure in the history of the 
company. 





John D. Cleveland, who recently re- 
tired as Chicago manager of the Man- 
hattan Life, is now selling securities for 














about 50 members present. 


the investment house of John Burnham 
& Co., of Chicago. 
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Founded 1865 


The Provident Life 
and Trust Company 


of Philadelphia, Pa. 





The Thrift Campaign 
reinforces the Provi- 
dent agent's canvass 
for long endowment. 





Northwest corner Fourth and 
Chestnut Streets 

















“SOMETHING 
NEW FOR 
AGENTS" 





National 
American 
Life 
Insurance 
Company 





Burlington, lews 





Something for People 
Means to Know 





ing of the federal estate tax and 


[ine NEW YORK LIFE in speak- 
state inheritance taxes says: 


“Life insurance up to and including 
$40,000, payable to an individual bene- 
ficiary, such as a wife, child, parent, 
brother, sister, or other relative, or in- 
dividual, is exempt from taxation under 
the federal estate tax law. In addition, 
therefore, to the usual arguments ap- 
plicable to persons of wealth for taking 
insurance to leave their families well 
provided for, you have the new and 
strong one at this time of insuring to 
pay the inheritance or estate tax. 

“To illustrate: A person whose net 
estate will amount at death to $250,000 
; will have to pay a federal estate tax 
: under the present laws of $5,500. As 
a rule, wealthy people have compara- 
tively little cash on hand. It stands 
to reason, therefore, that such persons 
should at once take on at least that 
amount of extra insurance in addition 
to that which they wish to leave to 
wife, children or dependents, in order 
that there may surely be enough cash 
in hand to pay the federal estate and 
state inheritance taxes without impair- 
; ing the rest of the estate, or making it 
‘ necessary to sell or sacrifice securities 
| or property. 

“And the federal estate tax increases 
rapidly as the estate grows in size. A 
net estate of $500,000, for instance, will 
j have to pay the federal government 
‘alone in cash an estate tax of $16,500. 
Besides which in many states there 
are state inheritance taxes to be paid 
in cash. How else than through life 
insurance can such remarkable federal 
and state cash imposts as these be han- 
dled without possible sacrifice? Show 
this to any prospects who may be in 
this class. It will interest them.” 








$100,000 a Year Man 


BY W. E. BILHEIMER 





I don’t know who is responsi- 
| ble for it—I suppose like Topsy 
‘| it has just grown up in the busi- 
i ness—that a $100,000 a year man 
is a fair measuring rod for what 
a salesman ought to do in the life 
insurance business. It has taken 
such a hold upon American life 
insurance salesmen that many 
men having reached that point in 





HOME LIFE 


SS a co. 
Purely Mutual) 
256 BROADWAY, NEW YORK 
WILLIAM A. MARSHALL, Pres. 


The 59th Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
lion Dollars paid to policyholders in 1918, 
of which over Seven Hundred Thousand 
was in dividends. The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
4% and are now over Thirty Six Million 
Dollars. 

The total insurance in force was increased 
during the year 8.6% and is now nearly One 
Hundred and Fifty Nine Million Dollars. 

W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
orthern Kentucky 
Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO 


HOYT W. GALE, General Manager 
For Northern Ohio 
229-232 Leader-News Building 
CLEVELAND, OHIO 


their production sit down self- 
satisfied—feeling that they have 
done a Herculean year’s work. 

I would not detract one mo- 
ment from the glory or the just 
commendation for the man who 
pays for $100,000 of life insurance 
a year, but I would say that that 
is just the starting point of a 
successful insurance career. I 
would also differ from the ac- 
cepted version of volume as to 
the ability of salesmen—nothing 
could be more deceptive—com- 
missions and renewals are based 
upon paid premiums and not 
upon volume. 

Each and every salesman 
should set for himself at the be- 
ginning of the new club year a 
stated goal for premiums to be 
produced by him and in the case 
of men who are trying to write 
$50,000 to $100,000 in volume a 
year, that goal should be steadily 








increased to five thousand in paid 
premiums each and every year. 





INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 
SMITH-MARTIN COMPANY 
208 So. La Salle St. Harrison 4050 





CHICAGO 


All honor to the $100,000 man— 
but double honor to the man who 
has vision enough in this heyday 

‘ of American life insurance to set 
his mark high—say five thousand 
dollars a year in paid premiums. 

















| rQUiTET LIFEOFIOWA 


Announces New Policy Forms 
INCORPORATING: 


Increased Total Disability Benefits 
Double Indemnity Benefits 
d 





Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 


For Agency Connections, Address HOME OFFICE, DES MOINES 

















Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 


W. O. Thompson, President G. W. Steinman, Secretary 

















“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in alive 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 








Combination Accident and Health Policy 
$6,000.00-12,000.00 $50 per week 


$48.00 a Year 


Membership 80,000 Claims Paid $2,000,000. 00 


Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and Iowa 


Our Leading Salesmen in 1918 made $10,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS, CITY, MO. 
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agents 


HE Farmers National Life In- 


surance Company of America 
has openings for general and local 


Indiana. 
Farmers National Life Building, 
Chicago, Illinois. 
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in Iowa, Illinois and 
Address the company, 























EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 
Home Office contracts. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


Liberal policies. 


THOS. F. DALY, President 
DENVER, COLORADO 














Frans Nelson, President 








F. J. Uehling, Secretary 


The “Giant of the West’? 


| 65 are living at 75 and more than 2ne- 














Southland Life Insurance Co. 


DALLAS, TEXAS 
The Progressive Company of the South 


HARRY L. SEAY, President 








We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. 
I. A. MORRISSETT, Vice-Pres. and Gen’l Mgr. 


We are looking for a responsible man for 


Dayton, Ohio 








MASONIC TEMPLE 


MASONIC LIFE ASSOCIATION 


Accumulated Surplus Over $400,000.00 


Over $9,000,000.00 Paid in Benefits 
Agents Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Addresa 


NELSON O. TIFFANY, President and Manager 


(Commenced Business 1872) BUFFALO, NEW YORE 
SOUND PROTECTION AT COST 


To Free and Accepted Masons Only 


MASONIC TEMPLE, BUFFALO. N. Y. 














The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 
and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 


OLD AGE PROTECTION A DOMINANT NEED 


—BY JOHN R. McFEE 





| 





Chicago Agency Provident Life & Trust 


tion of the National Association 

of Life Underwriters, special em- 
phasis was laid by several speakers cn 
the increasing need of old age pro- 
tection. Many facts now point to the 
conclusion that men past 60 in the 
future will probably have increasing 
difficulty in earning a livelihood. To 
one without an income from invest- 
ment, cessation of earning power 
means inevitable dependence. To a 
man accustomed to self-chance, de- 
pendence brings unhappiness, often 
despair. It is true to demonstration 
that the probability that a healthy man 
at 25 will reach 65 is 60 percent—that 
is 60 out of every 100 reach 65. I 
never like to view life as a sporting 
proposition, yet in the parlance of the 
bookmaker who gives and takes >dds, 
a book about death would quote odds 
of 3 to 2 against and 2 to 3 on the 
chance of death’s winning before 45. 


A T the recent Pittsburgh conven- 


F course, if a man reaches 65, he 
— is still alive. So it is important 
in weighing the hazard of old age 
duration to consider the probable 
period of life’s duration beyond age 
65. The same bookmaker would wager 


evens that a man 65 will live to 
75 and evens again that if he 
reach 75 he will live to 80. The 


mortality experience shows that more 
than one-half of the group alive at 


half of the group alive at 75 are liv- 
ing at 80. Before a man becomes a 
policyholder, the medical examination 
determines that he is not an impaired 
candidate for the life expectancy. The 
beneficiary is not examined at all. So 
the chance of the insured to survive 
the beneficiary may be better than the 
chance of the beneficiary to survive the 
insured. 


THIS outlook may be a pleasurable 

presentation to the prospect. It 
serves as such to soothe the intensely 
disagreeable fact next to be urged. 
About 90 percent of men at 65 have 
little or no property and are wholly 
or partly dependent. Of the remain- 
ing 10 percent about one-half or 5 per- 
cent of the whole, still earn a living 
and the remainder, or 5 percent of the 
total, have property yielding incomes 
for maintenance. Again quoting book- 
maker’s odds, it is 10 to 1 against the 
ability of a man to support himself 
after 65. No bookmaker, making a 
“percentage book,” would give any 
odds as to how the 90 percent will be 
supported, whether by loving children, 
disgruntled kinsmen, or by “homes” 
for the aged. Of course, the man who 
neglects in his producing years to pro- 
vide for an old age income will, if he 
reaches 65 and perhaps earlier, be either 
wholly or partly dependent, unless: he 
be among the 5 percent class able 
still to earn a living. It is, therefore, 
well to look at the probability of re- 
maining in the earning class after 65 
conceding what is doubtful, that a man 
may support himself until he reaches 
65. The chance of being in this class 
seems, under the outlook of the pres- 
ent, diminishing. 


D URING the war, whilst the young 

men were largely in military serv- 
ice, there was a demand for the services 
of older men which was exhilarating 
to those in that class. It was tem- 
porarily possi¥le to tell the truth about 
one’s age. Hair dyes lost a market 
value and fare massages shrank in de- 
mand. Now, however, the return of 
the young men is fast driving the old 
fellows from their jobs, whilst new 
employment to them is practically im- 
possible. I was told by one with spe- 
cial knowledge of the subject, that in 
a calling in which full maturity and 


employers will not now look at a man 
of 50, whatever his attainments. 


E discharged soldier is a keener 
competitor for desirable business 
openings than he would have been if he 
had not had a military career. The 
mental development, the confident poise, 
the strenuous purpose, apparent in many 
young fellows discharged from military 
service whom we had looked at before 
the war as striplings, often causes now 
agreeable surprise. The army taught 
them discipline, the necessity of obedi- 
ence to command, the value of co- 
operative effort, the efficacy of deter- 
mined persistence. Mere boys went from 
college to become officers and reached 
high competency too, sometimes real dis- 
tinction. I know men under 30 who 
have commanded a regiment, not only 
commanding some 3,000 men in the field 
but exercising the high executive func- 
tions required of a field officer. Dancing 
men at whom we may have sneered, boys 
almost in years, changed from leaders of 
cotillions to commandants of platoons, 
of companies, of battalions. They are 
now old in experience, they know how to 
assume the mastery of men, they are 
equipped with the highest attribute for 
business success, youthful vigor, with the 
experience and wisdom of maturity. 
From leaders of cotillions they have 
become able to lead a battalion. They 
are now driving out more and more from 
desirable positions men wearied by years. 
Employers select them for vacant posi- 
tions almost to the exclusion of men still 
active but approaching old age. 


ERHAPS it may be too late for the 

aging class now to provide old age pro- 
tection. But in that probable fact is the 
lesson, the argument that men growing 
in life’s success should avoid the folly 
of which many, a generation or so older, 
have been guilty: So actual illustrations 
of results to be avoided may be within 
the young prospect’s knowledge, and 
nothing is so forceful as personal illus- 
tration. It makes possible the argument 
to the man, always the strongest basis 
of conviction. 

The actual efficacy of the long term 
endowment may more fully appear from 
an analysis of such a policy. It may 
be well to examine the results of the 
ordinary life policy in contrast with the 
longest term endowment, using the poli- 
cies issued by one of the greatest com- 
panies, the one having probably an un- 
excelled experience in providing old age 
protection. In this company the partici- 
pating premium for the ordinary life 
policy at age 30 is $21.49 per $1,000, 
while at the same age the premium for 
the 45-year endowment is $22.64, an ex- 
cess of $1.15 for the endowment. The 
current dividend schedule shows the dif- 
ference to be $1.14 at the end of the first 
year and $1.11 at the end of the fifth 
year. It is, therefore, very conservative 
to assume the average yearly difference 
in outlay for 30 years at $1.10,a thousand 
less for the ordinary life policy. This 
amount would procure $50 of ordinary 
life insurance, so that it is apparent that 
the maximum amount of reduction of 
protection which it was possible to give 
to the beneficiary alone under the ordi- 
nary life policy is only one-half of 1 
per cent of the face of the policy. That 
seems the only possible sacrifice of the 
interest of the beneficiary, if it be proper 
to call it a sacrifice. 


N° assume the policy to be carried 
30 years, or until age 60. The cash 
value of the ordinary life policy in the 
company referred to at the end of 30 
years would be $437, whilst that of the 
45-year endowment would be $509, an 
excess in favor of the endowment of $72. 
But $1.10 yearly compounded at 4% 
percent interest would aggregate $70.13 
in 30 years. So the excess of premium 
would earn in 30 years more than 4% 
percent interest yearly compounded. 
Assume now that the policies are carried 
406 years, until age 70. At the end of 
40 years the ordinary life policy issued 
at age 30 would have as cash value iD 
the same company $618, whilst that of 
the endowment would be $786, a differ- 
ence in favor of the endowment of $168. 
Now $1.10 paid yearly and enhanced by 
a 5 percent interest yearly compounded 
would aggregate only $139.52, so that the 
earnings of the excess premium will be 
$28.48 more than 5 percent yearly com- 
pounded in a period of 40 years. Hence 
the insured, if old age begins and earning 

















long experience should be an asset, 


power ends at 60, may profitably take his 
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“THE COMPANY. OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 
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A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutua! 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 

















ACTUARIES» 


pew F. CAMPBELL 








CONSULTING 
ACTUARY 


% West Monroe Street 
Telephone Randolph 948 


CHIGAGO, ILL. 
FRANK J. HAIGHT : 


CONSULTING 
ACTUAR * 


811-812-813 Hume-Mansur Bidg. 


INDIANAPOLIS 


ULIAN C. HARVEY 
Consulting Actuary 


Chemical Building ST. LOUIS, MG 











T J. McCOMB 
® 


COUNSELOR AT LAW 
CONSULTING ACTUARY 
feniome, Reserves, Surrender Values, etc., calet: 


‘ated. Valuations and Examinations made. 


Policies and all life Insurance forms prepared. 
‘he Law of Insurance a Sp ity. 


Colcord Bldg. 
OKLAHOMA CITY 


J H. NITCHIE 
e ACTUARY 


1223 Assuctation Buildin 
19 S. LaSalle St., CHICAGO 


ARRIS E. VINEBERG 


Feilow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 
CHICAGO 





Telephone 
Central 3462 











RED s. INGTON, F.A.LA 
ERIC S. WITH 


CONSULTING ACTUARY AND E 
804-306 Security Building 
DES MOINES, IOWA 








cash value then; he may take it at 
greater profit at 65 and at the fullest 
profit at maturity. Of course if the 
annual premium deposit were made to 
purchase one-half of 1 percent more or- 
dinary life insurance from the beginning, 
there would be increased cash values in 
that amount in the ordinary life pol- 
icy. 


UT the great point is that the excess 

yearly of premium deposit for the en- 
dowment is a trifle, which few men would 
have saved and practically no man would 
have invested. When the advantage of 
the endowment is shown few men will 
hesitate to pay this trifle. So it is not 
an exaggerated statement to assert that 
the old age protection may be procured 
without diminution of the duty fully to 
protect the beneficiary from the hazard 
of early death. It balances the double 
hazard of life, the hazard of the benefi- 
ciary in the insured’s death and the haz- 
ard of the insured in his own prolonged 
life. 

Perhaps the highest merit of the old 
age endowment is what may be called 
the psychological stimulus it gives to 
the insured. The direst threat to individ- | 
ual happiness is the increasing probabil- 
ity of dependence when earning income 
is no longer a possibility. As old age 
comes on, the keenest satisfaction is apt 
to be felt at the certainty of financial 
security to continue. Annuitants are ' 
shown by experience to live longer than 
dependents as a class. Old age serene | 
usually rests largely on old age secure. | 
Independence eliminates worry and there | 
is no worry like the doubt of an income ! 





sufficient for needed maintenance. Worry | 
is always a pathological condition. It 
increases in its effect on health as con- 
stitutional power of resistance wanes. 


I HAVE a friend who moved away from 
the neighborhood of an old men’s home. 
He said he could not stand the sight of 
it. It looks to be a beautiful place, it 
may harbor some Jolly King Coles, call- 
ing for their pipes and lamenting their 
bowls. Humorous old chaps some of us 
may have met in such surroundings as 
old soldiers’ homes; but these jolly old 
fellows usually had always been rather 
humble. Some men are happy-go-lucky 
triflers always. But the old man of 
spirit, what of him? He remembers his 
past with details accentuated as the 
years grow. He tends ever to contrast 
what he is with what he was and what 
he might have been. Dependence liter- 
ally breaks his heart. As we meet him 
we hope in God’s mercy that he may 
soon greet death. But to the old man 
facing independence when his work 
stops, the prospect actually tends to, 
make four-score an actuality. 


ECENTLY I talked with a hale under- ' 

writer in the same agency with me, | 
now reaching 80, still a leading producer, | 
on the street and at his desk winter 
and summer, in storm and sunshine. For 
over 30 years he has been writing life 
insurance in a company which has al- 
ways emphasized the need of old age 
protection. He told me that he now pays 
many matured endowments, always of 
course with congratulations and satis- | 
faction expressed by the policyholder. | 


Who doubts that the experience helps |” 


keep him still hale and hearty and a; 
leading producer now? I have at times . 
called life insurance the business with | 
a blessing. Can there be any blessing | 
like that of an old age endowment? Like 
the quality of mercy as Portia describes | 
it, “it blesses him that gives and him} 
that takes,” the two-fold attribute of 
the perfect blessing. 


O, brothers of the rate books, study 

up your company’s offerings of 30, 
of 35, of 40 and 45-year endowmenis. | 
Figure out how the endowment reserve 
created by the trifling yearly outlay |} 
over that required for the ordinary life | 
policy works after 30 years. Many of 
you have felt the satisfaction of pay- 
ing the widow her claim. It was a sat- 
isfaction but it compensated for a loss. 
It was received in a house of mourning. 
But it is a holiday pastime, a real joy- 
ful performance, to pay a matured en- 
dowment. Think of the happiness in 
store for the young underwriter as he 
himself gets on toward old age, in pay- 
ing matured endowments to men waiting 
for the sum so that they may cease busi- 
ness exertion growing more and more 
beyond their strength. Independent old 
age has been described as a period of 
“honor, riches, troops of friends.” There 
may be honor without riches and riches 
of the spirit more precious than pelf 
and perhaps troops of friends without 
honor or money—but seldom, very sel- 
dom. However this may be, the old 
man looking to son or daughter for his 
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“The Oldest Company in America” 


Issued its first Policy in 1843 





Three leadership achievements of the Mutual Life:—The f 
American Experience Table of Mortality, the cornerstone of | 
modern life insurance. The “contribution plan” of surphus dis-. 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income ff 
contracts. 








‘‘Mutual Life’?—known in every household. Unexcelied 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 
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General and Local Agents 





























Contracts With Very Attractive 
Perpetual Renewals 








We Can Use a Field Superintendent—Salary, Expenses 
and Over-Writing Commissions i 


Write, Giving References. TERRITORY: Indiana 














Gary National Life Insurance Company 
Gary Theatre Building 


Gary, Indiana 
WILBUR WYNANT, President 

















Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 
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Can use a few high-grade stock salesmen who can 
furnish references. 





'"==ADDRESS OR CALL- 


GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 
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The Company That 
Leads Them All In Kansas 


Produced more new business last month 
than during any previous September in its 
entire history. 


TheFarmers and BankersLife 


Insurance Company. 
WICHITA KANSAS 




















A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issuzd 
Dec. 31—2868.... 104,307 889,073 1889-1898...... $ 2,128,182 $460,386 
1898... . 321°505 . 8,392, 1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918.... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WEST RN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 


| this year is $12,722,500, of which Indi- 
| ana furnishes $2,371,000, almost twice 


dole is a sight more piteous than that of 
a blind beggar at a church door, rattling 
his alms cup and crying “Charity.” 

After all the beggar is pursuing a bus- 
iness. 





Guaranty Fund’s Showing 


INDIANAPOLIS, IND., Oct. 14—Frank 
D. Shera, Indiana state agent of the 
Guaranty Fund Life, has been notified 
by the home office that the net gain 
of insurance in force for nine months of 


the gain of any other state. 

With three months yet to go, Mr. 
Shera expects to double his record of the 
preceding year. He says the popular 
inclination now is for insurance for pro- 
tection rather than as an investment. 


Condemn War Risk Inefficiency 


A resolution adopted last week at the 
state convention of the Missouri branch 
of the American Legion condemned the 
inefficiency of officials of the War Risk 
Insurance Bureau and urged a govern- 
ment investigation “with a view to bet- 




















The American Home Life 


Insurance Co. 


Topeka, Kan. 
F. S. Jackson, Pres. F. P. Metzger, Sec. 


Good contracts for live agents. Address F. P. Metzger, Topeka, Kan. 


tering present conditions.” St. Louis del- 
egates introduced the resolution and also 
requested that a bureau be appointed to 
facilitate the delivery of Liberty bonds 
and allotments taken out by men in 
service. 


No Successor Yet Appointed 


The North American Life of Canada 
has not yet appointed a manager in Chi- 
cago to succeed the late S. W. Meyer- 
feld, who died about two months ago. 
Mr. Meyerfeld had been in ill health for 
along time. He had not been at his office 
since December. 


State Life in New Quarters 


| DES MOINES, IA., Oct. 14—The State 
Life of Des Moines is in new quarters. 
It has removed from the Securities build- 
ing to the new Iowa building at Sixth and 
Grand. The State Automobile Insurance 
Association has leased the quarters for- 
merly occupied by the State Life. 


Honor Harrisburg Manager 


HARRISBURG, PA., Oct. 14—John 
Heathcote, local manager of the Metro- 
politan Life for the past twenty-five 
years, was the guest of honor at a com- 
plimentary dinner tendered him by the 
company. Among those in attendance 
were Haley Fiske, president of the com- 
pany; F. O. Ayres, second vice-president; 
James E. Kavanaugh, third vice-presi- 
dent; James A. Smithies, superintendent 
of agencies; H. L. Rosenberger, super- 
visor, and Jacob Maier, chief clerk, who 
came here from New York. Others in 
attendance included the various super- 
intendents, medical examiners, women of 
the nursing association and the entire 
| Harrisburg office staff. Addresses were 
| made by President Fiske and others and 
| Mr. Heathcote was presented with a 
chime clock, a pipe and other gifts. 














“SAFE AS A GOVERNMENT BOND’ 


UR 


LIFE, HEALTH. ACCIDENT*x° MONTHLY INCOME INSURANCE. 


ateeee LATEST PULICIES AND AGENCY CONTRACT Bathe tae: 
Openings OHIO, IND., KY., MICH. and W.VA. Write Columbus 





Philadelphia Superintendent Honored 


The twenty-fifth anniversary of the 
service of Arthur Saxon as superintend- 
ent of the Metropolitan Life in the West 
Philadelphia district was celebrated by 
a dinner at which President Haley Fiske 
precided. The principal address was de- 
livered by Congressman J. Hampton 
Moore, the next mayor of Philadelphia, 
who chose as his subject, “What We Owe 
to the Insurance Companies as Stabil- 
izers.” 
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| ECRET OF OUR Weh tract for you under which your 

{ One ESS e have a con , y a ye 
BRVICE a income will be limited only by your activities. 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY wicks 


Cash Capital $200,000.00 V. D. CLIFF, President 
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The Capitol Life of Denver has entered 
Illinois. 
The Columbus Mutual Life of Colum- 
bus, O., has entered Kentucky. 
The Continental Life of Salt Lake 
City, Utah, is entering Wyoming. 
George H. Schnackenberg becomes 
agent of the Northwestern Mutual at 
Newburgh, N. Y. 


The Security Life of Illinois is taking 





Are You Permanently Established? 


White for Territory 
| Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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the preliminary steps for seeking ad- 
mission to Washington. 

The Western Union Life of Spokane 
and the American Teachers Life of Des 
Moines have both been admitted to Min- 
nesota,. 


and has appointed 
as state agent. 


City Club, Oct. 


The Morris Plan Life of New York 
City has been admitted to Massachusetts 
E. M. Folger of Lynn 


The annual meeting and election of 
officers of the Boston Life Underwriters 
Association inigg | be held at the Boston 


The Missouri State Life had the second 





SAMUEL J. FRANK 


A notable record has been made by 
Samuel J. Frank, Penn Mutual agent, 
with the Brill & Scott general agency, 
New York, who quit the practice of law 
seven months ago to enter life insurance 
and has already written more than $500,- 
000. 





ber, when it wrote $7,146,339, making a 
total of new business for the year so 
far of $56,540,520. 


George DeR. M. Jones, for several 
years with Lyle Stephenson, local agent 
at Kansas City, has joined the force of 
J. P. and E. M. Somerville, general agents 
for the Penn Mutual Life. 


S. K. Martin, who was formerly with 
the Reliance Life in the inter-mountain 
field, has gone with the S. P. Wiley 
agency of the National Life U. S. A. in 
San Francisco, as field supervisor. 


E. W. Zinn, supervisor for the Equita- 
ble Life of Iowa at Indianapolis, has 
gone into partnership with Ben Bloch, 
general agent for the company at Peoria, 
Ill., under the name of Bloch & Zinn. 


The Chicago Agency of the Bankers 
Life of Des Moines was the leading 
agency of the field force for the month 
of September, when it produced over 
half a million of examined business. 


The Security Mutual Life of Bingham- 
ton, N. Y., announces the election of Dr. 
Robert L. Lounsberry as a member of 
the board of directors and Z. Bennett 
Phelps to the office of treasurer, suc- 
ceeding the late James W. Manier. 


The first regular meeting of the Cin- 
cinnati Life Underwriters’ Association of 
the season will be held at the Chamber 
of Commerce. Luncheon will be served, 
as usual. following which the delegates 
to the Pittsburgh convention will make 
their reports. 


The Chicago district of the Bankers 
Life of Des Moines, under the direction 
of Regional Sales Manager O. B. Jack- 
man, was leader of the Bankers Life field 
force in September for the third suc- 
cessive month, when it produced a total 
of over $2,000,000. 


The group policy written for the Calu- 
met and Hecla and its ten subsidiary cor- 
porations has been secured for the 
Equitable Life of New York by W. Cor- 
bin Douglas of Houghton, Mieh., and 
Frederick K. Guck of Calumet, Mich. 
This policy covers about 7,000 employes. 

The First National Bank of Boston has 
purchased the John Hancock building 
and will add it to the site for the new 
banking house it is to build in the near 
future. The John Hancock some time 
ago purchased a track in the Back Bay 
a will erect a new effice building 
‘there. 


The Great American Life of Hutchin- 
son, Kan., has recently appointed the 
following agents: Carl T. Schaible, Oak- 
ley, Kan.; S. M. Edgarton and F. C. 
Nease, Bucklin, Kan.; U. G. Charles, Hud- 
son, Kan.; Elmer Carrier, St. John, Kan.; 
J. J. Richert, Augusta, Kan.; H. A. An- 
drews, Goodland, Kan.; L. F. Nevin, 
Haven, Kan. 

The Bankers Life of Des Moines field 
force produced over $7,500,000 of ex- 
amined business for September, and the 
total of examined business for the first 
nine months of the year was over $63,- 
000,000. The business for the first c 
days of October was $1,000,000 ahead 0 
the corresponding period in September. 
The total business for the year to date 
shows an increase of 100 percent ae 
compared with the corresponding perio 
of 1918. 





It is a duplex defect of memory bao 
we forget what we ought to remem 














largest month in its history in Septem- 


and remember what we ought to forget. 
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Applications for Agencies , 
in Wisconsin to be dated 
January 1, 1920, will now 
be considered. 


Gardianiifa 


Madison, Wis. 


C. L. Miller, 
Directing Sales 














THE PEOPLES LIFE 
INSURANCE CO. 


Now convert- 
ing Industrial 
f policies to 
i f Ordinary. 









is | Splendid op- 


im portunities for 
# good men. 
Address 
Seeing ELON A.NELSON 
President 
Home Office Building CHICAGO 


Chicago 


WESTERN LIF E,RALLY 


—-— 


AGENTS TO MEET ON OCT. 31 

Program of Annual Gathering at Com- 

pany’s Home Office in Des 
Moines Announced 





The annual agency meeting of the 
Western Life of Des Moines will be 
held at the home office building, Fri- 
day, Oct. 31... The program for the 
meeting is as follows: 


Morning Session 


Address: President James H. Jamison. 
Fifteen-Minute Papers: “The Appeal 
of Life Insurance to the Farmer,” C. A. 
Hoff, manager, South Dakota; “Fraternal 
and Assessment vs. Old Line,” Arthur 
W. Paine, district manager, Cedar Rap- 
ids, Ia.; “Child’s Endowment Insurance,” 
J. M. Fouts, special supervisor, Des 
Moines, Ia.; “How I Sell the Farmer’s 
Special,” R. M. Reinertson, special rep- 
resentative, Des Moines, Ia.; “How Old 
Policyholders Help Me Get New Ones,” 
D. T. Moore, district manager, Suther- 
land, Ia.; ‘“‘The.Quota, and What It Means 
to Make It,” P. W. Lunt, district man- 
ager, Creston, Ia.; “A Banker’s View of 
Life Insurance,” Fred J. Boie, Farmers 
State Bank examiner, Hancock, Ia.; “How 
I Write $200,000 in Two Counties,” Geo. 
H. Henshaw, district manager, Des 
Moines, Ia. : 


Afternoon Session 


“The Medical Examination,” Dr. Tur- 
ner, medical director. 

“The Rate, How It Is Made and How 
It Works,” I. P. Mantz, actuary. 

“Service Bureau,” M. Deming, 
agency director. 

Ten Minute Talks: “Field Problems 
and Experiences’—E. W. Stocker, Cedar 
Rapids; J. S. Parr, Wyoming; Cc. W. 

L. OO. Knudson, 


Freesh, Thompson; 

Manly; D. W. Atkinson, Jamaica; A. H 
Chapman, Lisbon; N. H. Keller, 
River; E. P. Morlan, Garden Grove. 
Question box. 

Banquet, 6 o’clock, New Hotel Savery. 
Toastmaster, President Jamison. ? 
Speakers of the evening—A. C. Sav- 
age, commissioner of insurance of Iowa; 
Eugene D. Perry, insurance attorney, Des 
age Chas. H. Martin, Des Moines; Dr. 
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19,712 LEADS 


istributed Fidelity field men in 1918— 
a jr vere direct Si advertising, This is agency 
co-operation on a vast scale and explains why we are 
writing more business than at any time -- ne 7 
The Fideli ates in 40 states. Fu' 
premium poten we Faithfully serving insurers 
since 1878. Insurance ia force over $150,000, 


000. 
A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL LIF 


INSURANCE COMPANY, PHILADELPHIA 
Walter LeMar Talbot, Presiden’ 


. L. Bywater, Iowa City, Ia. 


| AETNA LIFE WORKERS 
| MEET IN INDIANAPOLIS 


P (CONTINUED FROM PAGE 3) 


to believe they knew best what I have 
needed and I have taken their advice.” 


Pays to Be on the Square 


He then pointed out what would be the 
effect if he should find that any one of 
the agents with whom he had dealt had 
been unfair or dishonest with him. He 
would lose confidence in all life insur- 
ance salesmen and would become the 
hardest kind of a prospect. From this he 
made the application that it pays all en- 
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FEDERAL UNION LIFE 
Insurance Company 
Cincinnati, Ohio 
has just issued a very interesting booklet 
“Suggestions for Increasing 
Your Income”’ 
and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
Ohio, Illinois and Kentucky 





| gaged in the business to have every 
man acting on the square and it hurts all 

others in the business.when one of their 
number is not thus trustworthy. Good 
will, he said, is based upon the practical 
application of the golden rule. Honesty 
is the best policy in business not only 
from the moral, but from a dollars-and- 
cents standpoint. He urged that agents 
can help themselves by helping each 
other. “Coopetition” is a new word, he 
said, that has been coined recently to ex- 
press the spirit of cooperation which 
should exist in competition. “You can 
create more good will for yourself if you 
serve unselfishly,” he said, “and more 
good will means more business.” 





Postal Life Examination 





The New York department has made 





ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write applications 


but deliver policies, and are energetic in their 
methods, positions are ready for such 
Men. 

Union Mutual Life Insurance 


Company 
Arthur L. Bates, President, Portland, Maine 
Address ALBERT E. AWDE 












of 
7 W..Madison St. Chicago, tl. 


an examination of the Postal Life, which 
does not employ agents. It states that 
the company pays policyholders for busi- 
ness written through their recommenda- 
tion. The rate on ordinary business is 
$5 per $1,000 of insurance. On group 
business the rate is $1 per $1,000. Such 
payments are charged to the “Advertis- 
ing Savings Fund.” The salary of 
President W. R. Malone of the company 
is $18,000. 





Travelers Writing Aviators 





Once an 
[llinois Life 
Man 
Always an 
Illinois Life 
Man 


GREATEST GREATEST 


{LLINOIS ILLINOIS 


COMPANY COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 
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WANTS GOOD MEN 
AND 

WILL PAY THEM WELL 














The Agents of the 
New England Mutual Life Insurance Company, 


After another Year of Splendid Success, 





Face the New Responsibilities resulting from the War, 
with the Determination to give that 


Generous Service which is making Life Insurance 


A Universal Necessity 











The Reinsurance Life Company 
of America 


Des Moines, Iowa 


The first strictly American Company in the field doing an exclusive q 
Life Reinsurance business. 


REINSURANCE ONLY 


Correspondence Solicited 


H. B. HAWLEY, President F. D. HARSH, Secretary 




















The Travelers is the first company to 
provide life insurance for aviators, and 
has announced that it is prepared to 
write a special: form of policy for a one- 
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year non-renewable term. 








Central States 
Life Insurance Company 


St. Louis, Mo. 








$40,000,000.00 


Insurance in force ~ ° 





JAMES A. McVOY 
Vice-President and General Manager 
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We 


Insure Total Abstainers | 
At Reduced Rates 


OW many TOTAL ABSTAINERS 
do you know whom you could insure 
if you could offer them reduced rates? 
‘ How much business would THEY 
help you to get if you could so write 
themP Wouldn't this be a great 
advantage in opening new territory? 


We Give That Advantage to Our Men 
E insure TOTAL ABSTAINERS 


on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality for many years has been an 
average of 27 per cent in favor of the 

_ Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and Insured? This plan builds the 
best business and gives the agent an 
organization which cannot be secured 
otherwise. 






























































, GOOD CONTRACTS TO LIVE CLEAN AGENTS 


PEORIA LIFE, INSVRANCE, COMPANY~ 


PEORIA. *  JLLINOIS 





























